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THE ASSOCIATIONS. 


HE very complete reports of the an- 
nual conventions of the three Na- 
tional associations of druggists, 

which are given in this Extra Number, 
are commended to both wholesalers and 
retailers for careful perusal. Many ques- 
tions of importance to all were discussed 
and decided and the reports by the sev- 
eral committees of the different associa- 
tions will be found especially valuable. 
Much of the actual work of the associa- 
tions is transacted by committees, and 
these reports should be studied with 
care, if a clear understanding of the aims 
and work of the associations is desired. 
The National Association of Retail 
Druggists begins its second year of ex- 
istence with the most hopeful prospects. 
Its position as the representative organ- 
ization of retail druggists of this country 
is now well assured. The first year’s 
work was necessarily devoted largely to 
perfecting the organization and establish- 
ing connections with the local associa- 
tions of retail druggists in the different 
States, and the working machinery has 
been developed and perfected to a point 
where accuracy of movement and 
strength are well assured. The executive 
administration of the Association will be 
concentrated and, with the active co- 
operation of the Proprietary Goods 
Committee of the N. W. D. A., which is 
promised for the coming year, the viola- 
tions of the rebate plan, which have be- 
come so open in at least two of the im- 
portant business centres, will be cor- 
rected, 

The Proprietary Goods Committee 
of the N. W. D. A. has_ been 
strengthened by the Association to the 
extent of giving it unlimited credit for 
the expenditure of money in the tracing 
of violations of the rebate plan. The 
chairman will also have the services of 
an able lieutenant in the prosecution of 
the work, Chairman F. E. Holliday, of 
the Executive Committee of the National 
Association of Retail Druggists, having 
consented to take the position of assist- 
ant to the chairman of the Committee on 
Proprietary Goods. The time selected 
for the initiation of an aggressive policy 
with regard to the enforcement of the re- 


bate plan is opportune. Chairman Hol- 
liday will probably devote his entire time 
to the prosecution of the work under the 
direction of both the Proprietary Goods 
Committee of the N. W. D. A. and the 
National Association of Retail Drug- 
gists. In his double capacity as a repre- 
sentative of the wholesaler and the re- 
tailer, Mr. Holliday should be in a posi- 
tion to do effective work; for offending 
dealers will hesitate a good deal before 
they do anything calculated to antag- 
onize the retail interests, and the counsel 
and advice of their representative will 
doubtless receive the attention which 
they deserve. 

If this new effort to grapple with the 
cut-rate evil should fail, it is doubtful 
whether anything can be devised that 
will prevent chaos from again returning. 

The members of the Proprietary Asso- 
ciation have expressed their complete 
sympathy with the aim and objects of the 
N. A. R. D., and new evidences of their 
desire to co-operate with the retailers 
come to the surface every day. At the 
Niagara Falls meeting, one proprietary 
medicine manufacturer, whose sales were 
not in accord with the wishes of the 
N. A. R. D., signified his intention at the 
meeting to confine his sales in future to 
the list of jobbers approved by the joint 
the three associations; 
surely good evidence of the strength of 
the retailers’ organization. 


committees of 


TO CHANGE THE STAMP 
TAX, 


‘ 


HE Commissioner of Internal Rev- 
enue, it is said on good authority, 
will recommend that the war rev- 

enue tax be amended so as to levy a 
stamp tax on all articles that enjoy the 
protection of a United States letters pat- 
ent, copyright or trade-mark. One of 
the main objects of the measure to be 
proposed is to remedy some of the de- 
fects found in the present law and its in- 
terpretation as regards the tax on pro- 
prietary articles. The intention of the 
Department, it is understood, is not to 
levy upon drugs or medicines as such, but 
all patented medicines would, under the 
proposed amendment, be taxed, not be- 
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are medicines, but because 
they enjoy the protection of a patent, 
trade-mark or copyright. At present 
some articles which the law originally 
meant to tax escape either through rul- 
ings by the Department in its interpreta- 
tion of the act or through court deci- 
sions, while other articles are levied upon 
which are claimed to be exempt. 


TO THE PRACTICAL DRUG- 
GIST. 


* * * Teach our brothers to read your 
journals, teach them to do this and our bat- 
tle is won. Then the bountiful thanks we 
now tender you will be heartier still. Noth- 
ing is so discouraging, nothing prevents our 


cause they 
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success more than this want of knowledge 
regarding the plans and the extent of our 
work, and this is really the retarding in- 


fluence—this want of knowledge, in spite of 
the splendid efforts of the pharmaceutical 
press to circulate information.—From the ad- 
dress of President Hynson to the National 
Association of Retail Druggists. 


HESE are the words, not of a jour- 
nalist, not of a teacher, not of a 
theorist, but of one of the most suc- 

cessful retail druggists in the United 
States; one who had the distinguished 
honor to be selected as the first president 
of the representative body of retail drug- 
gists assembled in St. Louis last October 
to undertake the rectification of the trade 
evils which beset pharmacy. The advice 
of such a man is worthy of the most seri- 
ous consideration of all who aspire to 
gaining anything more than the scanty 
livelihood with which the majority of the 
retail druggists must content themselves. 
Not only will the reading of the journals 
help the aims of the National Associa- 
tion of Retail Druggists, but will be of 
the greatest benefit to those who read 
and read understandingly. 


* . * 
Copies of this Extra issue of The 
American Druggist are sent out to a 
large number of non-subscribers. We in- 


vite the attention of these not only to the 
complete and full accounts which we pub- 
lish of the proceedings of the three most 
important meetings of the year in the 
drug trade, but also to the specimens pre- 
sented of several the departments 
which are features of the regular issues 
of this journal. The American Druggist 
appeals particularly to the man behind 
the counter, the one who, while actively 
engaged in the sale of drugs, soda water, 
cigars and various sundries which go to 
make up the stock of the average retail 
druggist, still wishes to keep in touch 


of 


with the progress of science in so far as 
it relates to pharmacy. In the editorial 
columns of this journal al! the shifting 
trade and legal aspects of the calling are 
reviewed from time to time, and the 
duties of the pharmacist, both toward 
his fellow pharmacist and the State, are 
pointed out. The tendencies of scientific 
research are noted, and the significance 
to pharmacy of the more important dis- 


coveries in science are indicated. 
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Our contributors include all the leaders 
of pharmaceutical thought, whether 
teachers, authors or workers in the ranks 
of pharmacy. 

Through our department 
Essays we have brought to light a great 
many practical suggestions of immediate 
availability for facilitating the various 
pharmaceutical processes and for ex- 
ploiting the commercial side of the drug 


of Prize 


store. 

During the past year we have pub- 
lished over a thousand formulas covering 
every line of pharmaceutical activity. 

Under the heading of Pharmaceutical 
Progress we have kept our readers in- 
formed promptly of all new remedies, 


improved analytical 


new processes, 
methods, etc., available for use in the 
drug store. 

We have answered during the year 


nearly a thousand queries from our sub- 
scribers, either by mail or in the depart- 
ment devoted especially to this purpose, 
in which are published those answers 
which are likely to prove of general in- 
terest. In preparing these answers the 
greatest care is taken, all possible ave- 
nues of information are explored, and 
where necessary careful experiments are 
made by skilled workers, thus giving to 
every reader who chooses to avail him- 
self of the services of this department 
the advantages of expert advice free of 
any charge whatsoever. 

The American Druggist was the first 
drug journal to establish a department 
of Advertising Ideas, whose mission is 
to point out the best methods of adver- 
tising the retail drug store. This depart- 
ment has been conducted continuously 
ever since its first establishment in 182, 
and we have the assurance of hundreds 
of correspondents that it has been of the 
greatest practical benefit in pointing out 
to our readers methods for improving 
their business. The department covers 
everything which has to do with the pro 
motion of sales, whether in the form of 
circulars, of “schemes,” or of newspaper 
advertising. 

Through the news department of The 
American Druggist our readers are kept 
informed of all matters of general inter- 
est affecting the status of the pharmacist, 
and by means of correspondents located 
in the leading centres we are enabled to 
present a full report of the transactions 
of the and the 
minor news of the trade. 

This journal is the only one going to 
the retail drug trade which gives the in- 
side facts concerning the wholesale drug 


various associations of 


market. 

Our fortnightly market review not only 
records the fluctuations in the prices of 
drugs, giving the lowest price at which 
they can be bought in large quantities, 
but also presents an outline of the facts 











bearing on the market conditions, which 
will frequently enable the buyer to an- 
ticipate an upward or downward move- 
ment and to govern his purchases in ac- 
cordance with the prospects of the mar- 
ket. This department alone, if rightly 
studied and utilized, will save the reader 
many times the cost of the subscription 
to The Druggist. 

Throughout the the 
dominant fact never lost sight of is that 
The American Druggist is a journal for 
American druggists. It is the organ of 
no faction or clique, and its sole aim is 
to lighten the burden and smooth the way 


entire journal 


of the practical druggist. 

To such as are not already subscribers 
we extend a cordial invitation to become 
regular readers, assuring them that in 
the future, as in the past, every effort will 
put forward to render a subscription 
The American Druggist the best pay- 
investment in the reach of the average 


be 
to 
ing 


retail druggist. 


OUR ADVERTISERS. 


RUGGISTS may be divided into 
D) three classes, those who read no 

trade journal, those who read only 
the reading matter in the trade journals 
and those who study both the reading mat- 
terand the advertisements. The latter class 
includes the successiul druggists. Anyone 
who will take the trouble to look over a 
bound volume of The American Drug- 
gist containing the advertisements can- 
not but be that the retail 
druggist who has failed to avail ‘himself 
of the stores of information contained in 
the volume has missed an opportunity 
We invite 
the attention of our readers especially to 


convinced 


rich in possibilities of profit. 


the announcements of those enterprising 
men in the trade who have taken advan- 
tage of the opportunity offered by this 
Extra issue of The American Druggist 
to say a word to the druggists of the 
United States through our columns. <A 
nearly complete list of these wideawake 
firms is given in the Advertising Irdex 
on page 143, and for what they have to 
say to the trade we bespeak the earnest 
attention of our readers. 

The advertiser has a tale to tell, to 
which it will profit the average retail 
druggist to listen. These men have for 
the most part been successful in building 
up a good business. The methods of ad- 
vertising pursued by them, having been 
successful, are worthy the eareful study 
of the retailer, and not infrequently may 
be adapted to the demands of the retail 
trade. Furthermore, our advertising 
columns are the medium through which 
news of great commercial importance is 
laid before our readers by the enterpris- 
ing manufacturers of the United States. 
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National Wholesale 
Druggists’ Association’s 


TWENTY-FIFTH ANNUAL CONVENTION, 


Niagara Falls, October 10-14, 1899. 


THE PLACE OF MEETING. 


HERE are two months which are 
T the most delightful in which to 
visit the ‘“Greatest Water Show on 
Earth’”—June and October—but the more 
choice of these is the last named. Octo- 
ber finds the air full of the sweet scent 
of woods and water, of haze and genial 
warmth, which only the autumn sun can 
produce, tinged as it is with the fore- 
taste of the chill which will follow in the 
sere November. The entire panorama 
of Niagara’s wonderful scenery under- 
goes remarkable changes with the ap- 
proach of the Indian summer, and each 
day produces new effects. Moonlight at 
Niagara is a scene not easily effaced from 
the mind; it lends a new charm to the 
Falls, the gorge, the ghostly mist and the 
flashing, dashing waters of the rapids, 
and discloses beauties heretofore un- 
known. The uncertain play of light pro- 
duces fantastical shapes in the dark, un- 
fathomed beyond, that tells of waters 
rushing, tumbling and seething on to 


join the mighty ocean. 

It was under such auspicious circum- 
stances, with the beautiful weather of In- 
dian summer and every climatic condi- 
tion that could contribute to the pleas- 
ure of those in attendance, that the an- 
nual conventions of the National Whole- 
sale Druggists’ Association and the Pro- 
prietary Association of America opened 
in Niagara Falls, N. Y., on Tuesday, Oc- 
tober 10. 


Opening Session. 
Joint Session. 


The opening sitting was a joint session 
of the two Associations, at which the 
welcome to the city was extended by the 
Mayor of Niagara Falls. The session 
was held in the International Theatre, 
and the entire lower floor of the play 
house was filled. In opening the pro- 
ceedings, at 10 a. m. Tuesday, President 
>. P. Walbridge explained that. the sit- 
ting was not a business one, but a gath- 
ering for informal opening of the con- 
ventions, and to receive the city’s wel- 
come. He then introduced Niagara 
Falls’ chief executive, Mayor Arthur C. 
Hastings. 


The Mayor’s Speech of Welcome. 


Mayor Hastings spoke briefly, and 
touched upon the wonderful changes that 
have been brought about in Niagara 





Falls in the past nine years. At present, 
he said,-the Niagara Falls Hydraulic 
Power and Manufacturing Company are 
generating 15,000 horse-power in one 
section of the city, while the Niagara 
Falls Power Company are putting forth 
another 50,000 horse-power in electric 
current. This current.is being used in 
the lighting of Buffalo and Niagara 
Falls. He also referred to the operation 
of the street railway lines of Buffalo and 
other nearby places, in making paper, 
carborundum, aluminum, chemicals and 
many other commodities. The growth 
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of the city has been doubled in the past 
ten years. In his welcome, the Mayor 
said that the citizens were proud to have 
the Association members in their midst, 
and that plenty of opportunity for 
amusement in spare moments might be 
had. “We are called the Electric City,” 
continued the Mayor, ‘and if you will 
visit the power plants you will readily 
understand why. In one of them you 
will see 5,000 horse-power generators, the 
largest in the world, being operated by 
Niagara’s never-ceasing currents, and 
furnishing power for transportation and 
a score of different industries through 
this section.” Concluding, Mr. Hastings 
said: “We are glad to welcome you; the 
gates of the city are open to the drug- 
gists, and anything you want and do not 
get t during your stay here will be your 
own fault.” 


Indian Talk. 


The Mayor’s speech of welcome was 
poner ees received, and, as he took 

his seat, President Walbridge called upon 
Dr. V. Mott Pierce, of Buffalo, président 
of the Proprietary Association, to re- 
spond for his Association. Dr. Pierce 
spoke in a humorous vein, prefacing his 
remarks with an apology for any appar- 
ent nervousness on his part, ‘“‘as this is 
positively the first time I have appeared 
on the American stage.” 

The speaker “talked Indian” talk after 
this, and referred to the Mayor as the 
Great Chief of the Nee-ah-garahs, say- 
ing: 


Reply to the Mayor of Niagara Falls. 
By V. M. D. 


The great chief of the Nee-ah-garahs has 
spoken! He has opened the wigwams of that 
powerful branch of the Iroquois to our tribes- 
men. Our Kickapoo medicine men reciprocate 
his words of greeting and* have laid down the 
tomahawk and are ready to smoke the pipe of 
peace! 

We ask our head men to be gentle to the 
Nee-ah-garahs, and on entering any of the 
near-by lodges of your squaws that they make 
peace offerings of wampum for their canoes; 
otherwise they may get a tomahawk. 

I should also advise them to approach your 
brave hackmen with fear and bated breath and 
with proper respect, and if they (the hackmen) 
offer to take you around the Falls for 15 cents 
be sure that you have more than $2 in your in- 
side pocket to pay for the ride back or the 
hackmen will “take it out of you. 

And, again, when our wise men are on the 
brink of the Gorge we advise them to stop and 


Mort PIERCE, 


meditate. Think of the terrific energy of 
these falls, so typical of the western New 
Yorker! How different from the Mississippi 


River, which just lazily slops along anyhow! 

Then you will notice the river is full all the 
time—that’s just like us, too. We ask you to 
keep your hands off and just let Nature take her 
course. You will note that the Falls just go by 
themselves. Within the memory of man it has 
never been found needful in the severest dry 
weather to operate them by artificial means. 
We never have had to pump the water_ back 
into Lake Erie to supply the demand. Nature 
has done everything! And if these falls should 
ever stop running they never would be mist! 
Only the “Maid of the Mist’? would be out of 
a job. 

It is said that ‘‘Niagara” is good for newly 
married folks. It speaks whenever they run 
out of discourse. It distracts them from one 
another, which is a great kindness, and the 
noise prevents others from hearing what they 
say to one another, which is also a kindness to 
all concerned. It is kind of them all the way 
through so long as they hug only the bank. 

It teaches, among other things, to let thin 5 
slide when opposition is no good. It stan 
for the resistless tide of life that sweeps us all 
over the falls sooner or later, and so it teaches 
us to float along tranquilly and not to fall out 
with one another. 

After our medicine men have learned these 
lessons we will go home to our own wigwams 
with a new sense of the eternal fitness of things 
in nature, and with sincere feelings of gratitude 
to our host of the Nee-ah- garahs and their chief 
here who has so graciously welcomed us. 


Simon N. Jones, of Louisville, was in- 
troduced as the president of the National 
Association of Retail Druggists, and 
made an effective speech in response to 
the welcome by the Mayor. He touched 
on subjects close to the hearts of the 
members, and spoke of the benefits that 
were bound to come out of a consolida- 
tion of the three associations, saying that 
the dawn of the day when the three as- 
sociations will become branches of one 
great central organization was eagerly 
looked for by all. 

C. Eliel, of Minneapolis, was called 
upon to speak, but failed to respond to 
his name. Colonel J. B. Purcell, of Rich- 
mond, explained his absence as being 
due to the fact that Mr. Eliel had had 
an intimation that he was to be called 
upon for a speech, and had slipped off 
quietly to the Falls to talk to them. 
President Walbridge then said, as Min- 
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neapolis was not represented, he would 
call on St. Paul, and Daniel R. Noyes, 
the old-time oratorical opponent of Mr. 
Eliel, was asked to address the meeting. 

Mr. Noyes said that it was exceedingly 
pleasant to meet here and that the wel- 
come had been very gratifying. It was 
a great deal more pleasant to meet at 
Niagara and listen to the roar of the ma- 
jestic cataract than to be assembled at 
Saratoga, where about all that could be 
heard was the squeaking of the pumps as 
they injected the carbonic acid gas into 
the ‘“‘natural’’ mineral. After telling a 
few humorous reminiscences, the speaker 
closed by saying that it was the hope of 
the members to show that the druggists 
were the most influential organization 
throughout the length and breadth of the 
land. (Applause.) 


FIRST BUSINESS SESSION. 


—_——_ 


The first business session of the N. W. 
D. A. was opened in the parlors of the 
International Hotel by President C. P. 
Walbridge, on Tuesday afternoon. After 
formally calling the meeting to order, 
the president accorded the privilege of 
the floor to delegates from the pharma- 
ceutical associations, and Thomas F. 
Main, of New York, presented the greet- 
ing and good wishes of the New Jersey 
Pharmaceutical Association. Mahlon N. 
Kline, of Philadelphia, followed with that 
of the Pennsylvania State Association, 
and he, in turn, gave place to Simon N. 
Jones, of Louisville, Ky., the president 
of the National Association of Retail 
Druggists. Mr, Jones prefaced his ad- 
dress with some words of excuse for pre- 
senting a written paper. He said he had 
a lot of cold-blooded facts to present and 
he wished to be sure of them. With 
these words of introduction, he turned 
to his audience. 


President Jones Speaks for the N. A. R. D. 


President Jones, of the National Asso- 
ciation of Retail Druggists, said that he 
came as the bearer of the good wishes of 
that Association to his hearers and was 
not unmindful of the very substantial aid 
rendered the cause with which he was 
identified by the wholesale trade, both 
morally and financially. For this assist- 
ance, he, as president of the N. A. R. D 
wished to tender the most sincere thanks. 
He realized that the task undertaken by 
the N. A. R. D. was one in which great 
obstacles would be met, but up to this 
time he had no reason ‘to feel discour- 
aged. He said that the gathering at Cin- 
cinnati had been made up of able and 
earnest men, earnest in their determina- 
tion to have fair play from all. He re- 
ferred with concern to the distressing 
condition into which the retail trade had 
fallen in the larger cities, as an evidence 
of the need for some change in the com- 
mercial conditions. The bold and noble 
stand taken by the president of the 
Wholesale Association (Mr. Walbridge) 
in the troubles in St. Louis was spoken 
of with the highest appreciation. The 
speaker asked the approval by the 
Wholesale Association of the following 
resolutions adopted at the Cincinnati 
meeting: 

Resolved, That we maintain that the several 
rights and privileges of the jobber and retailer 
should be preserved. 

We demand that the wholesale druggists con- 


fine their sales to the legitimate retail drug trade. 
We understand the jobber to be one who 


distributes to retail druggists, to manufacturers 
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for manufacturing purposes and to non-consum- 


ers. 
* Resolved, That the Executive Committee is 
hereby directed to secure from State and local 
associations affiliated with this Association a list 
of local jobbers acceptable to these several asso- 
ciations, and that from such information a list 
of egy sed be prepared, a copy of which list is 
to be forwarded to every member of this organi- 
zation, with the statement that it will be con- 
sidered an evidence of loyalty to this Associa- 
tion if the houses on this list are given a pre- 
ference, and 

Resolved, That the promoters of the new reme- 
dies and specialties be requested to confer with 
the Executive Committee of this Association re- 
garding their control before they are put upon 
the market, and that individual druggists repre- 
sented by this Association be requested to give 
preference to such goods as receive 
dorsement of this Executive Committee. 

Resolved, That it be the sense of this conven- 
tion that no imported pharmaceutical product 
should be accorded a greater measure of legal 
recognition by the Government of the United 


States than such Product is accorded by the 
country of its origin. 
Resolved, That the singling out of trade-mark 


and proprietary medicines for the imposition of a 
special war tax, while refusing to place a similar 
tax upon articles of other kinds enjoying a like 
legal protection from the Government, is un- 
just taxation. All taxes should be equally dis- 
tributed, and the Committee on National Legis- 
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WALBRIDGE, 


lation is instructed to prepare and submit a me- 
morial to the Congress of the United States ask- 
ing the abolition of the special war tax on 
medicinal preparations; that in the event such 
removal of the tax is not deemed expedient by 
the Congress at this time, then that such a revi- 
sion of the war revenue tax be had as will extend 
the burden of the tax to all trade-marks or 
patented products, thus lessening the tax on 
medicinal preparations and equalizing the bur- 
dens of taxation. 

Resolved, That the retail drug trade, being 
greatly desirous of promoting, by every efficient 
method, the maintenance of full retail prices on 
proprietary goods, suggest to the manufacturers of 
proprietary preparations that one means of keep- 
ing their products from the hands of aggressive 
cutters, as also to protect themselves against 
frauds that are perpetrated on manufacturers of 
standard proprietary articles, that some method 
might be adopted with great advantage to all 
branches of the trade for numbering, marking 
or effectively identifying the packages of their 

roducts by which the goods may be traced 
rom the original purchaser to the proprietor. 
Some manufacturers have employed similar 
eve with benefit to themselves, and it is be- 

eved that general adoption of such plans would 

materially promote the success of the efforts of 
this Association to maintain full retail prices 
on proprietary goods. 


Mr. Jones said that the jobbers’ list 
embraced many men who had no earthly 
right to be on it, and he asked the co- 
operation of the Wholesale Association 
in having them removed. In one city of 
less than fifty thousand there are ten rec- 





the en- 








ognized jobbers on the list, a number 
greater than the total furnished by the 
cities of Chicago, St. Louis, Louisville 
and Cincinnati, representing more than 
two million people. In other cases so- 
called jobbers do a retail business at ruin- 
ously low rates in the city, but do some 
jobbing business in nearby States. He 
said that during the year there had been 
but one dispute which all the efforts of 
the Retail Association had failed to ad- 
just, and the N. A. R. D. had put forth 
every possible effort. lhis controversy 
was one in which he thought all the allied 
branches of the trade should participate. 
In conclusion, Mr. Jones said: 


Let me say that the N. A. R. D. has the 
brightest prospects for the future. Our cause is 
just, we have right on our side, and while we 
expect and no doubt will have difficulties to 
encounter, some of which may daunt the ardor 
of the most sanguine, still I believe that if we 
will pursue the same careful and conservative 
course that has marked our first year’s ex- 
istence another year will find us well advanced 
to a successful and prosperous condition. We 
ig oe to the N. W. D. A. for their moral and 

ope active support. By all the ties of busi- 
ness relations I feel compelled to say that you 
should stand shoulder to shoulder with us 
against the common enemy, no matter whether 
he is a proprietor, a cutter, or a deceitful jobber. 
Our success is necessarily your success, for in 
proportion as we are prosperous so in the same 
——- do the shekels rattle in your pockets. 
ou are our natural allies, and as we _ have for- 
feited to you every right to purchase direct that 
some of us have formerly enjoyed, we certainly 
expect your co-operation. In the name of the 
twenty thousand retailers whom I have the 
honor to represent, in the name of the toiling 
hundreds who are striving for a living against 
great odds, in the name of the fifteen or twenty 
thousand who will no doubt soon be with us, in 
the name of that common fraternity that should 
and no doubt does exist between the jobber and 
retailer, we demand it and we beg of you not to 
turn the cold shoulder toward us. Let us be 
your friends in the future as in the past, back 
up for us all reasonable and fair demands that 
we may be compelled to make, that the allied 
branches of our Business, proprietor, jobber and 
retailer, may each share in a common prosperity, 
that by the end of another year the overworked 
and poorly fed apothecary may have the means 
to occasionally take a day off to enjoy some of 
the bright sunshine that God intended should 
be given t —7 man. This is the prayer of 


the N. A 
Holliday Champions the Retailer. 
F, E. Holliday, of Topeka, Kan., the 


chairman of the Executive Committee of 
the National Association of Retail Drug- 
gists, then addressed the meeting. He 
said that the wholesalers should not ex- 
pect too much of them the first year, but 
they should be given credit for the good 
work they have done in that time. He 
blamed the proprietary men for being 
lax in many ways and urged the adoption 
of some plan that will overcome the diffi- 
culty. Mr. Holliday seconded all of Mr. 
Jones’ remarks and agreed with him in 
regard to the placing of private marks 
upon proprietary goods. 


The Growth of the N. A. R. D. 


F. A. Faxon, of Kansas City, Mo., the 
chairman of the Committee on Propri- 
etary Goods of the N. W. D. A., was 
asked to respond for the Association, and 
his remarks consisted largely of compli- 
mentary allusions to the growth of the 
N. A. R. D. He expressed the surprise 
which all felt at the rapid growth of the 
retailers’ national organization, and the 
ability with which its affairs are con- 
ducted. He commended the attitude of 
_ retailers as represented by the N. A. 

“hey came to the proprietary 
ae he said, and told them that they (the 
retailers) were willing to forfeit their 
right to purchase in large lots from the 
manufacturers, if the manufacturers, on 
their part, would confine their sales to 
recognized jobbers. The wholesalers, 
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Mr. Faxon said, had acted fairly in al- 
most all cases, but there were black sheep 
in all flocks, and some wholesalers have 
made promises to retailers which they 
had no intention of keeping. 

After Thomas F. Main had again ad- 
dressed the Association, this time as the 
representative of the Proprietary Asso- 
ciation, and J. C. Eliel, of Minneapolis, 
had responded, President C. Wal- 
bridge resigned the chair to Mr. Faxon 
and read his annual presidential address. 


ADDRESS OF THE PRESIDENT. 
By Cyrus P. WALBRIDGE. 


Gentlemen of the National Wholesale Drug- 
gists’ Association—We assemble in our twenty- 
fifth annual session under auspices favorable to 
the drug trade. The general revival of industry 
has benefited some lines of business more than 
ours, yet we have had a fair share of improved 
conditions, 

The causes for changing the location of our 
annual meeting are doubtless familiar to the 
membership. On learning that yellow fever was 
prevalent at the Old Soldiers’ Home near Old 
Point ‘Comfort much anxiety was manifested by 
our members. The Committee on Arrangements 
and Entertainment: and the Board of Control 
promptly took the matter in hand and finally 
agreed to recommend a change in location from 
Old Point Comfort to Niagara Falls, * * 
Further than this it is not my purpose to re- 
view the work of the past year. The various 
committees are headed by able chairmen, each 
of whom will present the work of the year from 
his point of view, and it would be surplusage 
to embody it in this address. I prefer to talk 
of the future, and of that briefly. 

In attempting to forecast our work there ap- 
pears to me three matters of importance which 
are likely to command attention, namely, the 
rebate plan, the Retailers’ Association and the 
trust agitation. 

I cannot be expected to say anything new 
concerning the rebate plan. t has been the 
subject of so many discussions on the part of 
able and experienced drug men during the past 
quarter of a century that I doubt if any new 
phase could be developed if I had a desire to do 
so. I should like, however, to remind our 
members that the courts of the country have 
decided that a manufacturer or producer of any 
article has a right to make a price on that 
article and has a right to agree in writing with 
the jobber or retailer to maintain that price. 
In other »ords, there is no law standing be- 
tween us and the successful operation of the 
contract plan. If it fails it will be because of 
indisposition on the part of jobbers to adhere to 
it, and I am more than ever impressed with 
the necessity of a loyal, open, courageous ac- 
ceptance of this plan on the part of every jobber. 
I will leave further discussion of the rebate plan 
to our able and loyal chairman of the Pro- 
prietary Committee. 

During the past year there has been much ac- 
tivity among retail druggists all over the country 
for the purpose of protecting themselves. This 
movement is the natural outcome of conditions 
that are rapidly becoming insufferable to the 
retail druggist. * * * Now, it so happens that 
there are few, if any, communities that will sup- 
port a drug store devoted exclusively to the 
compounding of prescriptions. The result is the 
retail druggist, to sustain himself at all, must 
deal in many articles that do not come under 
the pharmacy laws, but have belonged to the 
drug trade since the time “to which the mind of 
man runneth not to the contrary,” such as 
toilet articles, sundries, patent medicines, etc. 
Were it not for these articles fully half the 
towns in this country would be without a phar- 
macist capable of compounding prescriptions. 

In recent years the large department stores 
of cities, representing vast capital, have put in 
these articles which formerly were carried almost 
exclusively by retail druggists, and they have 
offered these articles for sale at cost price in 
order to attract customers to their establish- 
ments, expecting, of course, to pay the expense 
of the drug department by increase of profit in 
other departments. This action on the part. of 
department stores induced large retail druggists 
in the business centres of cities to pursue the 
same policy. * To correct this evil, which 
if continued will drive the skilled pharmacist 
out of existence, the National Association of 
Retail Druggists was organized along lines cal- 
culated to command respect and confidence in 
its stability and wisdom of management, and 
they have asked the wholesale druggists not to 
encourage department stores an aggressive 
drug cutters in a policy which must_ultimately 
take away all incentive to become skilled in the 
business of dispensing drugs. 

I had occasion to express these sentiments in 
a letter to the Attorney-General of my State 
last July when proceedings were commenced 
against the local organization of retail druggists 


under the anti-trust laws of our State. I do 
not repeat them here because they are unique 
or original, but because they express my views 
of the recent movement among retail druggists. 
I do not know that I can add anything further 
than to say that I believe the’ most common 
sense of business fairness and sound policy, 
both commercial and civic, indicates that so long 
as the retail druggists adhere to the purposes 
thus far expressed every wholesale druggist 
should sustain them, not theoreticamy put prac- 
tically, to the fullest extent that the law will 
allow, and that such support should be with- 
drawn only after the courts of the land have 
declared it to be illegal. 


NO DRUG TRUST. 


I am not aware of any disposition on the part 
of wholesale drug men to encourage the trust 
idea. On the contrary, I believe there is no line 
of business in which it would be so _ difficult 
to form a combination which would take away 
the individual control of owners. Our business 
is technical, highly responsible, and deals with 
the question of life and death, not merely with 
property considerations. This compels a more 
thorough mental discipline and a wider knowl- 
edge than is necessary in ordinary mercantile 
pursuits. The result is a high sense of indi- 
vidual responsibility and individual independ- 
ence of character which resents the idea_ of 
surrendering identity of ownership, becoming 
managers under the direction of a board located 
perhaps a thousand miles away. The wholesale 
druggist naturally resents the idea of being 
merged and his identity lost in a mass. His 
training develops antagonism to the trust idea. 





/ 


A. B, MERRIAM, 


of Minneapolis, Secretary of the N. W. D. A. 


This same_ intelligent independence, however, 
may and should be employed té bring about 


concert of action, applying to our business 
natural and just laws of trade. The drug busi- 
ness is represented by the manufacturer, the 


jobber and the retailer. Are there not enough 
leading minds in these three branches of the 
trade to devise a friendly, lawful and_ practi- 
cable working arrangement which shall not only 
save ourselves much annoyance and waste but 
likewise greatly benefit the community by pro- 
tecting it against errors and frauds which may 
have fatal results to human life? I commend 
this to my brethren in the drug trade as worthy 
of their best, most serious and patriotic con- 


sideration, * 
In conclusion I want to thank the members 
of the Association for their cordial support 


during my term of office, and their ready re- 
sponse to every request in the interest of the 
drug trade. 

The address was well received, and 
President Walbridge was voted the 
thanks of the Association. The paper 
then took the usual course, being re- 
ferred to a committee of five for consid- 
eration and report. Chairman Faxon 
named the following committee: J. B. 
Purcell, C. F. Weller, W. J. Walker, 
Clayton F. Shoemaker, W. J. Money. 

The report of the Committee on Mem- 


bership was then presented, after which 
the session adjourned. 


Accessions to Membership. 


The following are the names of appli- 
cants proposed for membership at the 
first sitting; all of whom were elected at 
the succeeding sitting: 

a Merritt’s Sons, Newburg, 
, tg Wayne Drug Co., Ft. Wayne, 
nd, 

Saginaw Valley Drug Co., Saginaw, 
Mich. 

Taylor & Peek Drug Co., Macon, Ga. 

The Geer Drug Co., Charleston, S. C. 

Stewart & Holmes Drug Co., Seattle, 


ash. 
H. M. Patchen, Helena, Mont. 
Lincoln Drug Co., Lincoln, Neb. 
Churchill Drug Co., Burlington, Ia. 
C. J. Lincoln Co., Little Rock, Ark. 
Bailey Drug Co., Zanesville, O. 
The Bridham-Quereau Drug Co., Den- 
ver, Col. 
Hathorn & Co., Saratoga Springs, 
Magnus & Lauer, New York. 
Abbey Effervescent Salt Co., New 
York. 
F. A. Thompson, Detroit, Mich. 


_—_. 


Second Session. 





The second session was called to order 
by President Walbridge at 4 p. m. on 
Wednesday. Assistant Secretary Toms 
read the minutes of the preceding meet- 
ing, which were adopted as read. The 
election of new members was then taken 
up and the entire list as posted at the 
preceding sitting elected with the usual 
formalities. The Committee on _ the 
President’s Address reported through 
Chairman Purcell. The report of the 
committee commended the president for 
his treatment of the rebate plan and 
moved a vote of thanks to him for his 
able and effective conduct of the office 
during the past year. In the regular or- 
der of business, President Walbridge 
named the following Committee on 
Nominations and Place of Meeting, viz.: 
J. B. Purcell, W. B. Blanding, M. N. 
Kline, W. A. Hover, J. C. Eliel, Chas. 
F. Weller, T. P. Cook, W. A. Dicks, 
Theodore Meyer, Chas. Hubbard. Com- 
mittee reports were then taken up and 
T. F. Van Natta, of St. Joseph, Mo., pre- 
sented that on Paints, Oils and Glass, 
which furnished an interesting account 
of the consumption and market value of 
these articles. Ihe sharp extremes, of 
fluctuation in the price of linseed oil 
were especially commented upon, and 
the operations of the American Linseed 
Oil Co., who advanced the prices from 
30c. to 48c. shortly after its formation, 
were alluded to. The consumption of 
linseed oil during the past year amounted 
to 40,000,000 gallons, an increase of 
5,000,000 gallons over the preceding year. 
The increase was pointed out as an indi- 
cation of the prosperity of the country. 

An outline of the entertainment pro- 
vided by the Committee on Arrange- 
ments was given by Commodore Isaac E. 
Emerson. The committee recommended 
that Clarence G. Stone be made perma- 
nent secretary of the Committee on Ar- 
rangements. The zeal and activity of the 
committee having in charge the enter- 
tainment features of the annual meeting 
impressed everybody, and there was a 
fear that too much attention might be 
given to entertainment, and this was 
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voiced by J. C. Eliel, of Minneapolis, 
who said that the committee had been 
too thoughtful for the comfort of the 
members and appeared to lose sight of 
the fact that the Association had met for 
serious business. Commodore Emerson 
made a clever reply, stating that when 
the plans of the Committee on Arrange- 
ments were being perfected, it was the 
understanding of the committee that Mr. 
Eliel would be in Europe, and that long 
speeches would therefore not be a 
feature of this year’s gathering, to the 
quicker disposal of such business as 
might come before the members. 


Conflicting Views on Drug Adulterations. 


The majority report of the Committee 
on Adulterations was presented by the 
chairman of the committee, Clayton F. 
Shoemaker, of Philadelphia. It was a 
lengthy document and occupied much 
time in the reading. Condensed to its 
ultimate point, it expressed the convic- 
tion of a majority of the committee that 
“we need pure water and pure air far 
more than we need protection from im- 
pure drugs.” The minority report, sub- 
mitted by John F. Queeny, of St. Louis, 
disagreed in toto with this, and attempted 
to show “that there is now no commer- 
cial line of business—excepting perhaps 
spices—in which so much actual adultera- 
tion and deception is practised” as in the 
wholesale drug business. 

The majority report expressed the con- 
viction that the danger to which the pub- 
lic is liable to be subjected in the adul- 
teration of food or drugs is infinitesimal 
when compared with other sources 

series of questions was addressed by 
the committee to each member of the 
Association calling for their experiences 
and opinions upon certain specified sub- 
jects, as follows: 


I. Have you during the last year had brought 
to your attention any new form of adulteration 
or sophistication in any line which previously 


had not made its appearance? 

II. Do you believe that the average quality of 
the crude drugs and chemical preparations sold 
by the wholesale drug trade is better or worse 
than in former years, say ten to twenty years 
ago? In other words, do you consider that the 
average quality is increasing or decreasing? 


Ihe third, fourth and fifth questions 
related to a subject which the committee 
considered the most important question 
of the day before the drug trade, to wit, 


the possibility or probability of a Na- 
tional Pure Food and Drug Law. 
Question III. read: 
III. Do you believe that a national pure food 


law is one of the probabilities of the near future? 
IV. Is it your opinion that such a law is de- 
manded by the majority of the inhabitants of the 

country? 
\re you in favor of or opposed to such a 


law? 

Out of a total membership of 230 the 
committee received 118 replies to these 
queries. 


The answer to question No. I. was in 
almost every case “No!” 
In response to query No, II. 80 mem- 


bers said that in their opinion the aver- 
age quality of drugs sold to-day was bet- 
ter than of old, some of the answers be- 
ing very enthusiastic on this point. 
Twenty-four considered that the quality 
and 9 members said 


was about the same, 
that they considered the quality was 
worse. 

In reply to the third question, 54 mem- 


bers replied in-the affirmative, 25 in the 


negative, and 9 were uncertain. 


To the fourth question 36 members 
said “Yes!” 6 were uncertain and 59 said 


“No!” 





As to query No. V., 27 jobbers opposed 
the enactment of a Pure Food and Drug 
Law and 26 favored it. Eighteen favored 
the law with modifications, and 6 were 
uncertain. 

Members of the Association who are 
not classed as jobbers ranged —— 
as follows: In favor, 11; opposed, in 
favor, with qualification, 9; Accel 2. 

In view of the opinions expressed by 
the members, the committee felt war- 
ranted in assuming that the passage of 

Pure Food and Drug Law is an early 
future probability. At the same time 
they express the opinion that the passage 
of such a law is not really desired by the 
people, but is probably the result of agi- 
tation on the part of office seekers. It is 
also the conviction of the committee 
that a majority of the membership of the 
National Association of Retail Druggists 
is opposed to the enactment of such a 
law as the Brosius-Faulkner Bill, under 
the’ conditions which are likely to sur- 
round its enforcement. 














S. E. STRONG, 
Treasurer N. W. D. A. 


The question of what shall, or shall 
not, constitute a standard of purity occu- 
pied the attention of the committee, and 
they quoted from the provisions of the 
3rosius-Faulkner Pure Food and Drug 
Bill the following paragraph: 


Sec. V. That the term “Drug” as used in this 
Act shell include all medicines recognized_ in 
the . S. Pharmacopoeia and National For- 
mulary. 

Sec. VI. That for the purpose of this act an 


article shall be deemed to be adulterated, in the 
case of drugs: 
First—If when a drug is sold 
a name recognized in the U. S. 
it differs from the standard of strength, 
or purity, according to the tests laid 


under or wd 
Pharmacopoeiz 

que fy 
down in 


the U. 5. Pharmacopoeia official at the time of 
investigation. 
Second—If when sold under or by a name not 


recognized by the . Pharmacopoeia, but 
which is found in the National Formulary, it 
differs from the standard of strength, quality or 
purity according to the tests laid down in such 
work. 

Third—If its strength or purity fall below the 
professed ayy under which it is sold. 

Fourth—If it be an imitation bought and sold 
under the specific name of another article. 


The committee stated that a very con- 
siderable proportion of the articles 
wholesale druggists deal in do not con- 
form to all the Pharmacopoeial stand- 
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ards, a circumstance not due to any lack 
of honesty of intention, or care in regard 
to examination, but because the Pharma- 
copoeial tests were too rigid in charac- 
ter, and without proper consideration of 
commercial conditions, from the circum- 
stance that they are ambiguous in lan- 
guage or conflicting in their character. 

In passing this judgment, the commit- 
tee asked to be absolved from passing 
any reflection on the ability or intention 
of the revisors of the Pharmacopoeia. 
The work of revision was a thankless 
task and involved a mass of work beyond 
computation. At the same time the com- 
mittee wished to sound a note of warn- 
ing, and to say to the world that if a 
Pure Food and Drug Law is to be 
passed and the Pharmacopoeia is to be 
made the standard by which crude 
and manufactured drugs are to be 
judged, the approaching revision of the 
Pharmacopoeia should receive special 
consideration on that score. 

With a view to throw light upon the 
subject, the committee cited several ex- 
amples, and commenced with Alum. This 
name has been applied indifferently to 
two salts, one consisting of aluminum 
tersulphate combined with ammonium 
sulphate—known as ammonia alum—and 
the other of the same salt of aluminum 
combined with» potassium sulphate, and 
known as potash alum. 

Ammonia alum was Official in the U. 
S. P., 1870, but in the U. S. P., 1880, it 
was replaced by potash alum. A great 
deal of confusion exists in the minds of 
druggists in regard to these alums, and to 
settle the matter and satisfy the commit- 
tee’s curiosity with regard to the motive 
of the change in the Pharmacopoeia, an 
inquiry was sent to Dr. Charles Rice, of 
Bellevue Hospital, New York, the chair- 
man of the Committee on Revision of 
the U. S. Pharmacopoeia. In reply to 
the letter of inquiry, Dr. Rice sent the 
following communication: 
would say that it is not 
the last Pharmacopoeia—of 1890—which replaced 
Ammonia Alum by Potassa Alum, but the 
Pharmacopoeia of 1880. The chief reason why 
the change was made, and particularly upon the 
recommendation of Prof. M. Maisch, was 
this, that a much more exsiccated Alum can be 
produced from the Potash Alum than from the 
Ammonia Alum. See the U. S. Dispensatory 
under ‘‘Alumen Exsiccatum.” 


Concerning Alum, I 


The committee attempted to show by 
this that no possible disadvantage could 
accru€ to the public from the sale of 
drugs not strictly up to the Pharma 
copoeial standard, especially regarding 
ammonia alum. 

The committee is opposed to the en- 
actment of a Pure Food and Drug Law, 
but deems it unwise to oppose such leg- 
islation. “As an association,” it says. 
“we should not encourage the passage 
of a Pure Food and Drug Law, and 
should especially deprecate public agita- 
tion of the subject as inexpedient “and 
unwise, not because we fear discussion, 
but because of the lack on the part ol 
the public of the technical knowledge 
necessary for intelligent discussion. 

The report concludes with a recom- 
mendation to the Committee on Re- 
vision and Publication of the United 
States Pharmacopoeia to pay ‘great care 
to the language in which the tests are 
couched, and to the character and suita- 
bility of the tests themselves. The re- 





port recommends a reduction in the num- 
ber of articles contained in the Pharma- 
copoeia and suggests that special care be 
exercised in adding to the list of stand- 
ardized articles. 
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The Minority Report. 
By Joun F. QuEENy, 
St. Louis, Mo. 


The keynote of this report is the “ab- 
solute necessity” for the enactment of a 
national law to prohibit the sale of im- 
pure and adulterated drugs and chem- 
icals, and the question is asked, if similar 
laws work well in England and Germany, 
why not in the United States? Some 
startling statements are made by Mr. 
Queeny in this report. In one place he 
speaks of an order which had been sent 
a large drug miller for “Pure” Powdered 
Elm Bark and the reply of the miller to 
whom such an absurd order was sent. 
After the miller had recovered from the 
shock, he wrote: 


By reference to your order we note you say 
“pure” ground elm bark. It is quite uncom- 
mon to sell this article strictly pure, as it 
proves unsatisfactory to the consumer in almost 
every case. For years we have made a grade 
containing 25 per cent of wheat flour, which 
grade we quote you at —— per pound. It is so 
seldom that we sell strictly pure that we do not 
quote it unless inquired for. We quote strictly 
pure at —— per pound. As your order specifies, 
we take this opportunity to explain before ship- 
ping same, so that there may be no disappoint- 
ment. 


The quality of the oil of sandalwood 
of the market was the subject of caustic 
comment in this report. A Jarge per- 
centage of oil of sandalwood is used for 
medicinal purposes, yet when a physi- 
cian prescribes the oil, says the report, 
and does not get the desired result, he 
blames the patient and prescribes some- 
thing else, when, if the truth were 
known, the sophisticated article was dis- 
pensed. 

Pure oil of juniper wood is unknown, 
according to Mr. Queeny’s_ report. 
What is sold for it is a mixture of oil 
of juniper berries and turpentine, or other 
adulterant. {t is also well known that 
large quantities of synthetic oil of winter- 
green are shipped into the country to in- 
nocent (?) farmers, and come back 
labeled true oil, though a good deal of 
the stuff is sold’as true oil without going 
to the farmers. 

The report bristled with short, sharp 
suggestions, as: 


Tow much benzaldehyde arses oil of bitter 
almond) is sold for true oil 

How much synthetic mustard for true? 

Tlow much artificial sassafras for the natural? 

Test the oil of eucalyptus on the market and 
see how it meets the P. requirements. 

Why is there a difference of about $1.25 per 
pound in the price of the two qualities of oil 
of pimento? question which also applies to 
bay, caraway, celery, cloves and other simil: ir 
distilled oils. There is only one quality “‘pure” 
when distilled primarily. 

Brokers’ sheets quote locotrine aloes powdered 
12 cents per pound. The import cost of the 
true article in its crude state is about 18 or 19 
cents per pound. The report, mercifully enough, 
does not state what is supplied for locotrine 
aloes at the price quoted. 

Why is it that powdered ipecac is_ usually 
quoted at 10 to 15 cents per pound below 
the price quoted for the whole root when it costs 
hetween 8 and 10 cents per pound to powder it? 
The Government prohibits the importation of 
the Carthagena variety, yet despite the precau- 
tion of the Government and the laws now ruling 
this forbidden article is found on sale. 

For what purpose are cantharides’ wings and 
siftings imported? 

How many know that exhausted cubebs are 
sold for making black pepper? 

A large quantity of powdered maple or other 
wood charcoal is sold as powdered willow 
charcoal. While the willow variety may not 
have any special medicinal virtues over some of 
the other wood charcoals, should not the goods 
be sold for what they are? 


Epsom salt is named as an adulterant 
of oxalic acid. 

Samples of powdered borax frequently 
yield 75 per cent of sodium carbonate. 


Mr. Queeny repeated in his report the 
words of a large manufacturing house, 
in response to a complaint that an article 
furnished was not up to the require- 
ments of the U. S. P.—“The difficulty in 
regard to ————, as well as other arti- 
cles is that the jobbers want to buy these 
goods for less money than strictly U. S. 
P. goods can be produced for.” Potas- 
sium bromide, potassium iodide and bis- 
muth subnitrate were instanced as arti- 
cles that are seldom supplied pure. 


Mr. Queeny closed his report with a. 


reference to “an actual occurrence 
related to me by a member of the 
chemical firm referred to. A member 
(the buyer) of a certain wholesale drug 
company, not very long ago, approached 
a chemical manufacturing firm with quite 
a long list of staple chemicals, such as 
calomel, iodoform, potassium iodide, etc., 
with the proposition to reduce the cost 
of these articles to him 25 to 33 per cent 
by adding adulterants. With a National 
Pure Food and Drug Law in force, 
would that man ever think of making 
such an infamous proposition?” 

The report of the Committee on Me- 
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Chairman Committee on the Drug Market, 
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morials for Deceased Members was pre- 
sented and it took the usual course, be- 
ing referred to the secretary for publica- 
tion. Thomas F. Main announced the 
absence from the convention of First 
Vice-President Albert Plaut, of New 
York. Mr. Main stated that Mr. Plaut 
had suffered a bereavement in the loss of 
his wife, and he moved that Secretary 
Merriam be instructed to write a letter 
of condolence, which was ordered done. 


The Wholesale Drug Market. 


William S. Mersereau, of the firm of 
Schieffelin & Co., New York, reported 
for the Committee on the Drug Market, 
and presented an exceptionally valuable 
report, giving statistics of the fluctua- 
tions in value and market position of the 
staple drugs. He first congratulated the 
members upon a twelve months’ history 
of prosperity of exceptional range and 
degree. The operations of purchasers 
had, he said, been marked by great con- 
servatism, which prevented the accumu- 





lation of surplus stocks, and enabled 
dealers to meet their obligations with 
satisfactory promptness. No important 
failures had occurred during the year 
among wholesale druggists and the com- 
mittee expressed its conviction that the 
steady adherence to the plan of conserv- 
= must be credited with that happy 
act. 

As to the price fluctuations of the year, 
these have resulted chiefly from natural 
causes, 

In a few instances the advent of new 
manufacturers in certain lines brought 
about a shrinkage of prices and similar 
results have followed where foreign 
products have been brought into closer 
competition with articles of American 
manufacture. Speculation cut no figure 
in the variations. 

The report concluded with a tabulated 
statement giving comparative quotations 
for intervals of three months, making it 
easy to ascertain prices at any of the 
quarterly periods given. 


Report of the Committee on Legislation. 


M. N. Kline, of Philadelphia, as chair- 
man, presented the report of the Com- 
mittee on Legislation. He said that the 
exhaustive review given in the able re- 
port submitted by this committee last 
year left little to be done by the present 
committee. The workings of the war 
stamp tax, however, during the year 
under review furnished a topic of inter- 
est. On this head the report says: 

The committee are informed by the Commis- 
sioner of Internal Revenue that the total re- 
ceipts from internal revenue taxes amounted 
to $273,484,582.44, and that of this amount there 
was collected from the articles enumerated in 
schedule “B” $5,219,737.46. When it is remem- 
bered that schedule ‘‘B’”’ embraces, in addition 
to medicinal preparations, perfumery and cos- 
metics, chewing gum and bottled wines, it would 
seem as if our already overburdened branch of 
the business could well be relieved entirely 
from the annoyance of the stamp tax, without 
seriously interfering with the revenue of the 
country. While it is impossible to state just 
what proportion of the taxes collected under 
schedule “B” are derived from medicines, per- 
fumery and cosmetics and what proportion from 
chewing gum and bottled wines, it is fair to as- 
sume that, with the immense sales which chew- 
ing gums are now enjoying and the very con- 
siderable sale of bottled wines, $4,000,000 would 
probably cover the entire revenue derived from 
medicinal oe perfumery and_ cos- 
metics, and this, it will be seen at a glance, 
constitutes a very small percentage of the total 
receipts of two hundred and seventy-three and 
a half millions. 


In view of the pressure on Congress of 
war measures during the last session, the 
committee had not endeavored to have 
any legislation brought up. It was noted 
that $92,201,254.77 of the internal revenue 
mentioned had been derived from the tax 
on spirits. Of this from 25 to 50 per 
cent was paid on alcohol used in medi- 
cines and the arts. If the latter estimate 
(50 per cent) was correct, and the chair- 
man thought it was not far wrong, it will 
be seen that the manufacturers of medi- 
cines are already sufficiently represented 
in the tax list to be entitled to exemption 
from the stamp tax. The committee did 
not believe the abolition of the tax pos- 
sible just now, but thought that the tax 
should be extended to cover all kinds of 
proprietary goods. The Commissioner of 
Internal Revenue had signified his inten- 
tion to ask for an extension of law so as 
to cover all proprietary medicinal prepa- 
rations, whether compounded or uncom- 
pounded. The committee saw no reason 
why the extension should not be made to 
cover all proprietary preparations, 
whether medicinal or non-medicinal. 

The report stated that the Brosius Pure 
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Food Bill would probably receive favor- 
able consideration in the coming session. 
The chairman of the committee had at- 
tended the Pure Food Congress in his 
individual capacity, but reported that 
nothing had really been accomplished 
there. Believing that some legislation 
along this line would be enacted sooner 
or later, he urged the Association to use 
its influence towards securing the fram- 
ing of a law such as would bring about 
the best results with the least possible 
friction and would leave the least room 
for abuse should the administration of 
the law fall into the hands of venal office 
holders. 

The committee referred to the prospect 
of free alcohol as being even less now 
than heretofore. Referring to the matter 
of legislation antagonistic to proprietary 
interests, it was stated that the jobbing 
trade had been of great value to the pro- 
prietary men in securing the defeat of 
“strike bills.” Some correspondence had 
been had with the commissioners ap- 
pointed by the President to revise the 
trade-mark law upon the subject of 
trade-marks and patents, a portion of 
which was presented in the report of the 
committee. The report concluded with 
the following recommendations: 


First—That our Committee on Legislation be 
instructed to favor the repeal of section 20 and 
its dependent clauses of the War Revenue Law 
of 1898. 

Second—If this is impossible, favoring the re- 
duction of the stamp tax to a rate equal to 
one per cent of the retail price, and an exten- 
sion of its provisions to other than medicinal 
proprietary trade-mark articles. We also recom- 
mend that our committee favor the passage of 
the Brosius Pure Food Law, now pending in 
the United States Congress, provided the inter- 
ests of chemists and druggists are safeguarded 
in such particulars as may appear to them to 
be necessary. 

Third—We recommend the co-operation of our 
Committee on Legislation with the commission- 
ers appointed to ‘revise the trade-mark laws, 
in favor of embodying their recommendations 
into a law, or laws, more fully protecting the 
interests of our members and securing more 
satisfactory reciprocal relations with foreign 
countries, 


Third Session. 


President Walbridge called the Asso- 
ciation to order promptly at 10 a. m. on 


Thursday. He announced the names of 
the committee appointed to consider a 
revision of prices on pharmaceutical 
preparations as suggested by Mr. Fris- 
bie at a previous session. The committee 
consists of E. C. Frisbie, Charles S. 
Littell and F. L. Carter. 


COMMERCIAL TRAVELERS. 


The report of the committee was pre- 
sented by the chairman, Wm. G. Mooney. 
The report noted a tendency on the part 
of manufacturers to reduce the number 
of commercial travelers employed, and 
by thus cutting off expenses widen the 
narrow margin of its profits. Drug job- 
bers, however, seemed disposed to man- 
age affairs in the good old way that pre- 
vailed before the latter day dispensation 
with its trusts and combines. 

The committee suggested that steps 
be taken to decrease the number of 
travelers employed by the different drug 
houses throughout the United States. 
Several years ago, the report stated, com- 
mercial travelers visited the trade every 
30, 60 or 90 days. At the present day the 
traveler visits his customers every two 
weeks, and in many localities even 
oftener. 


On Coaching New Mea. 


The report noted the fact that many 
houses take haphazard chances in send- 
ing a traveler on the road by neglecting 
to give him the proper “coaching” before 
starting him out upon the territory as- 
signed to him, and urged the advisability 
of initiating new men in the ways of the 
house he is sent out to represent. The 
committee expressed its conviction that 
traveling men should be trained from the 
office force of the firm, so that when they 
present themselves to the trade the im- 
pression they make will entitle them to 
recognition as an actual part and member 
of the house represented. 

The report disapproved of the employ- 
ment of travelers on a commission basis 
for the reason that the effect of such em- 
ployment has been to demoralize the 
trade wherever travelers on commission 


go. 
The Expense Account. 


The travelers’ “expense account” re- 
ceived attention. This account is not al- 
ways watched and guarded as it should 
be. Many irregularities are suffered to 
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exist that should have been discovered 
and cut off at the beginning. Some 
houses have come into question by the 
action of their travelers in ; 


Rebating from the Expense Account. 


The acceptance by travelers of com- 
missions from manufacturers is a practice 
that is becoming common in the drug 
trade. The report denounced the prac- 
tice and recommended that a rule be es- 
tablished to discountenance and break it 
up completely. 

he Board of Control reported on the 
report of the Committee on Commercial 
Travelers. It contained no recommenda- 
tions, and was adopted. The report of 
the Committee on Drug Market took the 
same course and the recommendation was 
adopted. 

F. A. Faxon requested that the report 
of the Committee on Proprietary Goods 
be made a special order for 11.30 o’clock. 
He also proposed an amendment to the 
constitution raising the annual dues of 
active members from $25 to $50, and as- 
sociate members from $10 to $25. 

J. B. Purcell reported the following list 
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of names for officers for the ensuing 
year: 


For president, E. C. Frisbie, Hartford, 

onn. 

First vice-president, J. N. Carey, Indian- 
apolis. 

Second vice-president, W. G. Mersereau, 
New York. 

Third vice-president, Charles Cook, Port- 
land, Me. 

Fourth vice-president, L. A. Lange, Mil- 
watukee, Wis. 

Secretary, A. B. Merriam, Minneapolis, 
Minn. 

Treasurer, S. E. Strong, Cleveland, O. 

Board of Control: C.F. Shoemaker, Phil- 
adelphia; J. C. Fox, Atchison, Kan.; F. A. 
ey New Orleans; D. M. Cowan, Buffalo, 


Mr. Purcell asked that the election of 
officers be made a special order for 2.30 
o’clock. 

The report of the Board of Control was 
proceeded with, Chairman Walker read- 
ing the findings of the board on the re- 
ports of the Committee on Paints, Oils 
and Glass, Drug Adulterations and Leg- 
islation. 

The report of the secretary was then 
presented by A. B. Merriam. 


Report of the Secretary. 
By A. B. MERRIAM. 


Mr. Merriam presented a brief report. At 
some previous conventions specific action was 
taken in regard to certain matters of special 
interest to the members, and by resolution the 
secretary was instructed to compile certain in- 
formation and duly report at the next meeting 
of the Association. Following the instructions 
of the Richmond convention in 1897, the work- 
ing of the several drug exchanges was duly re- 
ported by the several secretaries, and their re- 
ports were embodied in the secretary’s annual 
report at the meeting in St. Louis last year. 
At that meeting no special requisition was 
made upon the secretary for information regard- 
ing Association matters, but he stated that the 
general correspondence with ‘the membership 
and kindred associations had been about the 
same as in previous years. 

The condition of the membership as reported 
last: year was as follows: Active members, 232; 
associate members, 182. These did not include 
the applications reported by the Membership 
Committee and elected later in the session, 
which increased the number of active 2, asso- 
= 11, making a total of active, 234; associate, 


During the past year two jobbing firms in St. 

ouis have consolidated their interests, making 
one member less in that city. In the associate 
list five firms have resigned and one firm has 
gone out of business. In the active list one 
firm only has resigned. The treasurer reports 
that up to the time of making this report seven 
firms in the active list and five firms in the 
associate list are delinquent in the payment of 
their annual dues. It was thought advisable 
to continue some of the names on the list during 
the year, hoping payments will be made before 
the next meeting, and if not then paid the names 
will be stricken from the lists. 


PUBLICATION. 


_ Six hundred and fifty copies of the proceed- 
ings at St. Louis last year were printed and 
distributed to the membership in the usual 
manner. This was fifty copies in excess of 
previous years, for the reason that as the or- 
anization of the retail druggists was then 
orming in St. Louis, and a mutuality of inter- 
ests brought the two associations in pleasant 
harmony during the sessions of the conven- 
tions, it was thought a generous distribution of 
our proceedings among those prominent in the 
organization would help to assure our friends 
that the action of our body would prove our 
earnest sympathy and ai in cementing a 
friendship between the organizations now so 
closely allied. We are now at this meeting 
posmne the quarter of a century mark in the 
istory of this Association. Those of us who 
were present at its inauguration, ‘and hopefully 
planned for its success, have great reason to 
rejoice at the progress made year by year, until 
now the period of experiment has passed and 
the stability of its foundation seems fully as- 
sured. Many of the local commercial bodies 
which were co-existent with our own at its 
foundation, and some of whom were afterwards 
inaugurated with ambitious hopes of success, 
have passed away and now only live in memory. 


PROMINENCE OF THE N. A. R. D. 


In view of the prominence which is now given 
to the organization of the “National Association 
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of Retail Druggists,” and especially as many 
of our members are actively interested in its 
success, it may be proper to refer to it in this 
report. At this point it may not be ungenerous 
to refer to the efforts of the retail druggists 
several years ago to form a national association. 
We were not indifferent to their efforts to 
mature and perfect such plans as would secure 
to rq retailers a better profit on proprietary 
oods. 

Boat our convention at St. Louis in 1884 the 
“Campion plan” was under discussion, and in- 
fluential delegates from the retail association 
were present and prominent in the debates. At 
the close of the discussion it was voted that our 
Association pledge the sum. of one thousand 
dollars ($1,000) towards helping to defray the 
expenses of this plan. This action of our body 
showed our interest in the affairs of the retail 
organization, It was to their interest, as it 
was to our own, and as it is to-eey, in holding 
up the hands of the brave and gallant body of 
retailers, which fifteen years later, in the same 
city and with the experience of the past to aid 
them in the adoption of new lines of defensive 
action. 


INCEPTION OF THE N. W. D. A. 


Among the deaths reported by the Committee 
“On Memorials of Deceased Members” was the 
name of ex-President James S. Burdsal, of Cin- 
cinnati, To those familiar with the early his- 
tory of our Association this name will be re- 
called as the one especially prominent in its 
inception and organization. The memorable 
preamble to our constitution adopted at Indian- 
apolis in 1876 is a suggestion of the condition of 
business methods prevailing at that time in 
many portions of our country, especially in the 
West and Northwest. There was probably no 
time in the history of the wholesale drug trade 
of the country when competition was so ram- 
pant, followed by a reckless demoralization of 
prices, the bitter denunciation and rivalry of 
competing firms, and the utter disregard of those 
higher principles of business ethics which should 
be at all times controlling and observed. It 
was at this time that Mr. Kiefer, of Indianapolis, 
came to Cincinnati, and in consultation with 
Mr. Burdsal’ urged that some action be taken 
looking to a change in the general business con- 
dition, Mr. Burdsal promptly called a meeting 
of the wholesale druggists of Cincinnati and was 
elected its chairman. The secretary of the 
meeting (A. B. Merriam, the present secretary 
of the N. W. D. A.—E was instructed to 
send a circular letter reporting the action 
taken to every wholesale drug firm in the terri- 
tory named, which resulted in calling a con- 
vention at Indianapolis, March 15, 1876. The 
constitution and by-laws adopted at Indianapolis 
were wholly written by Mr. Burdsal, and with 
some slight changes since made necessary by 
the enlargement of territory and membership, is 
the one under which the N. W. D. A. is work- 
ing to-day. Mr. Burdsal never expressed an 
ambition for official position in the Association, 
and when the time came for the meeting of the 
convention at Cincinnati in 1881 he was elected 
its president and ably discharged the duties of the 
office. He was a man of great energy of char- 
acter, and while he remained in business in 
Cincinnati he was persistent in advancing the 
interests of the Association. In the last  Beoeg 
of his life, and his mind wavering at times, he 
audibly expressed his affection for the insti 
tution he so significantly aided in establishing, 
and with no reflection upon the merits of those 
with whom he was associated, he may justly be 
called the Father of this Association. 

In view of the facts thus briefly stated I would 
suggest that a committee of three be appointed 
by the president of this body, of which the 
chairman of the Committee On Memorials of 
Deceased Members shall be chairman, to pre- 
pare and submit to the convention appropriate 
resolutions expressive of the sentiment of this 
Association on the death of Mr. Burdsal. 


The report was received and Chairman 
Walker, of the Board of Control, made 
an immediate report as follows: 


Board of Control on Report of Secretary. 


It is especially gratifying to every member of 

the Association to again hear a report from our 
faithful secretary. During his long and severe 
sickness, and in the weeks when his life was 
despaired of, he was the recipient of the sym- 
pathy and well wishes of the entire trade for 
his recovery, and it is with pleasure that we greet 
him in his accustomed place. The report of our 
membership, nothing but one resignation during 
the year, must indicate the necessity for an or- 
ganization such as we have. 
_ We commend the secretary for his abiding 
interest in the work of the Association and for 
his faithfulness in discharging every duty of the 
office to the best of his ability. As suggested 
<A the secretary, we offer the following resolu- 
ion: 


That a committee of three be appointed by 


the president, of which the chairman of the 
Committee on Memorials of Deceased Members 
shali be chairman, to prepare and submit to the 
convention appropriate resolutions expressive of 
the sentiment of the Association on the death 
of ex-President Burdsal. 


Too Much Entertainment. 


M. N. Kline, in discussing the report 


of the Board of Control, said he re- 
gretted to note a certain tendency on the 
part of the members to allow reports to 
be adopted without discussion. The 


increasing attention which is being paid 


to the entertainment features of the con- 


vention impressed him as an evidence of 


decay. If the members proposed to 
maintain the standing of the Association 
it was necessary to revert to first prin- 
ciples and pay more attention to business. 

. C. Eliel, of Minneapolis, supple- 
mented the remarks of Mr. Kline and ex- 
pressed his serious opposition to the 
overshadowing of the business features 
by entertainment. The fate of the con- 
tract plan was in the balance. It would 
disintegrate if the more serious business 
of the members of the Association were 
not given more attention. He considered 
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President of the New York Quinine and Chemi- 
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the Association must go back to the old 
order and do away with entertainment at 
future meetings. 

At the suggestion of the chair a few 
moments were devoted to a discussion of 
the early history of the Association and 
tributes to the memory of ex-President 
Burdsal, of St. Louis, and Daniel R. 
Noyes, of St. Paul, addressed the gather- 
ing in reminiscent vein. 

Treasurer S. E. Strong presented his 
annual report, showing the following 
financial statement: 


Treasurer’s Report for Year Ending 
Oct. 9, 1899. 


Cash receipts. 
Balance on hand as shown by 


ABE FODCET cco scsscoscceccesesscs SeOOelO 
Sale of badges at St Louis 

MICCEIE ic 00.c0sncsenecceseenes 12.00 
Initiation fee from fifteen new 

GROTBDOIE cc ccccccssccssccccscece 150.00 
Dues from active members...... 5,725.00 
Dues from associate members.. 1,820.00 
Sale of rebate books............. 573.49 
Mileage rebates from J. E. 

DT cies i Baceaesedacscdéses 24.32 

$8,443.60 








Cash expenditures. 





General expenses..............00 $1,530.14 
Credit and Collections Com- 

MIELEE 22. scersccccoccccesrccecs 45. 
Proprietary Committee... 6,595.28 
Legislative iy és Re. 36.60 
Ratesi@ Waottes: “4 occicsecce 24.80 
Paris Green Sl)“ Manwaaiwesls 80.40 
Membershi Sr. lrlahenideioa ae 5.20 
Drop Market  ivdswcccses 18.50 
Arrangement and Entertainment 

COMMRINCS 64 cisscsectacsaasacee 103.18 

$8,439.73 
Balance on hand, for which find check 
PREM Ss ccs Cevcicecincan cadens Diaikeden 3.87 


Detailed ee of expenditures will be found 
on the two sheets hereto attached, all of which, 
together ‘with approved vouchers for all of the 
expenditures herein reported, are hereby re- 
spectfully submitted. 


S. E. Srrone, Treasurer. 


The report was received and referred 
to a special committee for audit. 

J. B. Purcell moved the appointment of 
one of the assistant secretaries as a mem- 
ber of the Committee on Entertainment 
in order that proper provision may be 
made for the business meetings of the 
Association. The Committee on Enter- 
tainment came in for some criticism on 
account of the great preponderance of 
entertainment features and neglect of 
provision for the transaction of the busi- 
ness of the Association. 

A motion by Mr. Cook to add the 
names of the chairmen of all standing 
committees to the Committee on Enter- 
tainment was voted down. 

The special order of business was then 
taken up, and Chairman Frank A, Faxon 
presented the report of the Committee on 
Proprietary Goods. 


Report of Committee on Proprietary Goods. 


Frank A. Faxon, Chairman, 
Kansas City, Mo. 

Brief as the time seems, a full year has 
passed into history since the last report of this 
committee was made to the twenty-fourth annual 
convention of the N. W. D. A., held in the 
great metropolis of the ‘Mississippi Valley. Like 
all years, it has had its measure of losses and 
gains, successes and failures, contests and vic- 
tories. But the record of 1899 has been a fairer 
one than has been recently written. Business 
confidence, so long absent, has had a full restor- 
ation, and the commerce of the country has 
swollen to unprecedented proportions. Ex- 
pansion seems to be the order of the times, and 
a mighty destiny seems to be in store for our 
beloved country. On every hand may be seen 
the signs and promises of great commercial 
prosperity. The drug business, in common with 
other branches of trade, has shared in the better 
times. An increased volume of business is 
being done. And yet it is as true to-day as in 
any period of the past that without the protec- 
tion afforded by the rebate plan the profits would 
hardly equal the ever-growing expense account. 

scheme of such value, then, should, it would 
seem, be most carefully guarded, and the efforts 
of all interested be most earnestly and honestly 
enlisted in its support and further upbuilding. 
However strange, it is true, “and pity ’tis ’tis 
true,” that the loyalty of its direct beneficiaries 
cannot always be counted upon. Certain ones, 
whose commercial solvency depends upon its 
maintenance, withhold all active co-operation. 
Others, who enjoy its benefits and without a 
doubt desire its continuance, assume a position 
of apparent antagonism. Again there are those— 
few happily—who are ever ready to express ap- 
preciation of its value, profess loyalty to it, 
sign contracts, and then wink at all manner of 
violations. 

If the early fathers of the National Wholesale 
Druggists’ Association builded well it was_be- 
cause their noble efforts led to the establish- 
ment of. the rebate plan. A plan that 
enabled wholesale druggists of this country to 
carry their business with fairly satisfactory re- 
sults through the dismal days following 1892 is 
surely worth saving—and it will be saved, but 
only by that eternal vigilance which is the price 
of everything worth having. In the main it has 
been well supported, and in the main it is well 
supported to-day; but a small leak may sink a 
great ship. In order to not slip behind we 
must keep pushing forward. * * There is a 
growing need for more money. To secure ab- 
solute evidence of contract violations ample 
funds to draw upon should at all times be in 
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the Association treasury. This is becoming an 
imperative necessity. Considering the importance 
and value of the work done by this organization 
the annual dues have always been absurdly 
small. They Should be increased, and it is to 
be hoped that at this meeting provision will be 
made to supply ample revenues to the end that 
the best possible work may be done. An annual 
payment of fifty dollars ($50) by active mem- 
bers would be but a trifle, and it would supply 
a fund sufficient for an active and aggressive 
policy which would be worth much to the mem- 
bers of the Association. lead 

A jobber should not expect to have his busi- 
ness made and kept profitable and easy by simp!y 
mailing a $25 check once a year. Not only more 
money is needed but more work. A larger, 
livelier interest should be developed. Every 
member shou!d consider himself a committee of 
one to look after the interests of the rebate 
plan in his territory. 

And it is well now to consider whether it may 
not be possible to make some changes in the 
rebate plan which will give it greater strength 
and efficiency. It is believed that this can be 
done, and the method is simple. The adoption 
by leading proprietors of the Jayne plan, with 
some modifications, would bring, we _ believe, 
the most gratifying results. It has been urged 
by some that the general adoption of the pro- 
posed method would tie up too large a sum 
of the jobber’s rebate money, though it is quite 
certain that it would be very much better to 
have all the profits on proprietary goods hel 
back for six months than to adhere to a system 
that may ultimately be abandoned on account 
of its failure to protect. Let rebate proprietors, 
or those who wish to control the prices and dis- 
tribution of their goods, honor orders for quan- 
tity lots from any jobber whose name appears 
on the official list, and make the rebate 
payable in three months, only upon receipt 
of a statement signed by the firm to the effect 
that in no instance have ey ny terms 
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constantly ignoring such list. 
that supplies at best prices go direct to the in- 
dividual retailer or to a combination of retailers, 
and thence by quickest route to the aggressive 
cutter who the proprietor knows is his worst 
enemy. uae 

playing fast and loose with their own published 
terms, who promise to the retailer and the job- 
ber co-operation which they withhold, are now 
the most serious obstacles in the way of a much- 
desired i 
be known to all as they are known to a few. 
They are receiving constant and valuable service 
from the legitimate wholesale and retail drug- 
- gists of the country, for which they show no 
appreciation. i 
their pledges they plead ignorance or uninten- 
tional disloyalty, and promise to do better in 
the future, only to repeat the same thing. 


Taking the broad ground which the retail or- 
ganization did at St. Louis, they had reason to 


expect loyal and cordial sypport from every 
jobber. As a general thing they have had 
this, but there have been a few notable ex- 


ceptions. 

At a meeting of the Western Wholesale Drug- 
gists in St. Louis, held in March last, one of 
the officers of the N. A. R. D. spoke these 
words: 

“‘What we ask of you is but little compared 


with the direct benefits that would accrue to 
you. God knows we only ask that which is our 
right. We demand only what is There is 


ust. 

not a jobber in the room who Tos not know 
that the prosperity of the retailer is absolutely 
essential to his success. We have offered you a 
condition that has never prevailed in the his- 
tory of the drug business, when a united or- 
ganization of retailers forfeits all the privileges 
of buying direct, insuring to the jobber all the 
profit that the proprietor feels willing to give, 
and joins in a request to the proprietor direct 
that he conduct the distribution of his products 
on lines laid down by the retailers, and asks 
nothing in return save the one thing—do not 
help our enemies.” 
Full co-operation between the N. W. D. A. 
and the N. R. D. will help the rebate plan 
and tend to reduce the cutting evil to the lowest 
possible terms. In what other direction is there 
any hope of success? The jobber as the first, 
and the retailer as the final distributor, are 
bound together ‘by a common interest. Their 
paths cannot diverge without injury to both. 

At a meeting of the Proprietary Association of 
America, held in New York: city June 8, 1899, 
it was 

“Resolved, That the members of this Asso- 
ciation are in full sympathy and are ready to 
co-operate with the National Association of Re- 


those who stand by you. 
tion should therefore be given to those manu- 
facturers who are true and faithful, and our 
friendly 
drawn from those who regard nothing but their 
own mistaken ideas of policy. 








of sale been deviated from. is plan has been 
satisfactory wherever tried. The Eastman Kodak 
people are able to absolutely prevent cutting on 
their restricted goods, and they use this method, 
It would keep from the hands of the job- 
ber his rebate for an average period of 
forty-five days, which is surely a small matter 
when the general benefits that would accrue 
are considered. It would relieve jobbers from 
any consideration of the so-called anti-trust 
laws. If the seiler did not make the necessary 
declaration that the proprietor’s terms had in 
every way been respected, or if evidence was 
submitted that violations had been made, the 
penalty would be naturally and easily applied. 


If the members of this Association desire the 

adoption of such a plan there is little doubt 

but what the proprietors would be glad to 
; * » * 


meet their wishes. 





THE N. A. B.D. 














Coincident with our meeting in Si. Louis a 
year ago a trade organization was effected that 
has been a mighty factor in the work which 
engages us. Hereafter the retailer must be 
taken into account. He is with us and for us, 
and the more closely we co-operate the better 
it will be for both. The National Association of 
Retail Druggists has grown beyond all expec- 


tations. Born of the seriousness of the occa- 
sion, the infant organization has _ developed 
strength with amazing rapidity. Wisdom _ has 


been its guide and moderation its principle of 
action. Standing upon a broad platform, its 
leaders asked of proprietors what our own Asso- 
ciation has long contended for. They might 
have taken a very different position. Men of 
small mental calibre would probably have done 
so. They were not chasers of moonbeams. They 
did not expect to entirely abolish the cutting 
evil, but they saw that it might be checked, and 
to a large extent controlled, and they adopted a 
plan that is practical, and we believe the onl 
one that is practical. The essence of their wor 
at St. Louis was in the unanimous adoption of 
the following resolution: 

“Resolved, That we request the manufacturers 
of proprietary articles that they limit the distri- 
bution of their goods, when sold at lowest prices, 
to the legitimate wholesale dealers, as recognized 
by the Proprietary Committee of the N. W. 
D. A., the Executive Committee of the N. A. 
R. D., and a committee of the Proprietary Asso- 
ciation; and that we also request the jobbers 
not to sell to department stores or to persistently 
aggressive drug cutters.” 

It was a close-cut, definite, intelligent demand, 
and a reasonable one. Conservative men with 
clear heads were placed in control, and very 
effective work has been done, especially in the 
West. In the East progress has not been so 
marked, but the leaven is working, and valuable 
results are sure to come. It is only through 
organization that the evils which disturb the 
retail trade can be remedied, and it is not prob- 
able that an association better qualified to 
grapple with existing troubles than the N. A. 
R. PP will ever be created. A stupenduous work 


has been undertaken, and success will ultimately 
perch upon the Association’s banner if its mem- 
bers become not weary in well doing. 





R. WARNER, 
of Walker & Gibson, of W. R. Warner & Co., 
Albany. Philadelphia, Pa. 


W. J. WALKER, WM. 


tail Druggists in their effort to stop the cutting 
evil and require the jobber to confine his sales 
to the legitimate channels of trade, refusing all 
orders from department stores and aggressive 
cutters, and further suggest as one means for 
accomplishing this end that the National Asso- 
ciation of Retail Druggists should require their 
members to discourage the sale of all substi- 
tutes for standard proprietary articles in every 
legitimate way; and, further, 

“That we require the National Association of 
Retail Druggists to notify the manufacturer of 
any jobber who violates his contract in this re- 
spect, with a view to removing him from the 
recognized list of jobbers.” 

Thus we find that the three national organiza- 
tions are pledged to co-operation. ‘hat is 
needed is an honest effort on the part of the 
individual members to secure the results that 
are indicated as desirable by the expressions of 
the associations in their different resolutions. 
Most of our troubles would be speedily remedied 
by the creation of such a triple alliance as would 
be possible if the earnest, honest and friendly 
co-operation of all the members of the three as- 
sociations were once assured. 


THE PROPRIETORS. 


It is the purpose of this report to do full 
justice to proprietors. There are many of them 
who try in every way to meet the expressed 
wishes of the trade. There are a large number 
who are distributing their goods strictly in ac- 
cordance with the demands set forth at the St. 
Louis conventions, and in this list are the 
names of the most important ones. They give 
no half-hearted support, but their earnest efforts 
are contributed toward the maintenance of the 
lan proposed. To them all honor and praise. 
Their friendly offices are appreciated, and the 
favor of their support reciprocated. But there 
are others who promise much and perform 
nothing; who agree to restrict their sales at 
best prices to the jobbers’ list and who are 






It is from these 
These proprietors who are 


improvement, and their names should 


When caught in a violation of 


It is a good principle in business to stand by 
Our hearty co-opera- 


support, so far as possible, be with- 


Should the day ever come that brings a con- 
viction that there can no longer be any rea- 
sonable profit to the large and the small dis- 
tributor in handling standard advertised pro- 
prietary goods, that day will surely be a dark 
one for the proprietor, and the level-headed 
proprietor knows this. Such proprietors now 
stand with us and for us. 

In May of this year a new edition of the rebate 
list was printed at a cost of $718.50 for the 3,500 
copies which the editio contained. Up to the 


present time there has-been a total of nearly 3,000 


copies distributed, bringing the receipts from 
sales up to almost $700. Thus we have been 
reimbursed for nearly the total cost of the entire 
edition, and still have some 500 books on hand 
to fill future orders. 

In conformity with the resolutions passed by 
the N. W. D. A. a year ago, the schedules of 
between forty and fifty proprietors were dropped 
from the revised rebate list on account of the 
goods having only a local demand, so far as 
the committee could ascertain. 

The work of the Proprietary Committee which 
devolves upon the secretary has been done in a 
most saieathory manner by Mr. J. E. Toms, 
and his worthy services are hereby recognized 
by the chairman of this committee. 


The report was received and referred 
to the Board of Control without discus- 
s10n. 





The next report presented was on 


Credits and Collections in the Drug 
Business. 
A. Cressy Morrison, Chairman. 


The credit man is not usually the one to laud 
optimism. He must even repress optimism on 
the part of the salesman who would induce him 
to take risks which conservatism would decry. 
The credit man, looking not only at the finan- 
cial standing of the customer to whom he is 
asked to extend credit, but giving a backward 
glance into the detailed workings of the firm 
whose finances he directs, sees a necessity for 
conservatism in both instances. 

So firmly imbued is the credit man by the 
strong per cent of pessimism in his department 
that it takes an era of prosperity like the present 
to make him think that he may sometimes be 
too conservative. ‘These eras of prosperity, 
which, in a growing country like ours, come 
with almost unfailing regularity after each year 
of depression, sometimes lull to rest the anxiety 
of the past and lead him to take risks which 
in less prosperous times would be considered 
distinctly unsafe. While it is true that the 
credit man can this year, with less anxiety, 
extend larger credits, he is wise who will use 
the same discretion to-day which has _ carried 
his firm safely through the era of dull business 
which has just preceded. In times of prosperity 
there seems to be no logical reason why collec- 
tions should not be more prompt, and while 
the outstandings may be increased in ratio to 
the increased volume of business, the easy col- 
lections of the retailer from the consumer should 
enable him to take greater advantage of dis- 
counts for cash. The net result should be a 
radical decrease in the outstandings in ratio to 


sales. 
FAILURES IN 1898. 


Eighteen hundred and _ ninety-eight marked 
the beginning of the turn in the tide of busi- 
ness affairs, in striking contrast with the five 
years preceding, indicating the sure return_of 
this country to its wonted prosperity. The 
total failures for the year 1898 were 13.266, 18 
per cent less than in the year 1897 and 46 per 
cent less than in the year 189. The average 
liabilities per failure were the smallest ever 
known. The year 1899 began with the most 
substantial advance in all lines of business, The 
country showed itself to be decidedly on the 
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upward trend. There were no indications of 
reaction. The enormous balance of trade in 
favor of this country in 1898, as shown 
by the statistics of imports and exports, bring- 
ing to us as it did nearly $600,000,000, a large 
proportion of which went to the primary source 
of production, agriculture and mining, worked 
miracles in discharging farm mortgages and in- 
creasing the volume of currency. 

The failures among dealers in drugs and paints 
were less in 1898 than in any other year of the 
present decade. The liabilities in these failures 
were $1,826,759 against $2,400,000 the year pre- 
ceding, and $3,100,000 for 1896, 


FAILURES IN THE FIRST HALF OF 1899. 
The prophesy of prosperity, indicated by the 


rapid improvement of business in 1898, has been 
fulfilled by the year 1899. The total failures of 
the first half of 1899 were 4,884. The failures 
for the second quarter of 1899 were the smallest 
ever reported in that quarter for the past 25 
years. The average loss per failure is the small- 
est ever reported. 

The failures among dealers in drugs and paints 
for the, first half year of 1899 were 149, as 
against 240 for 1898, 256 for 1897 and 267 for 
1896. The liabilities for 1899 are only one-half 
those for 1896, and are 20 per cent less than 
in 


CONDITION OF BUSINESS. 


The demand for goods from the retail dealers, 
which indicates clearly that the public is buy- 
ing freely and that there is no immediate danger 
of overproduction, is one of the most gratify- 
ing signs of the times. The enormous balance 
of foreign trade in our behalf continues and 
equal quantities of agricultural products are go- 
ing abroad (at lower prices, however, than for 
the year previous). The deficiency, it is grati- 
fying to see, is more than made up by the in- 
creased foreign demand for manufactured arti- 
cles. As an indication of the tremendous busi- 
ness being done in this country, it is only neces- 
sary to state that the net receipts of the rail- 
roads are the largest ever known. The sta- 
tistics show an increase of 5.6 per cent over 
last year and 10.5 per cent over 1892. 


THE ABSENCE OF SPECULATION. 


It is one of the most remarkable features of 
the time that legitimate business of unprecedent- 
ed volume is attended by so little venturesome 
speculation, There also seems to be a total ab- 
sence of the real estate speculation which char- 
acterized 1892 and ’93. It is because of this un- 
usual showing that the temptation is constantly 
before every credit man to take greater chances 
and relax his vigilance. A word of caution at 
this point is certainly not amiss. 

_The, most conspicuous feature of the financial 
situation is the development of that extraordi- 
nary aggregation of capital, energy and enter- 
prise typified by the trust. So conspicuous 
have the great concentrations of capital become 
during the past two years that it has led to 
considerable uneasiness on the part of a large 
per cent of the population, and this distrust will 
be undoubtedly crystallized into political plat- 
forms before the next Presidential election. 


THE TRUST A'NATIONAL EVOLUTION. 


The history of business in this country has 
shown that great business movements, like, for 
instance, the series of tariff agitations, which 
ultimately resulted in the election of a low 
tariff party with strong free-trade tendencies, 
have always led to hesitancy in business trans- 
actions and to ultimate disaster. The aggrega- 
tion of — known as a trust is a natural evo- 
lution, he principle of the trust is therefore 
probably fixed on a firm foundation. 

hat the concentration of energies and the 
great aggregations of capital have come to stay 
there can be no doubt. It is also probably true 
that many modifications of the present methods 
of the trust will be effected by the efforts of 
the political parties. 

The country has settled down to bearing the 
burden of expense caused by the war and its 
subsequent responsibilities. The chief danger 
for the business man to-day, therefore, appears 
to be in the friction of the great parties during 
the next Presidential campaign, and the conse- 
quent sharp accentuation of the attack which 
is to be made upon aggregated capital. There 
are many who believe that the present adminis- 
tration will be sustained and continued, but 
whatever our political predilections may be the 
credit man who reads the signs of the times 
must begin, even now, to consider carefully the 
jeopardies which are certain to result from the 
turmoil of financial theories in 1900. 


Rebate After Three Months. 


The Board of Control brought in a 
resolution recommending to the favorable 
consideration of the Association the pro- 
posal to withhold the rebate on leading 
proprietary articles for three months, 
and the motion was adopted after some 


discussion. C. W. Whittlesy, of New 
Haven, Ct., spoke of the difficulty of get- 
ting evidence against supposed offenders, 
and suggested an arrangement with the 
Proprietary Association by which any 
specified firm who had violated the re- 
bate agreement should be deprived of its 
rebate until their innocence was proved. 
This would put the burden of proof 
where it properly belonged—on the party 
charged with the offense. 

J. W. Campion, of Philadelphia, op- 
posed the suggestion, saying it struck 
him as Dreyfus law—French law. In the 
United States every man is deemed in- 
nocent until he is proven guilty. 

Henry Dalley, Jr., of New York, said 
that the non-effectiveness of the rebate 
plan was due to the fact that there was 
something radically wrong in the work- 
ing of it, and he suggested a change, pro- 
viding that the final lodgment of infor- 
mation should go to a special committee, 
and that before the rebate is paid at the 
end of three months, this committee 
should correspond with the manufacturer 
and ascertain the facts with regard to 
violations, and, if deemed necessary upon 
the statement of that committee, the re- 
bate should not be paid. 

Chairman Faxon asked for the adop- 
tion of the recommendation in his report 
without qualification, and said the adop- 
tion of his plan would not bring the As- 
sociation into conflict with any of the 
anti-trust laws of the country. He stated 
that some of the leading proprietors in 
attendance at the Niagara Falls meeting 
favored the idea embodied in the resolu- 
tion. 

Mr. Noyes followed Mr. Faxon, and 
favored the adoption of the resolution as 
it stood. 

Chas. H. Weller called attention to the 
fact that some proprietors are able to en- 
force their contracts, and he alluded spe- 
cifically to the methods employed by 
Hiranr Walker & Son in controlling the 
sale of their Canadian Club Whisky. He 
believed that every case in which a 
wholesale druggist is suspected of violat- 
ing the rebate plan should be thoroughly 
investigated, and the wholesale druggist 
should be compelled to make an affi- 
davit to the proprietor in respect to the 
non-violation of their contract. If the 
wholesaler refused to make the affidavit, 
they could be taken off the list, and fur- 
ther supplies of goods withheld from 
them. Daniel Myers, of Cleveland, said 
the subject under discussion was one 
which interested him very much, and he 
emphasized the point that tricky pro- 
prietors and tricky jobbers were known 
in many instances to be shipping goods 
while knowing that they were going into 
improper channels. He urged that am- 
ple means be set aside for the use of the 
Proprietary Committee for the enforce- 
ment of the contract system. The time 
had come for the use of stronger force, 
stronger measures. 

President Walbridge then put the ques- 
tion on the adoption of the resolution, 
and it was carried unanimously. 


Mr. Faxon Thanked by the Association. 


Chairman Walker, of the’ Board: of 
Control, put the following resolution in 
the form of a motion: 


We suggest that a vote of thanks be extended 
to Mr. Faxon for his management of the busi- 
ness entrusted to his care. The thought, 
time, care and attention he has given to the 
work, and the labor and self-sacrifice involved, 
call for the hearty appreciation of every mem- 
ber of the Association whose interests he has so 
zealously guarded. 


Faxon a “ Spotless Knight.” 


In speaking to the motion, J. C. Eliel 
seized the opportunity to pay a tribute to 
the sterling qualities possessed by Mr. 
Faxon and his admirable work as chair- 
man of the Committee on Proprietary 
Goods. Those who knew of the work- 
ings of the committee could, he said, ap- 
preciate the magnificent work done by 
Mr. Faxon. Continuing, he said in part: 
“Some years ago when you honored me 
in making me your standard-bearer for 
the year, it was my pleasure to refer to 
the then chairman of this committee as 
‘a matchless gladiator in the arena of 
debate;’ and, gentlemen, I do not with- 
draw that metaphor for one moment, for 
we recognize the work done not only by 
the present chairman, but also by his 
predecessors.” After a few more words 
of eulogy, he turned to Mr. Faxon and 
dubbed him “a spotless knight, a knight 
above reproach and beyond compare.” 
He said that the most valuable service 
which he had aided in rendering to the 
Association since the meeting convened 
was the nearly all-night session in which 
Mr. Faxon was induced to reconsider his 
determination to retire from the office of 
chairman of the Committee on Propri- 
etary Goods and serve another year. He 
believed that, in thus inducing Mr. Faxon 
to hold the office, he had saved the re- 
bate plan. While Mr. Faxon’s predeces- 
sors had compelled the respect of the 
members by their forceful methods, their 
intelligence and their enterprise, the 
present chairman of the Proprietary 
Goods Committee compelled not only 
admiration, but love for his sterling qual- 
ities, his tact and his diplomacy. ; 

The complete text of the resolutions 
presented for adoption by the Board of 
Control follows: 


Resolved, That it is as much for the interest 
of the manufacturer as the jobber that the con- 
tract plan should be continued, the active inter- 
est os both the manufacturer and the jobber 
should be secured. 

{I. Resolved, That the strength of the con- 
tract system lies in the manufacturers adhering 
to a recognized list of wholesale distributers, to 
whom sales at their largest quantity discount 
should be restricted. 

III. Resolved, That the chairman of the Pro- 
prietary Committee be requested to secure the 
acquiescence of each proprietor who sells his 
goods on the contract plan to such a list. 

IV. Resolved, That the chairman of the. Pro- 

rietary Committee be given control of sufficient 
unds ‘to investigate all reported violations of 
rebate terms, with power to take such action as 
may be proper in the premises. 

V. We suggest that a vote of thanks be ex- 
tended to Mr. Faxon for the work he has ac- 
complished in his management of the business 
of the Association intrusted to his care. The 
thought, time, care and attention he has_ given 
to the work, and the labor and the sacrifice in- 
volved, call for the hearty appreciation of etery 
member of the Association whose interests he 
has so zealously guarded. 


Following are the reports of _ the 
Zoard of Control on various committee 
reports, all of which were adopted: 


Reports of Board of Control on Committee 


Reports. 
ON DRUG MARKET. 


In accordance with the standing resolution, 
the Board of Control will have this report 
printed in advance of the minutes of this con 
vention, and copies will be mailed to members. 

This exceedingly able and comprehensive re- 
port of Mr. W. S. Mersereau, chairman, deserves 
the attention of every member of this Associa 
tion. We believe that the tabulated statement 
covering a large list of every-day sellers, giving 
variations in prices quarterly, will be of perma- 
nent value and make this report valuable fpr 
reference, as it contains information often need- 
ed. The chairman of this committee had an 
onerous task which required attention every 
day in order to give correct information on this 
important subject, and the full and complete 
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IS THIS TRUE? 


HAVE THE LEGITIMATE DRUGGISTS DRIVEN THEIR 
CUSTOMERS 


To the Department Stores and Cutters By Not Keeping What Is Called 
For, or Selling Similar Goods of a Cheaper Quality ? 


THE OUTPUT OF THE MANUFACTURER IS INCREASING YEARLY. 


The Cutters and Department Stores Growing Richer, 
The Legitimate Druggists Becoming Poorer— 


WHY? 


Can it be possible that the unfortunate 
position now occupied by the retail drug- 
gists is due in a great measure to their 
short-sighted policy of conducting busi- 
ness? One thing is certainly true, the 
manufacturers of patent medicines and 
toilet articles are increasing their sales 
yearly, and the drug trade of the depart- 
ment stores and cutters growing rapidly, 
while the credit of the average retail 
druggist has fallen over 60 per cent in 
twelve years. This is hard to believe, but 
nevertheless true in every particular, as 
any man can prove to his own satisfac- 
tion by a little investigation. The suc- 
cess of the cutter and department stores 
can no longer be attributed to their sell- 
ing cheaper, for eight out of every ten 
druggists now meet their prices. Let us 
then look for the cause by comparing 
the two methods of doing business: In 
the first place, the moment a new article 
is advertised, the cutter and the depart- 
ment stores stock it if they can get it; 
while the retailer waits until he has five 
or six calls before doing so. Ihe public 
have found this out, and naturally go to 
the place where they are sure to find 
what they want. Take this home to 
yourself—would you not do the same if 
living in the neighborhood of a store- 
keeper who was always just out of a 
preparation, or who would get it if you 
could wait five or six hours? This dif- 
ference in the method of doing business 
has certainly worked to the detriment of 
the druggist; but there is another fault 
of the retailer which we believe has done 
more to injure his business than all 
others. It seems that the average drug- 
gist has an idea that, in order to sell a 
customer something to take the place of 
a preparation on which he can make 
nothing, he must have a cheaper one; 
when common sense ought to teach him 
that this is the worst possible thing he 
can do. Put yourself in the customer’s 
place. If a clothing dealer should offer 
you a suit for $5 and tell you that it was 
just as good as one for $15, would you 
"believe it? To be sure, it is a suit of 


clothes and you might purchase once; but 
the chances are ten to one that you would 


never go to that dealer again. The cutter 
works differently; when a_ preparation 
is called for he immediately hands it out; 
if nothing is said by the customer, the 
sale is made; but if a question is asked, 
then he gets in his work, but, mark you, 
not for a cheaper article, but one which 
is as good if not better, and costs the 
purchaser just as much, only giving the 
dealer a better profit. It is said that the 
cutter gets his money by substitution, 
but, as two or three in a city are known 
to sell more patent medicines than all 
the regular trade combined, this cannot 
be the truth, and the whole cause of the 
success of one, and the failure of the 
other, must be attributed to nothing else 
but the different methods of conducting 
their business; this being the case, why 
not let every retailer, instead of sticking 
to the plan which has almost ruined him, 
turn around and do business on business 
principles, give the people what they 
want, even at cost, and, if they cannot 
supply it, sell them something better at 
a good profit; by so doing they will keep 
their customers, their self-respect and 
their business. Under no circumstances 
ever make any statements to a customer 
that you would not believe if told to 
yourself—do not try to make a refined 
and intelligent person believe that you 
can sell him or her a soap for ten cents 
that is equal to one which they like and 
are willing to pay a quarter for. You 
know it cannot be done, so does the cus- 
tomer; to be sure, they may purchase 
rather than argue with you, but do not 
think you have converted them; no, the 
soap disappoints, and they go elsewhere 
to purchase next time. You are the 
loser, and the cutter or department store 
the gainer. Many no doubt will deny 
this, but the intelligent druggist must 
know that the manufacturers who have 
sold the retailers for years would not ig- 
nore the druggists entirely and sell to the 
department stores and cutters direct if 
they were losing any sales or customers. 
The average druggist may not be in a po- 
sition to-dayto keep every advertised arti- 
cle, but he can try the experiment of sell- 
ing his customer something better than 











the article asked for. Why not do so? 
Here is a splendid opportunity. There 
has never been but one or two good 
toilet soaps manufactured. None of 
them to-day give you any profit; and 
you have tried to discourage their sale 
with this result: the manufacturer is in- 
creasing his output and the dry-goods 
stores are selling 80 per cent of his 


product. What a different state of af- 


‘ fairs would have existed if you had fur- 


nished a soap to your trade that was as 
good or even better, at the same price? 
You did not have it? Well, that is true; 
but now you have, or can get it, and it is 
not sold to the dry-goods or department 
stores either; even if they obtain it by 
hook or crook from some jobber, the 
smallest retailer in the country can purchase 
it at a less price than even the jobber him- 
self. We speak of HYOMEI ANTISEP- 
TIC SKIN SOAP. A new soap, made 
by a new process with the fresh, green 
leaves of the Tasmanian Blue Gum tree 
as a base: no animal fats, grease or oils 
are used, or dangerous alkali employed. 
This soap has been pronounced by physi- 
cians and chemists the purest and best 
ever made for toilet or medicinal pur- 
poses. Two hundred thousand dollars’ 
worth of contracts for advertising have 
been placed with the leading dailies, 
weeklies and monthlies to be used within 
six months. Already its sales have 
reached as high as $3,400 per day, and 
this inside of two weeks after the first 
advertisement was published; thus show- 
ing that the public want a perfect soap 
and are willing to pay the price, 25c. It 
is unnecessary for us to inform the trade 
that Hyomei preparations are cut less 
than any others on the market, and that 
this firm has been more successful in 
keeping up the prices and protecting the 
retailers than any other; even now with 
the enormous cost of transporting the 
material for this soap from Tasmania, 
they: have made a price which will give 
the druggist an old-time profit, and by 
mailing samples to his customers free of 
charge, will enable him to hold his trade 
without resorting to any trickery, or be- 
ing charged with substitution. There is 
not a person living who enjoys his bath 
that will not decide for Hyomei Soap 
when placed in comparison with any 
other made from fats and grease. It is 
simply a revelation to soap users. Send 
for a cake and prove this to yourself. 


Ask the Booth Company to forward 
their plan for protecting you. Try the 
experiment of giving your customers 


what they want, or sell them a better 
preparation to take the place of one in 
which there is no profit. The results will 
surprise you. 


The R. T. BOOTH COMPANY, 
Ithaca, N. Y. 
























































































report presented will he appreciated by those 
for whom the work has been so faithfully per- 


formed. 
ON ADULTERATIONS. 


The Association owes a debt of gratitude to 
C. F. Shoemaker, chairman of this committee, 
for the comprehensive report submitted on this 
subject. A report involving much labor and 
presenting many new facts on a subject of gen- 
eral interest. It is bh to learn that the 
uality of drugs generally sold by the wholesale 

ruggist is steadily improving, and that owing 
to the general educational requirements in many 
States the retail trade is now largely con- 
ducted by graduates of colleges of pharmacy 
and licensed pharmacists, and that the require- 
ments for the best.articles are constantly on 
the increase. 

The Board of Control believe that in all dis- 
cussions as to a Pure Food and Drug Law this 
Association should, through its various commit- 
tees, as well as individually, stand for the best 
and ae grades of goods obtainable, and 
should be in favor of any reasonable law that 
will throw better a about the sale of 
articles for either food or medicine. This sub- 
ject has received considerable attention here- 
tofore from our members, and we believe that 
the arguments set forth in the report are worthy 
of consideration in a general discussion of this 
important subject. 


PAINTS, OILS AND GLASS. 


The committee, through its chairman, T. F. 
Van Natta, has given the Association a clear 
idea of the present conditions affecting the 
three leading staples—white lead, linsee oil 
and window glass. Particular attention is given 
in this report to the fact that all of these arti- 
cles are closely controlled by consolidations or 
amalgamations, by which no provision is made 
for a profit to the wholesale dealer. The present 
method of selling white lead has been followed 
by the lead companies for several years, and 
—, customers and profit have vanished on this 
article. 

Linseed oil, which at one time gave the jobber 
a reasonable profit on sales, has also been cur- 
tailed in opportunity of sales as well as in profit. 

Window glass, while controlled by a strong 
organization, has thus far permitted the dealers, 
who were willing to buy and carry in_ stock 
_ maximum quantity, a very satisfactory 
profit. 

Inasmuch as many of our members have con- 
tinued to distribute lead and oil at cost with 
hope of some future improvement or _ protec- 
tion, and others have ceased to take any interest 
in the sales because of lack of profit, the Board 
of Control believe that it will be for the interest 
of all of our members to learn positively if pres- 
ent conditions can be improved. With this in 
view, we offer the following resolution: 

Resolved, That the incoming Committee on 
Paints, Oils and Glass be authorized in behalf 
of this Association, or in conjunction with a 
committee appointed by the National Paint, 
Oil and Varnish Association, to confer with the 
corporations controlling these articles with a 
view of securing an equitable and just com- 
pensation to the distributors of these leading 
staples. 


LEGISLATION. 


The able, painstaking and exceedingly com- 
prehensive report submitted by M. N. Kline, 
chairman of this committee, has brought to the 
attention of the Association matters of para- 
mount importance. 

The subject of a Pure Food Law has been 
treated by the Committee on Adulteration from 
another point of view. 

In order to bring these various matters before 
the Association for consideration, we offer the 
following resolution as recommended by the 
committee: 

Resolved, That the Committee on Legislation 
be instructed to favor the repeal of section 
and its dependent clauses of the War Revenue 
law of 1898. [f this is impossible, the com- 
mittee is hereby instructed to favor the reduc- 
tion of the stamp tax to a rate equal to one 
per cent of the retail price, and an extension 
of its provisions to other than medicinal pro- 
prietary trade-mark articles. 

Resolved, That the Committee on Legislation 
favor the passage of the Brosius Pure Food 
Law, now pending in the United States Con- 
gress, provided the interests of chemists and 
druggists are safeguarded in such particulars as 
may appear to them to be necessary. 

Resolved, That the Committee on Legislation 
be instructed to co-operate with the commis- 
sioners appointed to revise the trade-mark laws 
in favor of embodying their recommendations 
into a law, or laws, more fully protecting the 
interests of our members and securing more 
satisfactory reciprocal relations with foreign 
countries. 


COMMERCIAL TRAVELERS. 


The report of chairman of committee, W. J. 
Mooney, on this important subject, shows that 
no changes have occurred during the year in 





the methods of soliciting trade by the whole- 
sale druggists. 

This report clearly sets forth that the fre- 
quent visitations of travelers have added largely 
to the expense of doing business without com- 
—— profits. The Board of Control, while 
fully agreeing as to the advisability of decreas- 
ing the number, are unable to suggest any prac- 
ticable method to accomplish the desired result. 

The Board of Control approves of the position 
taken by this committee in opposition to the 
employment of travelers on commission, and 
recommend the employment of all travelers on 
a salary basis and legitimate traveling expenses. 
_ We note with much pleasure that a recogni- 
tion of common interests is increasing between 
houses in competitive fields, and that this has 
— helpful in preventing ruinous competi- 
ion. 


ON TRANSPORTATION. 


The interesting report of Chairman C. H. 
West brings forcibly to the consideration of the 
members the important subject in which we are 
all so vitally interested. Just and fair rates on 
our shipments are necessary, and the committee 
having the matter in charge have faithfully pro- 
tected the interests committed to it. In connec- 
tion with this report the Board of Control has 
considered the letter of the secretary of the Mil- 
lers’ National Association, and we offer the fol- 
lowing resolution: 

Resolved, That a committee of three be 
appointed by the president to represent this 
Association at a conference of commercial 
bodies to be called by the Millers’ National 
Association. 





Closing Session. 





The closing session of the Wholesale 
Druggists’ Association was held in the 
parlor of the hotel on Friday morning. 
President E. C. Frisbie occupied the 
chair and several additional reports were 
made by the Board of Control. 


Recognition for the Military Pharmacist. : 


In reference to the resolution offered 
at a previous session by F. Schneider, of 
the Schneider & Irving Drug Co., Troy, 
memorializing the Congress to elevate 
the rank and pay of pharmacists in the 
United States army and navy, the Board 
of Control deemed it inadvisable for the 
Association to consider this subject, as 
it was a matter belonging more properly 
to the National Association of Retail 
Druggists, the .positions being filled 
from the ranks of their Association. 

M. N. Kline, of Philadelphia, dissented 
from the report of the committee. While 
it was a fact that the military and naval 
pharmacists are recruited from the retail 
association, it was a subject in which all 
connected with pharmacy were interested. 
He considered it would be entirely con- 
sistent and proper to recommend the in- 
coming Committee on Legislation to 
give to this movement for the elevation 
of the rank and pay of the army and 
navy pharmacist all the aid they could, 
and he moved to substitute that as the 
recommendation of the Association in 
place of the resolution by the Board of 
Control. [The motion was seconded by 
D. R. Noyes, of Minneapolis, who said 
it was due to the retail druggists of the 
country that the N. W. D. A. should 
support them in this movement for the 
recognition of the position of the phar- 
macist in the Government service. Thos. 
F. Main, of New York, followed, and he 
spoke of the conditions that prevail at 
present. Recently the status of the naval 
pharmacist has been elevated and twenty- 
five apothecaries have the rank of war- 
rant officer. He said that, after the re- 
turn of Dr. Nicholas Senn from the camp 
at Montauk Point, he was called: upon 
by some Chicago pharmacists with a 
view to getting his support in the move- 
ment. After listening to the deputation, 
he expressed his hearty approval, but ad-. 
vised those interested to begin at the 








AMERICAN DRUGGIST AND PHARMACEUTICAL RECORD. 75 


top, to go to the President and say to 
him that the medical purveyor for the 
army and navy should be a competent 
pharmacist and have the rank of colonel. 
The committee went to Washington, and 
saw the President, who agreed with Dr. 
Senn, but thought the rank should be 
that of major. The committee was re- 
ferred by the President to Surgeon-Gen- 
eral Sternberg, and this is where they 
encountered the first serious opposition 
to the movement. The Surgeon-General 
told them plainly that so long as he re- 
tained his position he would heartily op- 
pose any movement looking to the ele- 
vation of the rank or pay of the pharma- 
cist in the service. 

Speaking to his motion, Mr. Schneider 
said that pharmacists have no standing 
at present in either the army or the navy. 

His son, who is a graduate in phar- 
macy, served in the war with Spain as 
hospital steward, and the conditions of 
his service were exceedingly disagree- 
able, from the fact that he had to mess 
with the men and had no standing what- 
ever. Chairman Walker, of the Board of 
Control, explained, in behalf of his com- 
mittee, that they were as much in favor 
of the elevation of the rank and pay of 
the pharmacist in the U. S. service as 
other members of the Association, and 
the Board gladly accepted the suggestion 
of Mr. Kline, and would move the adop- 
tion of the resolution as follows: 

Resolved, That we, the National Wholesale 
Druggists’ Association, do respectfully request 
Congress to pass a law increasing the rank of the 
pharmacist in the Army and Navy to that of a 
commissioned officer. 

Mr. Noyes suggested recommending 
that no one should be appointed to the 
position of pharmacist in the army and 
navy except a graduate of pharmacy. 
The motion was finally adopted and re- 
ferred to the Committee on Legislation, 
with instructions to lend their aid in se- 
curing the passage of the legislation re- 
quired by the resolution. 

The Committee on Time and Place of 
Next Meeting recommended Chicago, 
Auditorium Hotel, as the place, and Sep- 
tember 24 to 28, 1900, as the date for the 
next meeting of the Association, and this 
was adopted. 

Before adjourning, Mr. Weller moved 
that a vote of thanks be extended to Polk 
Miller, of Richmond, Va., for the pleas- 
ant entertainment afforded by him to the 
members and ladies of the Association, 
and that Mr. Miller be invited to attend 
the meeting in Chicago, next year. 


The Bowling. 


No mention of the entertainment 
features of the meeting would be com- 
plete without reference to the ladies’ 
bowling contest, held in the bowling al- 
leys of the International Hotel, on 
Wednesday afternoon. The arrange- 
ments were in charge of W. Townley 
Case, of Boehringer & Soehne; Syd. H. 
Carragan, of Parke, Davis & Co.; Henry 
T. Jarrett and the members of the Com- 
mittee on Arrangements of the two as- 
sociations, the gentlemen named, how- 
ever, taking the most prominent part 
and contributing greatly by their efforts 
to the enjoyment of the occasion. The 
prizes were exceedingly handsome and 
much appreciated by the winners. The 
first prize fell to Mrs. Odena, with a 
score of 61; Mrs. Derby won the second 
prize, with a score of 55, and_third prize 
was won by Mrs. Grant. Other prize 
winners were: Mesdames Jarrett, Evans, 
White, Cook, Neat, Pyatt and Weller. 











FRAT aS 





— 













AMERICAN DRUGGIST AND PHARMACEUTICAL RECORD. 


The New Crown Violet. 


‘e SS > x 
call °y — pa y sate F 10 Tn ys ciabatta 
‘ i 1 > ) — ‘ 













Distilled from 





The Latest 









The Fresh 





and 






Blown Flowers. 





Finest Violet 








THE NEW CRO 


The Crown Violet, Aa SERIES. 
The Crown Violet Ambree, gy 
The Crown Reseda, $207. - — “ ¢ 


%4G40Oz.- - 


The Crown Orchidia, ;Perlb.. . . - $6.65 : 


The Crown White Rose, Jonferforferleodoeforlordorforlerlorleeforleeloolontorlooloet 


wwrrerrerrrrrwr ee ee ee 


Serene: : The Crown Peau d’Espagne, 
cs CROWN SERIES. 
per the). e200 |}NeCrownCrab-Apple Blossoms 


Etez - $9.00rd% — The Crown Ambre, 
t+ i%oz.- 12.00 
5 The Crown Chypre. 


Each of these Perfumes in an Exquisite Carton. 









































rere rreeee ee eee 
(uae at War at bar Nae wae be bat et et Ye ae dt at Ye et et at ae 















— 


"fa ON fae 

’ Se \ Sa ss _ 

- | SS eS) « “The great superiority of the Crown Perfumery is too 
well known to need comment.”"—Lexdon Court Journal. 






SPECIAL PRODUCTIONS OF THE 


Crown Perfumery Co. 


LONDON AND PARIS. 
American Depot, 335 Broadway, New York. 








Makers of the celebrated Crown Crab-Apple Blossoms and 
Lavender Salts, asked for all over the world. 






|BLOSS | 
(RALve Sees | ] 
77 NEW BOND S™ LONDGW 


REGISTERED 





A Bijou Sample Bottle will be sent Postpaid to any Druggist. 
Name the Odor Required. 


~ SEND FOR REVISED PRICE-LIST. N° 


Kindly mention this Journal when writing to Advertisers. 









AMERICAN DRUGGIST AND PHARMACEUTICAL RECORD. 77 


Proprietary Association of America. 





SEMI-ANNUAL CONVENTION, 





Niagara Falls, October 10-14, 1899, 


Opening Session. 


The first business session of the semi- 
annual meeting of the Proprietary Asso- 
ciation was convened on Tuesday after- 
ne@n at 4.15 o’clock, President V. Mott 
Pierce, of Buffalo, in the chair. He an- 
nounced that no separate order of busi- 
ness had been established for the semi- 
annual meeting of the Association, but 
would proceed under the rules governing 
the annual meetings. The reception of 
delegates from sister associations was 
accordingly taken up, and Daniel R. 
Noyes responded for the N. W. D. A. 
After the usual greeting, Mr. Noyes com- 
plimented the Proprietary Association on 
having set a most excellent example to 
his own Association in the matter of the 
maintenance of the rebate system. Their 
rule of consistency and integrity might 
well, he said, be followed by the N. W. 
D. A. He said he would like to see 
adopted some system like that in use by 
the canal companies, where a bond of 
$1,000 is pledged at the beginning of the 
contract or agreement. It was the ex- 
perience of the canal companies that 
agreements made in this way were never 
broken. He said he had no sympathy 
with those manufacturers who had taken 
advantage of more prosperous trade con- 
ditions and increased prices, as there had 
been no advance in the price of drugs to 
warrant it. It was but fair for him to 
observe at the same time that there was 
nothing to warrant any advance in dis- 
count to the jobber. 

Alfred E. Rose, of the J. C. Ayer Co., 
Lowell, Mass., was asked to respond for 
the Association, and recalled a conver- 
sation he had had with Mr. Noyes shortly 
after the stamp tax went into effect, in 
which that gentleman had advised him 
not to advance prices to the wholesaler, 
with what results all were aware. Now 
that Mr. Noyes had told him not to raise 
prices, he felt like going home and mak- 
ing a stiff advance. 


Proprietary Men Listen to Facts. 


Simon N. Jones, of Louisville, the 
president of the National Association of 
Retail Druggists, was given the privi- 
leges of the floor as the delegate from his 
Association, and made an address in 
which he advanced a number of facts 
and arguments bearing on the views and 
interests of the retail druggists of the 
country. He said in part: 


With many retailers the opinion has gained 
ground that the proprietors, as a rule, are abso- 
lutely selfish, caring nothing at all for the inter- 
ests of the retailer. who might sink or swim, 
survive or perish, for all the concern the pro- 
prietor might have. In fact, he was regarded as 
a “bogie man,” of whom all should be afraid. 
As chairman of the Executive Committee of the 
Louisville Druggists’ Association, it was my 
pleasure soon after the adjournment of the or- 
ganization meeting of the N. A. R. D. at St. 


Louis, to send to each of you a circular letter 
requesting that you define your position with 
regard to the resolutions adopted at that meeting 
in reference to the distribution of your products, 
With two or three exceptions out of nearly two 
hundred replies that were received, all were 
courteous and evinced a desire to aid us. Some 
were more satisfactory than others, but in no in- 
stance except the few that [ have mentioned 
was there any hesitancy in promising’ us your 
support, though subsequently it was our mis- 
fortune to discover that some of those who 
had made us positive promises had erred by 
shipping goods to retailers. In one. case it was 
due to an oversight, and in another because the 
retailer used a letterhead having on it the words 
“Wholesale Druggist.” Attention was called to 
these shipments, and I am gratified to say that 





Dr. V. MOTT PIERCE, 


of the World’s Dispensary Medical Association, 
Buffalo; President of the Proprietary 
Association of America. 


in the more important case ample explanation 
was made, and I believe that the frank, open 
confession of this firm made them many friends 
among us, and we have not heard since of any 
more sales to retailers in our section. * * * 
{ come before you, gentlemen, as the president 
of the N, A. R. D., bringing you the greetings 
of that Association and the expression of their 
wishes for your success and prosperity, and 
hoping that the bonds that appear to be bring- 
ing us closer together each day will soon be 
firmly fastened, and that we may soon be able 
to share with you some success and have some 
measure of compensation for our time and 
money. 


The Men Who Met in Cincinnati. 
After alluding to the character of the 


men who met in convention at Cincin-' 


nati the week previous, who “were not 
the unsuccessful, disappointed men of the 
retail trade, but leaders in their respective 
sections, gathered together in conference 
to use their endeavors to elevate the com- 
mercial end of pharmacy and, as a se- 
quence, the professional end,’ he at- 
tempted a definition of a cutter. “TI will 
not say say that every cutter is a dishon- 
est druggist, but I will affirm that every 
dishonest druggist with whom it has been 


my misfortune to come in contact was a 
‘cutter.’”’ He continued: 


It may not be news to you, but it is neverthe- 
less appalling to think that in most of the great 
trade centres the retail druggist is bound 
hand and foot. He is owned almost body and 
soul by the jobber. In the cities of Chicago, 
St. Louis, Cincinnati, Baltimore, and others that 
I could mention, many of them are afraid to 
join their local associations for fear of offending 
the local jobber. Is this not a pitiable condition 
to exist in this great ffee country of ours? We 
appeal to you to consider the statements here 
made with the hope that you will appreciate the 
conditions and render us your assistance. * * * 

We are not telling anything new when we say 
that we are your natural distributors, and the 
more channels of distribution open to you the 
better for your business. * * * 

Years ago no one questioned the standing of 
the retail druggist, financially. If he was hon- 
est his account was sought. To-day his credit 
is on a level with the saloon-keeper, who be- 
longs to the local brewer. ‘The unjust, unfair 
and dishonest competition of the cutting and 
department stores has brought about this condi- 
tion. Did not one of your own members, Mr. 
Kramer, of Cascaret fame, give you his personal 
experience with those “brigands of trade and 
corrupters of commercial integrity’? Who could 
tell you of these things better than he, who has 
endeavored in every way that could be devised 
to lighten the burden of the retailer? 


To Detect Fraudulent Substitution. 


In their efforts to prevent the sale of 
goods to cutters, the Louisville Phar- 
maceutical Association conducted a quiet 
investigation, with the result of detecting 
one of their own members in the act of 
furnishing supplies to the enemy. The 
offender was at once cut off from the 
local supplies, and, by a certificate ar- 
rangement in force in Louisville, from 
buying any goods from representatives of 
houses doing business in the city. At a 
hearing the offender informed the Asso- 
ciation that he had made his purchases 
from a man who made a business of sell- 
ing standard goods like Malted Milk and 
Swift’s Specific at 50 per cent off, and 
Hood’s Sarsaparilla, Lydia Pinkham’s 
Compound and Listerine at 15 per cent 
off; other goods proportionately. It was 
discovered in the course of this investi- 
gation that some individual made a regu- 
lar business of buying up empty patent 
medicine bottles, filling them with imita- 
tion goods and disposing of the same to 
department stores at $10 per gross less 
than the best list price. Mr. Jones ven- 
tured the opinion that, if some private 
mark or number were attached to each 
package, the detection of the counter- 
feiters would be rendered easy. 


Growth of the N. A. R. D. 


Speaking of the growth in interest 
manifested by retail druggists everywhere 
in the work of the N. A. R. D., Mr. 
Jones said: 


e 

Since the organization of the N. A. R. D. we 
have been favored in every way. Our member- 
ship has increased so rapidly as to surpass our 
most sanguine expectations. By January, 1900, 
every State in the Union will be represented. 
At our last meeting the Dominion of Canada 
sought admission and sent representatives from 
the two provinces of Ontario and Quebec. * * * 

You are all aware of the controversy that is 
on at the present between the retail druggists 
of Pennsylvania and one of the largest pro- 
prietary medicine corporations. This fight was 
not of our seeking. At the commencement of 
it our local association acted in sympathy with 
the Western Pennsylvania Association, but 
was promptly notified by the national secretary 
to postpone action, as the National Executive 
Committee had hopes of adjusting the matter 
amicably. The national organization tendered 
the services of all of its officers for the purpose 
of bringing about an amicable settlement, but 
the overtures were rejected. 

In the State of Kentucky no jobber offers 
these goods to any dealer in the State, and in 
my own city (Louisville), with a population of 
over 200,000, no jobber and only two out of 151 
retail druggists keep these goods in stock. One 
dry goods store offers the “Soap,” but I believe 
on my return home this store will find it more 
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profitable to heed the requests of over 500 of 
their best patrons and decline to give offence 
by selling the article at a loss of .75 cents per 
gross. You may purchase all the advertising 
space you care to in the newspapers, but if the 
retailers will not handle the goods the possible 
consumer cannot get supplies, 


The N.A.R.D. Wants the Support of the 
Patent Medicine Men. 


Mr. Jones brought his address to a 
close with a final appeal for support in 
the work of the N. A. R. D. “Let me 
beseech you,” he said, “to put your 
shoulder to the wheel, give us that pro- 
tection and assistance that you alone can 
give under present circumstances, to the 
end that we may see you prosperous and 
successful, and the load of the retailer 
taken off his shoulders, that we may share 
to some extent your prosperity, that we 
may be compensated for our labor and 
talent, that the conditions that prevailed 
‘in the retail trade years ago may again 
return—return to the conditions of that 
time when he was his own master, paid 
his debts, was fairly successful, and had 
both time and opportunity to be a useful 
citizen.” 

The Proprietor’s View. 


Horace M. Sharpe, of D. Jayne & Son, 
Philadelphia, followed Mr. Jones with a 
frank, outspoken statement, in which he 
charged the retailers with having them- 
selves to blame for the impositions 
worked upon them because of their dis- 
honesty to themselves. He cited several 
cases where retail druggists had been to 
blame for fraudulent procedures. The 
proprietors, he said, can do nothing to 
alleviate the condition of the retailers 
until they will co-operate heartily and 
honestly with the proprietors. 





Second Session. 





_At the second session and closing ses- 

sion of the Proprietary Association there 
were present Mr. J. A. McKee, W. J. 
Edmanson and Charles Norris, of To- 
ronto, members of the Proprietary Arti- 
cles Trade Association of Canada. They 
were introduced, and in the course of 
remarks the fact was brought out that 
their Association has about forty mem- 
bers, some of them being American 
firms. They regretted, however, that 
there are many American firms who sell 
goods in the Dominion who are not 
members of their Association. While 
their Association had accomplished noth- 
ing startling, still it had its influence on 
important legislation. 


Revenue Stamp Tax. 


The Association had not been in ses- 
sion very long before the subject of the 
repeal of the revenue tax came up. In 
the discussion two policies of action were 
outlined. One was to secure the repeal 
of the war revenue tax at the earliest 
possible moment, while the other advo- 
cated that action be taken looking to a 
reduction of the tax and its extension to 
other firms and the articles manufactured 
by them. 


To Work for Its Repeal. 


E. C. De Witt, of the Committee on 
Legislation, stated that his committee 
was not opposed to every bill that came 
up in the Legislature, but there were 
many bills they were forced to fight. He 
stated that the committee would do all 
in its power to secure a repeal of the 
revenue tax. It all depended upon the 





expense of the Government. “If the war 
continues,” said he, “the tax will not be 
taken off.” 

H. B. Harding advocated an attempt 
to get a reduction in the tax if the bill 
could not be repealed. He pointed out 
how injustice was done to some manu- 
facturers whose goods sell for 35 cents, 
they having to pay the same tax as a 
firm putting up 50-cent goods, there be- 
ing no provision for a fraction between 
25 and 50. 


Tax Is Unjust. 


H. L. Kramer was the most positive 
speaker of the session. He felt that the 
members of the Association were dis- 
posed to shirk out and out action on the 
question outlining a policy of action. He 
pointed out that the Association repre- 
sented millions. The war tax was an in- 
justice, the proprietary interests assessed 
paying 6 or 7 per cent of the tax, while 
many proprietary interests were not pay- 
ing. ‘Now is the time to act,” said he. 
He didn’t want to be a member of any 
association that would remain idle. ‘We 
can do something. The tax is unjust; it 
is wrong, and must give way to right. 
Let us start now; let us get the idea we 
want and work up to it.” (Applause.) 

Several other members were heard 
from, all expressing the same general 
idea that if the tax could not be repealed 
it should be extended to well-known pro- 
prietary articles not now taxed. It was 
suggested that the tax be made on the 
gross business of the firm, and thus re- 
lieve them of the expense and trouble of 
affixing stamps, as at present. One of 
the speakers said he would prefer to have 
the tax extended rather than see a re- 
duction, for, said he, ‘the more you get 
in the more that will be hurt, and the 
more that are hurt the more there will 
be crying for repeal.” 


Resolution Adopted. 


The discussion ended with the reading 
of the resolution passed by the National 
Retail Druggists’ Association convention 
in Cincinnati and the passage of the fol- 
lowing resolution, offered by Dr. M. H. 
Carter, of Baltimore, Md.: 


Resolved, That the Proprietary Association of 
America herewith endorses the — of the reso- 
lution passed by the National Retail Druggists 


in Cincinnati urging the repeal or modification 
of the war tax and that the legislation commit- 
tee of this association be instructed to take such 
action in co-operation therewith as may be 
deemed judicious. 


The following applications for mem- 
bership were favorably acted upon at this 
session: 

Mrs. S. D. Morse, Niagara Falls, N. 
Y., manufacturer of As-ker-shaw Indian 
Remedies; John Morrow & Co., Spring- 
field, O., Kidneoids, Liverlax; the Abbey 
Effervescent Salt Co., New York City, 
Effervescent Salt; Chas. L. Bartlett, Chi- 
cago, Ill., Orangeine; John M. Whitman, 
New York City; St. Albans Remedy Co., 
St. Albans, Vt. Smith’s Renovator; 
Kohler Mfg. Co., Baltimore, Md., Dr. 
Kohler’s Preparation. : 

The report of the Executive Commit- 
tee on the matters considered by them 
was presented. The committee recom- 
mended the adoption of the following 
amendments to the constitution: 

Article VII., Section I., “Method of 
Calling Meetings,” is amended to pro- 
vide for the following addition: 

That a change of location for the regular an- 


nual or semi-annual meeting, necessitated by 
some unlooked for contingency, can be decided 
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upon by the President, with the consent of the 
Executive Committee. 

Article V{I., Section 2.—At all meetings, per- 
sons not members of this Association, or dele- 
gates from associate bodies, will not be per- 
mitted the privilege of the floor for the purpose 
of addressing the Association, or otherwise tak- 
ing the time and attention of the meeting, with- 
out first having been granted permission by the 
Executive Committee. 

The amendments were voted upon and 
adopted. It was also voted to print the 
proceedings of the semi-annual meeting 
with the proceedings of the annual meet- 
ing; the time and place of annual meeting 
was then announced as the first Wednes- 
day in May, 1900, in New York City. 
The Association then adjourned subject 
to the call of the president. 


INSTALLATION OF OFFICERS 
AND BANQUET. 


The installation of officers of the N. W. 
D. A. took place Thursday evening, prior 
to the banquet. Retiring President C. P. 
Walbridge stationed himself at one end 
of the main parlor of the hotel, alongside 
of President-elect Frisbie and Lieuten- 
ant-Governor T. L. Woodruff. He gave 
up the gavel of president to Mr. Frisbie, 
who acknowledged the office in a neat 
speech. Ihe several vice-presidents, the 
secretary, the treasurer and the chairman 
of the Board of Control were each in- 
stalled in office and made fAtting ac- 
knowledgment. . 

The banquet room was handsomely 
decorated and brilliantly illuminated, and 
every praise is due the committee having 
charge of the arrangements, which were 
in every respect excellent. Isaac E. Em- 
erson, of Baltimore, chairman, was effi- 
ciently aided in the preparations for the 
banquet by Clarence G. Stone and W. T. 
Case, of New York. Mr. Case in par- 
ticular rendered excellent service, and 
freely devoted his entire time and atten- 
tion to the comfort of the members, a 
fact which was fully appreciated by all. 


MENU. 
Blue Points. 


Zelery. 
Cream of Chicken. 








Sauterne. 7 
Boiled Oregon Salmon, Sauce Nonpareil. 
Potatoes Hollandaise. : 
Salted Almonds. Stuffed Olives. 
Fillet of Beef a la Bordelaise. 
Small Rolls. German String Beans. 
Mumm’s Extra Dry. 
Sweetbread Cutlets a la Moderne. 
French Peas. 
Benedictine Punch. 
Clicquot—Yellow Label. 
Roasted Grouse, Currant Jelly. 
Lettuce and Celery Mayonnaise. 
Pomery Sec. 
Nesselrode Ice Cream. 
Fancy Cakes. 
Cheese. Crackers. 
Coffee. : 
Apollinaris. Cigars. 


The following toasts were responded 
to: 
TOASTS. 

Isaac E, Emerson, Toastmaster. 

“The Ladies,” ev. W. P. Wadsworth. 
“The National Wholesale Druggists’ Asso- 

ciation,” President C. P. Walbridge. 
“The Proprietary Association,” . 
President V. Mott Pierce. 
“Niagara,” Hon. T. V. Welch. 
“The President of the United States,” 
Lieut.-Gov. Timothy Woodruff. 
“Looking Forward,” Mr. Norris Morey. 


At the guests’ table, flanking Commo- 
dore Emerson, who acted as toastmaster 
of the evening, were seated the Hon. 
Timothy L. Woodruff, Lieutenant-Gov- 
ernor of the State of New York; Hon. 
E. V. Welch, of Niagara Falls, and 
Ex-President C. P. Walbridge. The 
banquet was a brilliant and successful af- 
fair in every respect. 
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National Association 
Of Retail Druagists 


IN CONVENTION AT CINCINNATI. 


Detailed Report of Proceedings. 


N our issue of October 10 we presented a fairly full ac- 
count of the proceedings of the second annual meeting 
of the National Association of Retail Druggists, which 

was convened at Cincinnati on Tuesday, October 3. Below 


we print a report in detail, 


RESIDENT HY. P. HYNSON, of 
Baltimore, Md., opened the con- 
vention in the Assembly Hall of 

the Odd Fellows Temple, Cincinnati, on 
Tuesday morning, October 3, at 11.15 
o'clock. In calling the convention to 
order he said: 

“Ladies and gentlemen,I extend to you 
my heartiest greetings, and announce 
the first annual meeting of the National 
Association of Retail Druggists in ses- 
sion, In the absence of his Honor, the 
Mayor of Cincinnati, the exercises of the 
morning will be opened by the greeting 
of the Ohio Pharmaceutical Association 
by President Albert De Lang.” 

Mr. De Lang said: 


Mr. President, Ladies and Gentlemen: It af- 
fords me great pleasure to appear before you 
as the representative of the Ohio State Phar- 
maceutical Association and to welcome you in 
its name. The Ohio State Pharmaceutical Asso- 
ciation first showed its colors in St. ouis. 
We were with you there from the start, and 
have done everything that is possible to bring 
the men in the business together, and I am 
glad to say now that I am able to extend the 
greetings of the eleven other associations that 
have been formed since the St. Louis meeting 
and = affiliated with the N. A. R. D. 

| fee 


PROUD OF OHIO; 


proud in this way, that there is.only one other 
State in the Union that equals us in numbers, 
and that is New York. The other States have 
all done well, but I think that the State of 
Ohio has done its share and worked hard, and 
even at the last moment, Fo as the last sound 
of the bugle was heard, Cincinnati had to pull 
itself together, make a hard fight and bring 183 
members together for the county associations. 
(Applause.) { feel now that we are with you 
in this part of the State. The associations and 
the working members of Cincinnati felt very 
much discouraged for a while that they would 
not be able to make a good showing at the na- 
tional meeting, but that has all been removed, 
and I feel now that we can extend to you the 
greeting of the Ohio State Pharmaceutical Asso- 
ciation, as well as the city of Cincinnati. (Ap- 
plause.) 


President Hynson called upon Mr. 
Hirseman, Vice-Presideht of the New 
York State Pharmaceutical Association, 
to respond for the N. A. R. D. to Ohio’s 
greeting. 

Mr. Hirseman said: 

OHIO AND THE GRADUATE REQUIRE- 
MENT. 


Mr. President and fellow delegates: I take 


giving 
committee reports, ete., in full: 


the various addresses, 


pleasure in replying to the very kind greeting 
and remarks of my friend from Ohio. am 
sure that by the Empire State, as well as by 
the whole nation, Ohio has always been looked 
upon as a leading State in pharmaceutical af- 
fairs. It is a pleasure to acknowledge that Ohio 
has been the leader in urging higher education 
for the pharmacist and in advocating a college 
education as a requirement for a board exami- 
nation. This in itself is a stepping stone toward 


HENRY P. HYNSON, 
Retiring President of the N. A. R. D. 


. 


‘ 
roblem of price-cutting and 
the adjustment of financial affairs in our busi- 
ness. For, gentlemen, without that we will 
only occupy the level of tradesmen, who fight 
simply for the dollars and cents. But in fight- 
ing tor higher educational requirements and 
thus elevating the status of the pharmacist in the 
eyes of the American people, the people will 
come to us with that confidence begotten of the 
fact that the dollar does not play so great a part 
in their purchases, because they will know that 
they not only pay for the goods they receive, 
but also for the leaned e which you possess 
and which they purchase from you. 

I hope, fellow delegates, that before we part 
from here, before this meeting disperses, that 
the problem which we attempted to solve in St. 
Louis, which work has been crowned with con- 
siderable success in the one short year we have 
passed through shall have been settled. I feel 
that success will certainly attend our efforts, 
because the fight we have undertaken is a just 
one. 


the solution of the 





Cordial Welcome by Druggists of Hamil- 
ton County. 


The newly formed Hamilton County 
Retail Druggists’ Association, represent- 
ing the druggists of Cincinnati, then ex- 
tended greeting in an eloquent address by 
A. O. Zwick, President of the associa- 
tion, who was introduced by the Presi- 
dent. Mr. Zwick’s speech of welcome 
was a masterpiece of eloquence. After a 
few warmly expressed words of welcome 
he said: 

PUT MONEY IN THY PURSE. 


Has it not been our fault in the past that 
we have underrated the commercial side of our 
calling, paid too little attention to the matter 
of making and saving the almighty dollar? 
It is a significant fact that the American Phar- 
maceutical Association sprung into being long 
before the N. A. R. D. Money governs in the 
politics of this country; and [ tell you that the 
power of money is elevated in the State and in 
society, and money governs in the Church, where 
it should not, That is why the immortal bard 
wrote: “Whatever thou doest, put money in 
thy purse,” for failure to make money to-day 
means social decline. Alas, that it should be 
so. 


EDUCATION NOT A PANACEA FOR ALL 
OUR ILLS. 


Education, higher education, education gen- 
eral, special and professional, has been vaunted 
as the panacea for all the ills and sores that 
this sick, a feverish body of pharmacy is 
affected with. et, how can you educate your 
children when you do not possess the where- 
withal; how can the clerk lay off for a season or 
two to attend college when he cannot earn the 
needed dollar? 

SUCCESS MEANS EVERYTHING. 

Success in this movement means everything; 
it means the greatest good for the greatest num- 
ber; that is, for the vast majority, which is the 
fundamental principle on which our national 
government is established; it means evenings 
with your family, it means being able to go to 
church, if you are so minded, or to the theatre, 
if you please. 

WHAT CUTTING STANDS FOR. 

“Papa comes in the night when Holly is in 
bed, and papa goes in the night before Holly 
gets up; I no like it,” is my little boy’s plaint. 
It means a chance for reading, for rest, mental 
and physical; for study, for culture, self-improve- 
ment, travel; it means time for social duties— 
all these things and many more, and if you 
cannot get that, it means the burden of a busi- 
ness worse than slavery, that is slavery, pure and 
simple, white slavery, if you please; far worse 
than that, it means ruin. ‘‘What about these 
cut-rate drug stores?” said a labor delegate to 
me recently in a political convention. ‘‘What 
do you mean?” [I said. ‘‘Well,’”’ said he, “‘we 
do not want to patronize them, because cut 
prices mean cut wages.” - 


ADVICE OF A CUTTER. 


“If they cannot make a living, then let them 
go out of the business; I make a living and [ 
am satisfied, if I do have to work until 2 
o’clock in the morning to do it,” said the leading 
cut-rate druggist in this city, when approached 
on the subject of joining this Association; but, 
gentlemen, is it worth while? Even the cutter 
cannot be happy with that as the net result of 
all his troubles, past and present, and those we 
mean to make him in the future.’ * * "* 

In union there is strength; divided we fall, 
united we stand. Then let it be our first duty 
to preserve and maintain this union of ours, to 
extend it and prosper this union, that is not a 
trust formed by millionaires and actuated by 
greed for profit and lust of gain. This, gen- 
tlemen, is self-defence, self-defence pure and 
simple. We are banded together as truly for the 
defence of house and home and country as the 
men who shouldered their rifles and marched 
away to the war. The men who, from their brain 
power, shall lead these hosts to victory, will be 
as deserving of the laurel as any Dewey that 
won the battle of Manila Bay. Agee. 

Welcome, then, all hail, N. A. R. D.! Thrice 
welcome. Welcome to our city, welcome to our 
stores, yes, and welcome to our homes. Wel- 
come as fellow-citizens of this great Republic 
than whom she has no more loyal and patriotic 
sons; welcome as fellow-sufferers in a common 
cause, and, therefore, brothers; and above all 
things, welcome as fellow-laborers to this noble 
work. 


At the close of Mr. Zwick’s eloquent 
speech, which was received with great 
applause, President Hynson said he 





























A PHARMACEUTICAL DIREC- 
TORY. 


A VADE MECUM OF PHARMACY, 
CONTAINING INFORMATION 
OF MUCH VALUE. 


Both Handsome and Serviceable. 


The working library of a pharmacist is 
a very important portion of his outfit, 
and no pharmacist’s library is complete 
without a copy of the “Complete Price 
List of Pharamaceutical and Chemical 
Preparations, Manufactured by Hance 
Brothers & White, Pharmaceutical 
Chemists, Philadelphia, yo Ah, 

a revised edition of which has just 
been issued in a most attractive 
form. The volume measures 5} 
by 8 inches, and contains 224 
neatly printed pages, giving 
every detail concerning the 
very large line of prepara- 
tions made by its publish- 
ers. Everything needful 
in the way of general ex- 
planations has been con- 
densed in an introduc- 
tion, which is a model 
of brevity and clear- 
ness. 

By use of the au- 
thors’ names in 
conjunction with 
the botanical 
names in their 
fluid extract 
list, the 
manufac- 
turers have 
been en- 
abled to 
remove 
any 
pos- 















































i sible 

am bi- 
guity as to 
the particular 
plant intended, 
and this feature of 
the work has been made 
still more clear by the 
introduction of a separate 
list giving the names of the 
botanical authors used and the forms of 
abbreviation resorted to in printing their 
names in connection with the names of 
the several fluid extracts. 


Extracts, Solid and Liquid. 


Fluid extracts are listed in 5-pint as 
well as in 1-pint bottles, and the full for- 
mulas are given of all the compounded 
fluid extracts. There are in this depart- 
ment 566 different titles, showing the 
large line manufactured by this frm. 

Of the 209 kinds of solid extracts made 
all are quoted both in ounces, quarter 
pounds and half pounds, as well as in 
pounds, a feature which will be of much 
service to the buyer. In the same man- 
ner, the 109 powdered extracts made are 
listed in pounds, half pounds, quarter 
pounds and ounces. 

The lists of oleoresins and resinoids are 


quite complete. 
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Hance Brothers & White claim to have 
a more complete line of sugar and gela- 
tin coated pills than is carried by any 
other manufacturer. Their pill list alone 
comprises 1,005 different combinations. 
This does not include their 491 kinds of 
compressed tablets, 206 kinds of choco- 
late-coated tablets, 180 kinds of hypo- 
dermic tablets and 781 kinds of tablet 
triturates, for in order to avoid any con- 
fusion or ‘misunderstanding, each of these 
classes is listed under a separate head, 
and not indicated, as in some price lists, 
by means of arbitrary signs, which 
may very easily be misunderstood. 


A Most Complete List of Combinations. 


It is made perfectly plain that the 
prices are the same for either sugar 
or gelatin coated pills with a very 
few exceptions, each of which 
is noted directly in the body 
of the text, where there 
is no possibility of 
any misunderstand- 
ing, instead of in 
the form of 
a foot- 
note, 


which 
might 
possi- 

bly be 
overlook- 
ed. Taking 

the list of 
pills, tablets 
and triturates 
as a whole, this 
catalogue fur- 
nishes probably 
the most complete 
list of combinations 
made by any one 
house in the world. 

The advantages 
offered by chocolate- 

coating are coming to be 
more generally recognized 
than heretofore, and the list 

shows a very complete line 

of tablets. Owing to the in- 
troduction of most ingenious 
machinery for the handling of 
chocolate, it has become possible 
to give a chocolate coating to a tablet at 
a very slight expense. Customers are 
given the liberty of choice in this respect 
without anyadditional charge being made 
for chocolate-coated goods. The line 
of tablets made by this firm and listed 
in the book under review are claimed to 
have great advantages over similar lines 
in their high degree of solubility. 

In addition to the various classes of 
preparations already mentioned above, 
this list embraces 263 different kinds of 
elixirs, 30 different kinds of ointments, 
90 different kinds of syrups, 29 of wines 
and 149 different kinds of tinctures, be- 
sides numerous cerates, confections, 
glycerites, liniments, plasters, powders, 
vinegars and waters, all of which are 
given in Part I. of the volume, which is 
devoted exclusively to pharmaceuticals. 

Part II. embraces miscellaneous arti- 
cles, such as hydrobromic acid, amyl 





nitrite and pearls, effervescent salts, loz- 
enges, gelatine capsules, etc. 

For greater convenience in finding ar- 
ticles in Part II., the publishers have put 
the ungrouped miscellaneous prepara- 
tions first and followed with those in 
groups in this order: Compressed lab- 
lets, Digestive Ferments, Effervescent 
Salts, Capsules, empty; Capsules, elas- 
tic, filled; Medicinal Lozenges, com- 
pressed; Medicinal Lozenges, hand cut, 
and Hypodermic Syringes. 

Part III. is devoted to the specialties 
manufactured by Hance Bros. & White, 
and is copiously illustrated with half- 
tones made from the packages them- 
selves, showing the very attractive and 
artistic manner in which these specialties 
are put up. It has been impossible to list 
all of the many popular specialties manu- 
factured by them, but it does include the 
better known lines, such as their ‘‘Ten- 
Cents-Ables,” “Frog in Your Throat?” 
“Phénol Sodique” and their line of soda 
water requisites, such as Concentrated 
Syrups, Pure Fruit Juices, Koko (choco- 
late), besides a hundred other popular 
specialties which have been introduced by 
them. 

In this part of the catalogue the pub- 
lishers have endeavored to give, in con- 
densed form, a general idea of their 

“Specialties.” The demand for these 
goods is constantly increasing both on 
account of their excellent quality and the 
attractive ways in which they are put up. 
Everything about them is thoroughly 
modern: 

It seemed better to group them in al- 
phabetical order rather than in separate 
classes, the constant aim being to make 
the price list as convenient as possible 
for reference. These goods are listed at 
net prices, the relative cost per dozen, 
etc., depending on the quantity purchased 
at one time. And the goods, of course, 
reflect the differing demands of different 
localities. Various tastes have to be 
suited. Some of the goods appeal more 
to city druggists, others to country drug- 
gists; some to druggists in the East more 
than to those in the West; others to 
Southern druggists more than to any 
others, and so on. 

The distinctive feature of the price list 
is its availability for quick and easy ref- 
erence, which will enable the druggist to 
ascertain in the shortest possible time all 
the necessary facts concerning any prepa- 
ration which he may desire to order. 
The line of pharmaceutical preparations 
embraces all those of the U. S. Pharma- 
copoeia and also of the National Formu- 
lary, the formula used being clearly indi- 
cated in each instance. 

The half-tone illustration given here- 
with scarcely does justice to the beauty 
of the cover, which is finished in a com- 
bination of olive and pale green, the let- 
tering and ornamentation being in gold. 
The typographical arrangement of the 
interior is not only artistic, but clear and 
legible, showing that the compilers have 


kept in mind as the main feature of the’ 


work its availability and serviceability 
for the busy druggist. Each preparation 
has attached to it a number by which it 
may be ordered, thus greatly simplifying 
the work of the order clerk, and enabling 
the druggist to use the telegraph for his 
orders with very little additional ex- 
pense. Finally the advertisement of the 
manufacturer is kept well before the 
reader by the very simple, but effective, 
running headline, reading “When order- 
ing or describing, please specify H. 
B. & W.” 
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knew no representative from a section 


which could respond to such a welcome: 


as a representative from Chicago. He 
therefore called upon L. K. Waldron, 
of Chicago, to respond to the hearty wel- 
come of Hamilton county. 


Chicago Responds. 


In rising, Mr. Waldron confessed the 
embarrassment he felt at being sand- 
wiched in after a man who had the 
ability to extend a welcome such as was 
extended, expressing a warm, cordial 
greeting in such a burst of eloquence as 
almost to take the wind out of a Chicago 
man. He said: 

We all thoroughly appreciate this welcome. I 
know I can say on behalf of the delegates from 
Illinois that we appreciate it from the bottom 
of our hearts. It puts new life and vigor into 
us to hear someone come to us and say we are 
glad to have you with us; we are glad you are 
here. I want to say that all the people I have 
talked with on the subject of our National As- 
sociation have come to the one conclusion— 
that is, that whatever is to be done in this 
Association must be done by a centralization 
of power somewhere. Whatever we do here 
must be placed in the hands of a few men, be- 
cause too many do not do the work which one 
or two men will do. We will all put our shoul- 
ders to the wheel and help you. 


Cincinnati Academy Extends Greeting. 


Frank H. Freericks, speaking for the 
Cincinnati Academy of Pharmacy, 
welcomed the delegates as “champions 
in the cause of existence for our 
wives and children,” and told of the 
splendid work performed by National 
Secretary Wooten in organizing the 
druggists of Cincinnati, and whom he 
characterized as “that grand apostle of 
truth and right, whose name shall ever 
be honored in American pharmacy.” He 
named the two morning newspapers of 
Cincinnati—the Cincinnati ‘ Enquirer” 
and the “Commercial Tribune’—as the 
friends of the local druggists who had 
contributed noteworthy assistance in the 
fight for the maintenance of honest 
prices, and bade the delegates remember 
them as such, when they returned to 
their homes. 


Canada Is Represented. 


W. H. Chapman, of Montreal, Presi- 
dent of the Society of Retail Druggists 
of the Province of Quebec, was selected 
by the chair to make a response to the 
greeting of the Cincinnati Academy of 


Pharmacy, and spoke in part as follows: - 


My friend Mr. Willis (Henry Willis of Que- 
bec) and myself are the only representatives, I 
believe, of the great Dominion of Canada, and 
we feel our responsibility I'can assure you. I 
May say, as perhaps some of the gentlemen 
here present do not know much about Quebec 
Province, which I specially represent, that we 
are small in number, and that the evil which 
you have been suffering from for some time past 
has only lately attacked us. In Montreal we 
have little or no cutting, but we feel it is 
coming, and you know that wise men come from 
the East. We consider ourselves wise, and we 
are going to try to take things by the forelock 
and be prepared for the trouble when it does 
come. It is with that idea in view that our as- 
sociation has sent me down to see what you 
are doing so as to know what will be the best 
course to pursue when the trouble overtakes us. 


COMMERCIAL SIDE _NEGLECTED IN 
CANADA AS HERE. 


I am the president of the College in Montreal, 
and I have always had to stand up, of course, 
for its professional side; but I have realized 
that we have, as a body, neglected the commer- 
cial side too much, * * * here are many 
problems to be solved, and we have come here 
to discover your methods of solving these prob- 
lems so we may go back home and tell our pro- 
Vincial association and the association of On- 
tario that we have solved the problem. 


L. C. Hopp, of Cleveland, the delegate 
from the American Pharmaceutical As- 


sociation, then addressed the meeting, 
extending greeting and wishing the suc- 
cess for the gathering which means the 
financial success of over thirty thousand 
druggists of the United States—a suc- 
cess which, he said, would at the same 
time mean a more general interest in the 
American Pharmaceutical Association. 


The Success of the N. A. R. D. Means the 


A. Ph. A. 
Referring to the relations of the 
American Pharmaceutical Association 


with the National Association of Retail 
Druggists, President Hynson at this 
point said no kinder reception was ever 
received by an official of any organiza- 








SIMON N. JONES, 
Louisville, Ky., 
President-elect N. A. R. D. 


The able, eloquent and popular president of 
the National Association of Retail Druggists, 
Simon N. Jones, was born and educated in the 
city of Louisville, Ky., and is an ‘A. B. and an 
A. M. of the University of Louisville. Mr. 
Jones served his apprenticeship in the old 
way under one of the old school of pharmacists, 
a master of the art, who knew but one way to 
do a thing, and that way was the right way, no 
matter how much labor it involved. He com- 
menced business on his own account at the 
corner of Second and Greene streets, Louisville, 
under the firm name of Sawdek & Jones, the 
firm eventually owning two stores. On the 
dissolution of this partnership Mr. Jones took 
possession of one of the oldest stores in the 
city, that at First and Jefferson streets, which 
had fallen into a very bad way, having had 
thirteen proprietors in fifteen years, all of whom 
had lost money. Mr. Jones remained here for 
twenty years, and only disposed of the store 
on account of the death of a brother, who had 
been brought up under his tuition and who at 
the time of his death was in full charge of that 
establishment. In 1884 Mr. Jones opened the 
store he now occupies at the corner of Second 
and Main streets, in the heart of the wholesale 
district. Besides this business he had other in- 
terests, being president and manager of the 
Crab Orchard Water Co. and president of the 
Simon N. Jones Co. He has been for a long 
time an active worker in association affairs, 
having been a member of the American Phar- 
maceutical Association ever since 1870, and a 
member of the Kentucky Pharmaceutical Asso- 
ciation since its organization. He is chairman 
of the Executive Committee of the Louisville 
Retail Druggists’ Association, president of the 
Louisville College of Pharmacy. At the St. 
Louis meeting he was elected first vice-presi- 
dent of the N. A. R. D., and now that he has 
been elected president of the National Asso- 
ciation of Retail Druggists, feels that no higher 
honors are left in store for him. He is slender 
of figure, easy and graceful in manner, fluert 
and ready of speech, and is a born orator, 
making his hearers see with his own eyes, think 
his own thoughts, and feel his own emotions. 


tion than he had received as the repre- 
sentative of the N. A. R. D. at the meet- 
ing of the American Pharmaceutical As- 
sociation. No two men as speakers re- 
ceived more attention, more hearty ap- 
preciation, than did Messrs. Holliday 
and Jones, who represented the N. A. 
R. D. there so ably and well. He said he 
was glad to add this testimony to what 
had already been said as regards the re- 
ception the new association had met 
with in the commercial section of the 
American Pharmaceutical Association. 
“There need be no doubt about the 
hearty good will of that association 
towards us,” said Mr. Hynson, “be- 
cause all realize that the success of this 
association means the success of the 
older association.” 


N. W. D. A. tothe N. A.R. D. 


M. Carey Peter, of Louisville, was 
called to the platiorm to speak for the 
National Wholesale Druggists’ Associa- 
tion, and he made a witty and pleasing 
address, pledging the adhesion of the 
association he represented to the cause 
of the N. A. R. D. After a few words of 
introduction he said: 


There is one organization on this continent 
upon whose fealty and loyalty to your interest 
you may certainly count, and that is the asso- 
ciation which I represent. They are your serv- 
ants. By you they live. Your interests are 
their interests; They are allied and inseparable, 
and you may rely upon us to follow you be- 
cause we love ‘you and because we love our- 
selves. Let the spirit of the addresses made by 
the previous speakers characterize what you do 
and you need have no fear. No greater thing 
was ever said in.the English language, and I 
dowbt if in any language a greater utterance 
was ever given, than that by a son of Ken- 
tucky, the great Lincoln, in his Gettysburg 
speech when he said, “‘With malice to none, but 
with charity for all.”” We must not allow our 
prejudices to make us attempt to fight the in- 
terests of other people, but simply to assimilate 
them with our own, or separate them, so that 
they may not suffer from the contact. Let 
us keep in mind that the country is 
rich enough and large enough to sup- 
port us all, and take care of every idea 
worthy of life, and that there is room enough 
to live separately if not together, Proceeding 
along this line we cannot materially err. Let us 
keep within these lines, proceeding with cau- 
tion, and remembering that new ideas scintillate 
as often with error as with the minute particles 
of truth which underlie them. Proceeding thus, 
we shall operate to the benefit of all; that is 
our purpose. God grant that it may be so. 


Greeting from the Proprietary Association, 


In introducing Frank J. Cheeney, of 
Toledo, the delegate from the Proprie- 
tary Association of America, President 
Hynson said: 

It is my great pleasure to find on the pro- 
gramme that we have a delegation from another 
association, and one in which we have much 
interest, to which we are closely allied, and 
from which we expect great things. I have 
leasure in greeting the delegates from the 
roprietary Association of America, and_ shall 
be glad to hear from_that delegation. I under- 
stand that Frank J. (Cheney is the delegate. 


Greeting of the Proprietary Association. 


Mr. Cheney opened his remarks by a 
reference to the fact that the spirit of 
organization is abroad in the land, em- 
bracing all fields of activity from the 
laborer to the capitalist. The organiza- 
tion of the several branches of the drug 
trade was of great advantage, as it en- 
abled all to locate responsibilities and 
give credit where credit was due. He 
referred to the mutuality of interests be- 
tween the manufacturing proprietor and 
the retail druggist, and spoke of his re- 
marks along that line before the Put-In- 
Bay meeting of the American Pharma- 
ceutical Association. He stated that the 
236 manufacturers of proprietary medi- 
cines spent over $20,000,000 a year in pe- 
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riodical advertising alone, or an average 
of $500 for each of the 40,000 retail drug 
stores. He said that department stores 
should be tabooed to the end that the 
retail druggist may be protected by the 
jobber and the manufacturer. He fur- 
ther said: 


To the end that cutting and substitution may 
be eliminated from your business, the Proprie- 
tary Association of America, at a- meeting held 
in New York city, June 6, 1899, passed by a 
unanimous vote the following resolution: 

“Resolved, That the members of this asso- 
ciation are in full sympathy and ready to co- 
operate with the National Association of 
Retail Druggists in their efforts to stop the 
cutting evil and require the jobber to con- 
fine his sales to the legitimate channels of trade, 
refusing all orders from department stores 
and aggressive cutters; and further suggest 
as one means for accomplishing this end 
that the National Association of Retail 
Druggists should require their members to 
discourage the sale of all substitutes for 
standard proprietary articles in every legiti- 
mate way. And that we require the Na- 
tional Association of Retail Druggists to 
notify the manufacturer of any jobber who 
violates his contract in this respect, with a 
view to removing him from the recognized 
list of jobbers.” k } 

To carry out the spirit of this resolution in 
full sympathy and co-operation is our earnest 
wish and intention. And we ask you to notify 
us of any deviation from the rule of the business 
conduct we all desire to be maintained. 


Our Reciprocal Interests. 


In closing, Mr, Cheney expressed the 
hope “that our business and personal re- 
lations would always be marked by 
mutual sympathy, co-operation and en- 
lightened good will.” 

Mr. Cheney’s address was received 
with many demonstrations of approval. 
As he concluded, His Honor, the Mayor 
of Cincinnati, entered the hall and was 
loudly cheered. Mayor Tafel was down 
on the programme for the first speech, 
but he was delayed at the meeting of the 
National Bottlers’ Association. He was 
bedecked with badges received at the 
bottlers’ convention, and pointed to them 
as a cause for his tardiness, asking the 
delegates at the same time to take notice 
that his name was not Dewey. President 
Hynson stepped forward as he said this 
and pinned several badges of the Drug- 
gists’ Association on top of the 
bottlers’ badges, and presented him with 
a wooden nutmeg charm as an em- 
blem of the greatness of Connecticut, 
whose representative, Treasurer John W 
Lowe, handed it up for the purpose. In 
an address brimming over with cordi- 
ality Mayor Tafel extended welcome and 
tendered the visitors the freedom of the 
city. 


Proceed to Business. 


On motion, three assistant secretaries 
were appointed as follows: F. Way, 
of Manchester, N. H.; J. G. Spingler, of 
Dayton, O., and John G. Beck, of Balti- 
more, Md 

After the appointment of a Committee 
on Credentials, composed of Alex. M. 
Robinson, of Bangor, Me.; J. W. Seeley, 
of Detroit, Mich.; Max Bloomenstein, of 
Nashville, Tenn.; Paul L. Hess, of Kan- 
sas City, Mo., and J. Hal Bobbitt, of 
Raleigh, N. C., the sitting was adjourned 
till 2 p. m. 


Second Session. 





Tuesday Afternoon. 


The Association was one hour behind 
the schedule time in opening the after- 
noon session, on account of the tem- 
porary absence of Secretary Wooten. 


Business was begun at 3 o’clock by Presi- 
dent Hynson, who called for the reading 
by Assistant-Secretary Spingler of a com- 
munication from President V. Mott 
Pierce, of the Proprietary Association of 
America, extending the sympathy and 
greeting of that Association. 


PRESIDENT’S ADDRESS. 


By Hy. P. Hynson. 


Vice-President G, Hechler, of Cleve- 
land, took the chair, while President 
Hynson read the annual presidential ad- 
dress, 


Address of the President. 


Too well do I know the tastes and needs of 
this child of necessity, this creature of our mak- 
ing, to be led to place before it aught else but 
food of the plainest and most substantial kind. 
At its very birth I remember how, even with 
its inexperienced hands, it reached out most ear- 
nestly for the veritable, the real, showing most 
plainly that it meant to feed upon these alone; 


that Truth and Justice were to be strongholds 
by which it was to pull itself up and out of the 
thraldom of short-sighted selfishness, carrying 
with it in glad accomplishment all those who 
i And now again 


had been faithful to its leadings. 





THOMAS V. WOOTEN, 
Secretary of the N. A. R. D. 


I see 


it, at its baptismal service, when it is, in- 
deed, 


substance, when’ it has form and body, 
when its essential parts are well defined; now, 
when it and all that belongs to it, are to be 
dedicated to the purposes for which it was 
created, I stand in awe, earnestly asking: ‘What 
shall I do; what shall I say?” 


A PREGNANT HOUR. 


Men and brothers, this is indeed a pregnant 
hour, an important occasion. eel as [ look 
into your earnest faces that its fulness, its im- 
portance is as patent to you as to myself. Were 
you no more than the individuals just now be- 
fore me, I would be fairly enough impressed b 
the strength of your personality, by the experi- 
ence it brings, by the knowledge it shows, but 
when I witness in you more even than most 
creditable individuality, when I see you as the 
trusted delegate, aye, more, when [ realize that 
you, as a whole, are responsible to the_forty 
thousand retail druggists of these United States, 
representing more than as many more assistants 
and employes, representing the wives and chil- 
dren of all and guarding in many instances the 
needs and necessities of these, I pale before the 
responsibility and invoke for you and for me 
the best influence that can come to man. ; 

It may be that some of my good friends with 
whom I have been closely associated during the 
year are wondering why have not consulted 
with them as to what I shall say in this ad- 
dress, which, wisely or unwisely, has been pro- 
vided for in your order of business. Yet they 
of all others will agree with me heartily that 
there is not, nor can there ever be in the N. A. 
R. D., “an inner circle,” ‘‘a favored few.” {[t 
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is to you, the representatives of the profession 
I love and the trade I own, that I come with 
my consultation; to one and all alike do I come 
with the best I have to give in report, sugges- 
tion and conclusion. 

Betore | proceed to treat in detail the various 
subjects which seem to need consideration, let 
me extend my congratulations, not to you, no, 
not to you. Your work is ahead, to the asso- 
ciations ‘who sent delegates, to the formative 
convention and to the delegates who were sent. 
No set of men, seemingly, ever did more satis- 
factory work than did they at St. Louis. It has 
been a most pleasing and encouraging feature 
to have witnessed the wealth of kind and com- 
plimentary comment of journal, scribe and 
speaker from land’s end to land’s end. This 
unstinted approval of our predecessors must be 
the stimulus to our efforts leading us to pro- 
ceed that we may win commendation such as 
ag | seem so richly to deserve. 

Here, I must pause again to pay just and war- 
ranted tribute to the executive officers who were 
placed in charge of the Association’s interests 
last year. I add the weight, be it little or be it 
much, of my sincerest and most carefully guard- 
ed commendation; commendation not such as 
mere kindness suggests, but that which jus- 
tice demands in fullest meed. I believe this 
voicing of my personal approval and my grati- 
tude is the true sentiment, poorly expressed, 
of all representing and represented here to-day. 
Pardon personalities, but I must sound the 
names a Holliday, Wooten and Jones. Holli- 
day, the spirited, fearless leader. Wooten, so 
wisely chosen, the untiring, inexhaustible pro- 
moter. And Jones, of Kentucky, the ideal local 
leader and organizer; types of men this Asso- 
ciation most needs for support and _ strength. 
’Tis poor recompense, I own, yet I believe you, 
gentlemen, bid me on behalf of those you repre- 
sent, on behalf of the retail druggists of the 
country—I believe you bid me tender these offi- 
cers the heartfelt thanks of all. The other mem- 
bers of the Executive Committee will allow me, I 
think, to class them with myself, among those 
=e have done their best, their level best, that’s 
all! 


THE JOURNALS AND THE MOVEMENT. 


The journals, the great pharmaceutical press, 
has done its part so well, so intelligently, so 
heartily. We gladly praise the journals. One 
only has opposed us, another is lukewarm, but 
it is old. ; 

Gentlemen of the press, special and general, 
we need your help; we believe we merit it, since 
we are working fairly, honestly, openly for a 
misused, misunderstood, misplaced class; half 
scientists, half tradesmen, whom we will say are 
used, if. not useful, convenient (to have around) 
if not necessary. ‘Teach our brothers to read 
your journals, teach them to do this and our 
battle is won. Then the bountiiul thanks we now 
tender you will be heartier still. Nothing is so 
discouraging, nothing prevents our success more 
than this want of knowledge regarding the plans 
and extent of our work, and this is really the 
retarding influence—this want of knowledge, in 
spite of the splendid efforts of the pharmaceuti- 
cal press to circulate information. 

_ So much for that which is behind us; that which 

s merely record and which need suffer no awak- 
ening, save for the proofs it may sometimes 
offer. et us now face about and see what is 
to come, what is to be done and how we shall 
do it. The secretary is to report and the com- 
mittees are to be heard. I bespeak for him and 
for them your best, most listful attention. The 
matter to be presented by these gentlemen _ will, 
I am sure, be interesting and instructive. Their 
conclusions are the convictions of men who have 
given their best thoughts to the subjects dis- 
cussed by them; they have been thinking for 
you and for me. We must hear them and, hav- 
ing heard, profit by the knowledge they bring 
and the experience they offer. While it might 
be as well for me to decline to touch upon mat- 
ters with which the several committees have to 
do, a sense of duty impels me to give you the 
benefit of my conclusions formed upon the ex- 
perience and knowledge I have gained in the 
Association’s work. My ideas are simply those 
of the individual, and should have no more 
weight than an individual’s should have when 
compared with the expressed sentiments of a 
committee. Both go to you for the same pur- 
pose—to help you to do that which is best for 
the common cause. 


FOR A CLOSER ORGANIZATION. 


I trust it will be consistent with the judgment 
of the Committee on Form of Organization to 
offer suggestions for the formation of this Asso- 
ciation into a more compact piece of machinery. 
I also hope that it will favor closer organization 
so far as the auxiliary bodies are concerned. [ 
want to see this Association maintained as a 
strictly business organization, conducted upon 
sound business principles, using accepted busi- 
ness methods for the promotion of its interests. 
It was not formed to confer honors, and save 
that: it must always honor the servant who does 
good and faithful service it has none to bestow. 
To the end that it may be and effect what was 
intended, I would have its executive work all 
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done under one head. I have no doubt but that 
it was rightiy constituted for the initiai year, 
and because 1 have held the office ot president. 
and have reached the end of my term 1 beueve 
1 can say, with pertectly good taste, that your 
chiet executive snouid also be your presiding 
officer; that ail the affairs of the organization 
ad interim should, as far as possible, be con- 
ducted in his otnce. ‘ihe secretary and the 
chairman of the Executive Committee doubtless 
will endorse the statement that no particle of 
friction has occurred during the past year; none 
at all, 1 am happy to say, but the present ar- 
rangement is contusing; three outsiders may 
write to three ditterent persons, each thinking 
he is addressing the executive. Valuable time 
is lost, and it is quite possibie that ditterent poli- 
cies may be adopted regarding the same subject 
in the different departments. So far as I am 
concerned my relief from actual responsibility 
has been greatly enjoyed, yet I fear at times, 
through the misapprehension of others, I have 
c= annoyance to the real executives, Messrs. 

Vooten and Holliday, both of whom, [ have no 
doubt, very often were at a loss to know who 
should take action. But.they must be heard. 
In my opinion, however, the executive should 
be wholly responsible for the execution of the 
business committed to him, yet should have the 
counsel of an advising board when desired. He 
should be paid a fair salary and should be al- 
lowed an ample sum for office and traveling ex- 
penses. To me there seems no good reason 
why a satisfactory executive, tried and experi- 
enced, should not be re-elected as often as it 
appears to be to the interest of the Association 
to keep him in office. The other officers should 
have special duties, well defined, and should, 
also, be paid salaries consistent with the amount 
of work they would have to perform. My idea 
is to get the N. A. R. D. away from and unlike 
the usual association and fix it upon a solid 
business footing. 

The question as to what affiliation with the 
National Association means should be carefully 
considered. There should be no doubt as to 
how far the members of the State and local 
associations are committed to the policy and 
rulings of this body. What relation should the 
constitutions of the affiliated bodies bear to the 
principles underlying and controlling the general 
association? Let us think of these matters care- 
fully with a look into the future which will 
penetrate its depths as far as possible. I have 
thought, and I am convinced, that a closer, more 
exacting organization should be effected, that 
individual surrender should be as nearly com- 
plete as may be. Up from the unit should the 
— of fraternity come, into the smaller bodies 
should it glow, until even this great Association 
should be fired with a feeling of brotherhood 
which, while it is being sustained, is bent on 
sustaining. 

The influence of this Association should be 
felt upon national legislation which, of course, 
compasses a consideration of law regulating 
patents and trade-marks, as well as the internal 
revenue tax on alcohol and proprietary medi- 
cines. I believe the two standing committees 
which have in hand these questions will agree 
with me that they are many-sided, are complex, 
and while I believe the delegates making up 
this convention are fully able to conclude what 
it is that is fair and expedient in this connec- 
tion, I would advise them to so move that 
when at last we take a stand it will be a stand 
indeed. Let us discuss these questions here 
and take them back to our home assemblies for 
discussion, so that when our successors come to- 
ga after another year there will be no mis- 
take. 

Pharmaceutical education might, with great pro- 
priety, I think, be left to our honored elder 
sister, the American Pharmaceutical Association, 
and pharmacy laws must be, after all, left to the 
severa! States and their respective associations. 
Nevertheless, we shall be interested and profited 
by the committee’s report. An interchange of 
ideas upon these subjects by this representative 
body will tend to bring about uniformity and 
interchange of certificates, both very desirable, 
and may serve to broaden some of us who pose 
as local wiseacres. 

Commercial relation is a subject so very broad 
that it really embraces almost every subject of 
importance that may come before this conven- 
tion. Two committees have to do with commer- 
cial relations, the standing committee, so named, 
and, this year, the executive committee, the en- 
tire time of which has been taken up with this 
vital question. Upon the establishment and 
Maintenance of sound, equitable, active rela- 
tionship with the commercial bodies and men 
which control, and are those with whom our 
constituents have to deal. must this Association, 
the representative association of American re- 
tail druggists, build its successes and benefits; 
out of the same blending of mutual interests 
must spring sustaining and governing rules. 
Rules which to obey must be the ready pleasure 
of both and all, which to enforce must be the 
chief duty of each and every one. [ fear even 
with all I have said, 1 will not be able to make 
you understand how immensely important this 
seems to me. 

Identical with the first great principle of gen- 
eral government is the principle which we must 





follow, no matter what the form, the govern- 
ment must at last have the support and sanction 
of the great mass of the governed. Just so will 
it be with our eiforts; they must have the ap- 
proval of the great majority of those we seek 
to benefit, otherwise they will be fruitless. We 
know, or ought to know, just how we are re- 
lated to our commercial tellows. Should the 
connection be uncertain or complex it ought to 
be made piain and simpie. If there is a rela- 
tionship existing which is objectionable or even 
unnecessary, we should at once, by all means, 
eliminate it. If, on the other hand, there is a 
system long established with which, as far as 
we can see, we must have at least something to 
do—I am speaking of the jobber now—then we 
shall seek to form such connections as will best 
conserve our interest and win the co-operation 
of those with whom we are united, remaining 
loyal and returning like for like, but if no such 
mutually profitable combination can be made, 
if the relationship becomes insufferable, then 
we must break away and do for ourselves as 
best we can. ; x 
It is by no means necessary to go into details 
respecting these relations—of unit to unit—man 
to man—of smaller associations to each other; 
of these to a central assembly; of our general 
body to another representative organization; ot 
the intimate relationship of the great whole. Ot 
little moment where it is or from whence it 
comes; the same grand unifying spirit must 





F. E. HOLLIDAY, 
of Topeka, Kan., Chairman Executive Commit- 
tee, N. A. R. D. 


pervade us all; a spirit of fairness, of deference, 
of mutual obligation and concern. A spirit of 
honesty and, as necessary as all, a spirit of 
manliness, a manliness that leads one to see 
more in life than the mere accumulation of dol- 
lars, no matter how. Manliness that is self-forget- 
ting, the grandest of all great characteristics. We 
need men! Men! Men who fail to find fault 
with others for not doing for them what, they 
refuse to do for themselves; men who will do 
something for others while helping themselves. 
We should start a-going agencies that will create 
and maintain a feeling of confidence and regard 
between the individuals of our trade. What, in- 
deed, has been and is the trouble; have we been 
judging others by ourselves? Homely talk, this, 
but look out for him who trusts no one. We 
must be fair in all our relations, fair, honest and 
straightforward. We must be believed to be such 
and known to be such by our brothers before we 
can ever hope to attain the ends we are here 
seeking. ‘< 
Should we not allow the jobber to remain in 
full possession of that domain of trade which by 
custom and right seems to belong to him, pro- 
vided he is willing to grant us that which is ours 
by equal right and custom as time honored? 
There should be no friction between our side and 
his, but we should pull evenly and kindly to- 
gether. The cetail druggists of this entire 
country, notwithstanding the straightforward ac- 
tion of the f A.’s noble leaders, are not 
uite assured by the actions of the jobbers as in- 
Telduals or as a class. They must announce 
themselves a little more clearly; they cannot any 
longer occupy uncertain ground. Let them 
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stand out in the full light of day either for or 
against us. 


RELATIONS WITH PROPRIETORS, 


_ ff I mistake not, a cause for congratulation 
is found in our relationship, as it now stands, 
with the proprietors, individually and collective- 
ly. The targe majority have announced them- 
selves as being with us heartily, not merely in 
words, but in tact, as proven py their actions. 
ihis phase ot our work seems to be singularly 
encouraging. ‘lhe abuity of the proprietor to 
control the distribution of his goods and, inci- 
dentally, the price, is without question entirely 
possible. If he does not know how, jet him learn 
from the manutacturers ot the E. & W. collar 
or the Star shirt-waist. With an organized re- 
tail trade and actively co-operating jobbers, 
there should be no ditniculty whatever. ‘Lhe pro- 
prietor promises to do his part, when we are 
ready, and asks in return for this loyalty one 
concession. He asks us to be fair to the ad- 
vertiser; that is the simplest way 1 know of put- 
ting it, and separates it trom any question of the 
right of competition. Did you ever have cus- 
tomers who wanted to find you get into the 
store at the next corner? If so, wnat did you 
think of your neighbor if he persisted in keep- 
ing them when he knew they were looking for 
you? Fellow delegates, this is a fair and reason- 
able request, and it should be granted and lhved 
up to. Ihe orders turned over to us by the ad- 
vertiser should be properly filled. 1 stand com- 
mitted to such a principle, deeming it not onty 
just, but I believe it to be good business policy. 
{ would not, however, be misunderstood in this 
connection, nor would I have the Association 
falsely commit itself. I can see no possible ob- 
jection to the retailer, as a manufacturer or 
proprietor, entering into fair and open competi- 
tion with any other manufacturer, large or small. 
Both can use the same means to dispose of their 
respective products, and no good reason can be 
given for denying the small manufacturer—the 
retailer—the privilege of promoting the sale of 
his specialties, so long as they are not imitations, 
are not used to deceive customers, or in filling 
orders sent him by advertisers. I will not at- 
tempt to suggest a specific plan by which the 
financial condition of our association may be 
improved. Every delegate must be impressed by 
the first importance of this matter. It should be 
handled in a business way by the business men 
that you are. Regarding the acceptance of help 
from those who are not of us, but are earnestly 
with us, I will not express an opinion. This 
should receive your attention and be settled by 
you. There really seems to be no very good rea- 
son why we should not accept from those so 
kindly disposed such sums as they are willing 
to lend us. I use “lend” advisably, for certain- 
ly they expect, as they have a right, that it will 
be returned indirectly. 

At last and above all things, I would have you 
make of this association a great guild, a broad 
brotherhood; withal, a commercial conservator, 
wielding the united power of our worthy craft. 
Why not? Every tendency of the times teaches 
us to follow the popular way. The daily doings 
of the world state the strength, and mighty it 
is, of the many striking as one. Nature, too, 
forgets the individual, always; to the species 
only is it kind; in the general uplifting alone 
does it glory. So must it be with man. Man is 
of nature and must follow nature’s bent. This 
tendency to associate, to unite, to combine, 
everywhere present, strangely active, 1S aS re- 
sistless as is yonder great Niagara. Attempt to 
oppose it and it spreads far and wide. Spreads 
with the opposing force, all the while accumu- 
lating power until everything, even the might- 
iest, is swept before its immensity. Yet even 
such a tendency as this can be made to do our 
bidding if properly led off in parts, while un- 
known and unknowable will be the benefits, if 
the force is properly directed. Just as that 
mighty flood hes been made to turn its power 
into light and gladness, light for the many and 
gladness for all, so must we catch the rills run- 
ning off from this great out-burst of co-operative 
sentiment, harness them to the chariot of our 
purposes and send its influence and resultant 
benefits throughout all the land! 


On motion, the address of the president 
was referred to a special committee of 
three, consisting of Wm. McIntyre, of 
Philadelphia: A. O. Zwick, of Cincinnati, 
and Judson B. Todd, of Ithaca, N. Y. 


REPORT OF THE SECRETARY. 


The annual report of the secretary was 
then called for, and Thomas V. Wooten, 
of Chicago, read the following: 


The Constitution, in defining the duties of the 
secretary, says: “He shall present an annual re- 
port of the work of the office.” This simple 
statement means to the incumbent of the secre- 
tary’s office a great deal. As the Association is 
now constituted the writing of a full report of 
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= work of the secretary’s office is the writing 
of a 


COMPLETE RESUME OF THE WORK OF 
THE ASSOCIATION FOR THE YEAR. 


The first work that demanded the attention of 
the secretary after the organization convention 
was that of bringing the newly formed national 
-. to the attention, in the most effective way, 
of the drug trade of the country, so that to its 
assistance might be brought the moral support 
necessary to its well being. In order that the 
organization might attain as nearly as_ possible 
the prominence to which it was entitled by rea- 
son of its importance it was necessary that its 
purposes and plans should be brought to the 
attention both of the allied branches of the drug 
trade and to the great body of the retailers 
themselves. This project, it was thought, could 
be most easily accomplished by the publication 
in the | “ohges of matter relating to the 
feasibility of the plans adopted, their accepta- 
bility to the entire drug trade and the prospects 
of making successful the work oiaal 


THANKS FOR THE DRUG PRESS. 


The i age f desires to express his personal 
appreciation of the consistent help of the phar- 
maceutical journals of the country, all of which 
have treated his office with uniform friendliness 
and have published much of the matter sent 
out by him for the purpose named, regularly, 
giving them in most cases the prominence to 
which they were entitled. In exchange for the 
notes prepared for the pharmaceutical press the 
secretary has received regularly a copy of each 
of the following publications: The American 
Druggist, the “Western Druggist,” the ‘Na- 
tional Druggist,” “Meyer Bros.’ Druggist,”’ the 
~ Bulletin of Pharmacy,” the “Omaha Druggist,” 
the “Pharmaceutical Era,” the “Druggists’ Cir- 
cular,” “Merck’s Report,” the “New England 
ri ol the “Practical Druggist,” the “Ameri- 
can Journal of Pharmacy,” the ‘Wisconsin 
Drug Exchan e,” the “Western Drug Record,” 
the ce Texas ruggist,” the “California Drug- 
gist,” the “San Francisco and Pacific Druggist,” 
the “Spatula” and the “New Idea.” Many of 
these journals have "het nate reviews of the 
work only, but. all of them have given our move- 
ment their support, and the help thus afforded 
is entitled to grateful recognition. 


THE EDITORIALS 


that have appeared from time to time in the 
leading journals have undoubtedly increased the 
feeling now quite generally entertained, that 
our work is entitled to the highest respect and 
confidence. The preparation of the news notes 
referred to has taken a great deal of the sec- 
retary’s time, but they have been of undoubted 
value to the organization, and it is to be re- 
gretted that during the last two months this 
work has, as a matter of necessity, been ne- 
glected. 


THE PUBLICATION OF THE PROCEED- 
INGS 


of the St. Louis convention was accomplished 
after a few weeks, and something over 35,000 
copies were sent out immediately. A thousand 
copies additional have been distributed since 
that time, leaving nearly a thousand copies in 
the hands of the secretary. The promptness with 
which the proceedings were sent out and the 
conciseness of the report received commendation 
on every hand, attracting attention to our or- 
ganization as one likely to bring about positive 
results on account of the business-like methods 
of the executive committee and the officers. 
This fact is mentioned because of the evidence 
here presented of the correctness of the as- 
sumption that an organization formed for busi- 
ness purposes would be gladly accepted and 
supported by the retail drug trade. 


BULLETINS OF THE N. A. R. D. 


Five bulletins have been issued from the sec- 
retary’s office during the year. The publication 
and distribution of these bulletins have cost the 
Association from $20 to $25 each, but they have 
been of the greatest value and have kept the 
work of the organization before its membership 
and the drug trade of the country in general 
as it would not have been done in any other 
way. From five to ten thousand copies of each 
issue have been distributed, the work of dis- 
tribution being done by the secretaries of the 
affiliated State and local societies, the cost of 
transporting them to these officers having been 
paid by the national secretary. In addition to 
these several reprints from the journals, believed 
to be serviceable, have been distributed. 

As directed by the Association at its St. Louis 
meeting, the National Association has been in 
corporated. Incorporation papers were taken 
out under the laws of the ctate of Illinois. A 
bond for the treasurer of the organization (a 
constitutional a was procured from 
oe Fidelity and Guaranty Company of Baltimore 


or $2,000, this amount being deemed sufficient 
for the first year, the intention being to increase 
it upon its renewal. 





RELATIONS WITH THE RETAIL TRADE. 


The portion of the secretary’s duties that has 
received the greatest amount of attention has 
been the work of securing for the N. A. R. D. 
the co-operation of the retail drug trade of the 
country. Much the larger portion of the volumi- 
nous correspondence this office has. carried on 
during the year had for its object the arousing 
of the retail trade to the necessity of organizing 
societies, and of bringing into affiliation with 
our Association those already in existence in 
order that the plans of the N. A, R. D. might 
become effective through the espousal by the 
retail trade as a whole of the plans we have 
adopted for correcting the bad conditions that 
almost universally afflict the trade. These let- 
ters, in order to do the most good, were ot 
necessity largely personal and necessitated a 
| abe deal of work, especially in the case ot 
ead and half dead associations, the effectiveness 
of which seemed quite impossible to restore. 
The lack of information in regard to our plans 
and purposes incident, apparently to entire igno- 
rance on the part of the writers of what has 
been published in the journals or elsewhere re- 
garding them, has been another of the causes 
that have conspired to increase the work of 
the office. 

By way of illustration, a characteristic letter 
received by the writer a day or two ago is ap- 
pended, the following being an exact copy: 

“Mr. Outten, Sec’y, N. A. R. D., Dear Sir— 
We propose to organize a local association and 
are desirous of joining the N. A. R. D., if we 
derive benefit or protection thereby. [n what 
way does the National Association fight the 





JOHN W. LOWE, 
of New Haven, ota Treasurer of the N. A. 
R. 


cutter? Please send me any information you 
can, Yours respectfully, ————.” 

This communication is given here in order to 
show the utter lack of information on the part 
of the correspondent after a year of endeavoring 
on our part to bring the aims and plans of the 
National Association to the favorable notice of 
the retail trade, its beneficiaries. This druggist 
is doing business in a city of nearly 6,000 in- 
habitants, and there are five other drug firms 
in the city. 

In the beginning of his work, the secretary 
sent to a prominently located druggist in every 
city of the United States of 10, inhabitants 
and over a letter asking whether an association 
of druggists existed there, and, if so, that the 
names of the officers be sent, also the names of 
the officers of other associations in that part of 
the State. In the event that there was no or- 
ganization the druggists were requested to name 
a good man who it was believed would be will- 
ing to devote himself to the work of forming 
one. Of these there were approximately four 
hundred. About one-third of them were an- 
swered, and some of these answers gave only 
the bare information that no association ex- 
isted, or that the association was dead, the 
writer evincing no further interest in the matter. 

This field has been covered in this way twice, 
the results the last time being much better, but 
not such as to inspire enthusiasm. 

The existence of a number of local associations 
having been in this wav discovered, the officers 
were communicated with and urged to bring 
their respective organizations into affiliation with 
the national body. The replies of these officers 
were in many cases wholly unsatisfactory, evi- 
dencing an entire lack of interest. 
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In others replies stated merely that full prices 
were being received for proprietaries, that busi- 
ness was satisfactory and that there was no 
necessity for maintaining an association, Sub- 
sequent letters failed.to impress upon these offi- 
cers the desirability of affiliation, though it is 
worthy of consideration that latterly several of 
them found urgent need for the ministry of the 

. A. R. D., an aggressive cutter having de- 
scended into their midst with most disastrous 
results, 

By close reading of the journals the existence 
of a number of associations was brought to 
light, and the secretary feels justified in saying 
there is hardly an association of — in 
the United States that has not received from him 
one or more communications accompanied by 
literature calculated to inspire an interest in 
our work 

Where no association existed an effort was _al- 
ways made to find some one who would under- 
take the work of organization. In many _ cases 
this was abandoned after two or three ineffectual 
attempts, involving correspondence with a large 
proportion of the druggists of the vicinity, 
though several of our most efficient local socie- 
ties were organized by druggists whose co- 
operation was obtained in this way. A good 
deal of correspondence has been devoted to 
securing the co-operation of State pharmaceu- 
tical associations, the results being much more 
satisfactory. With the exception of that of 
Indian Territory and Florida, every State or- 
ganization that has held its meeting since the 
N. A. R. D. was organized has come into 
affiliation with the national body. 


NUMBER OF ASSOCIATIONS AFFILI- 
ATED. 


As the result of the year’s work in securing 
the co-operation of druggists’ societies there are 
36 State associations afhliated with our associa- 
tion and local organizations, making a total 
of 133 organizations. 


THE WITHDRAWAL OF ALABAMA. 


The Alabama Pharmaceutical Association, at 
its annual meeting held very early in the year, 
determined to withdraw from the national body. 
The reason for this step is not definitely known 
to the secretary, but correspondence with the 
president of the association leads him to believe 
it was some misconception in regard to the 
financial obligations imposed by affiliation. 
Alabama was one of the first States to hold its 
annual meeting after the N. A. R. D._ was 
organized, and only, meagre knowledge of the 
plans of the national organization seems to have 
been possessed by its membership. From corre- 
spondence with members of the drug trade of 
the State, the fact has been established that this 
action does not represent the sentiment of any 
large number of its druggists. There seems to 
be little or no doubt that the association, at its 
next meeting, will reconsider its action, and by 
a vote practically unanimous give voice to the 
sentiment of .the drug trade of Alabama that a 
national organization which has for its, object 
the protection of their interests, that brings to 
them in their struggle with trade demoralization 
the combined power of the entire drug trade 
of the country, deserves to be ng groan the 
cost of affiliation being a matter of secondary 
importance. 


{NFORMATION REGARDING TRADE 
DEMORALIZATION. 


In order to obtain definite information in re- 
gard to the condition of the drug trade of the 
country information in regard to this was re- 
quested on each blank application for_member- 
ship sent out from the secretary’s office. {[n 
this and other ways the information has bee 
obtained that, with the exception of the State 
of Washington, price cutting exists in all parts 
of the country, to a greater extent in New Eng- 
land than in the Middle States, and in the 
Pacific Coast States least of all. In all large 
cities the damage has been great, while in hun- 
dreds of smaller cities and towns the conditions 
are most wretched. Even in villages and ham- 
lets the practice of selling proprietaries (they 
constitute a large proportion of their business) 
below the regular price is making the drug 
business unprofitable. In the latter places the 
pernicious influence of the mail-order houses 
also is most disastrous to the success of the 
local druggists, and — of them are finding 
it difficult to continue in business without hand- 
ling all sorts of side lines, some of which har- 
monize very poorly with the drug business. It 
is gratifying to be able to state that in nearly 
every county, city and town where an associa- 
tion has been formed to co-operate with the 
N. A. R. D. better conditions have resulted from 
conferences of retailers with each other, and the 
common determination to work for the advance- 


ment of the interests of the national body. 


A LIST OF CUTTERS BEING COMPILED. 


In order to assist the work of affording relief 
from the untoward conditions thus revea ed the 
necessity seemed to be imperative that the sec- 
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tetary prepare a list of those cutters in the 
ditterent ‘lerritories where we have local asso- 
ciations whose attitude prevented a return to 
remunerative prices. The work progressed very 
slowly and has necessitated so much investiga- 
tion that it has not yet been completed. Ma- 
terial for the report has been collected in con- 
siderable quantity, but the multiplicity of duties 
devolving upon the secretary’s office has pre- 
vented its being perfected to the point of as- 
sured usefulness and will of necessity be held in 
abeyance until it can be carried to completion. 
Help to this end upon the part of associations 
and individual members will be appreciated. 


ASSISTANCE ACKNOWLEDGED. 


The secretary desires to express his sincere 
appreciation of the help extended to him by a 
large number of the members of the organization 
convention. These members have in every case 
responded to appeals for assistance in the most 








CHAS, T. HELLER, 
St. Paul, Minn., Secretary Minnesota Pharma- 
ceutical Association, Treasurer-elect N. A, R. D. 


cordial way, and their efforts have been, in all 
cases, satisfactory. For their deeds of devo- 
tion to the drug trade of their respective locali- 
ties, honor is due to very many unselfish men 
in our ranks who, at considerable personal sacri- 
fice often, nave built up local organizations and 
worked hard for their maintenance and success. 
In this connection the national secretary desires 
to direct the attention of the Association to the 
ood work done by those members of the New 
Fecsey Pharmaceutical Association whose devo- 
tion to our cause was rewarded, at a recent 
special meeting, by bringing the organization 
into the fellowship of the national body. 


PROGRESS OF THE WORK. OF ORGANI- 
ZATION, 

The secretary is gratified to report that the 
work of organization is progressing in a number 
of cities, towns and counties, the societies in 
process of formation not being in a position as 
yet to unite with the national body. The litera- 
ture of our organization has been scattered lib- 
erally over the entire country, and the work of 
the Association and the prospects of success are 
uppermost in the minds of the entire drug trade 
from ocean to ocean. From correspondence 
carried on by the secretary with the officers and 
—- members of the State associations of 

ermont and Oregon (the only two States 
which have held no meetings since the forma- 
tion of the N. A. R. D.) he is convinced that 
these organizations will fall into line at their 
annual convention to be held during the pres- 
ent month. 


RULES FOR GUIDANCE OF LOCAL OR- 
GANIZATIONS. 


At its meeting held in’ Chicago in February, 
the executive committee recommended to State 
associations for their guidance in forming their 
Tespective commonwealths into county societies 
the plan of organization adopted by the Wis- 
consin Pharmaceutical Association, constructed 
on the plan presented at the St. Louis con- 
vention by the Iowa Druggists’ Association. 
This plan of organization is being used effec- 
tively in Wisconsin, and has been adopted in 
Nebraska. Several other States have endorsed 
the plan, but have not as yet put it into execu- 
tion. The rule adopted for the guidance of 
the Saginaw (Mich.) Piirwaceutind Society was 
recommended by the executive committee for 
the use of local bodies in the smaller cities of 
the country on account of its brevity and free- 
dom from unnecessary restraints. The com- 
mittee recommends that the judgment of the in- 


dividual association should be exercised in per- 
fecting rules, and have not given as much atten- 
tion as may have been deemed necessary to the 
perfecting of a form of organization. By the 
executive committee the National Association 
is_understood to be a confederation of associa- 
tions, and no interference with the internal 
workings of State and local organizations is 
thought to be desirable. 


FINANCES. 


In accordance with the wish of the Associa- 
tion expressed at the organization convention 
by resolution, the executive committee levied 
an assessment of 25 cents upon each member of 
the State and local associations affiliated with 
the national body. The assessments of the sev- 
eral associations have been paid, the notices of 
assessment receiving in most cases prompt at- 
tention at the hens of secretaries and treas- 
urers. The committee decided by unanimous 
vote that the fiscal year should begin _ the first 
day of January and on the 3lst day of December 
of each year. 

Inasmuch as the Association had no funds 
with which to begin its work, an Emergency 
Fund was established, a contribution being 
made at St. Louis during the convention by 
associations and individuals for the immediate 
expenses of the secretary’s office. This fund 
has been increased by the donations of the large 
number of affiliated societies and has proven of 
great value to the work because of the smallness 
of the assessment on the membership and the 
difficulty attending its collection in time to be 
useful in meeting the expenses of the organiza- 
tion, 


CORDIAL -_RELATIONS WITH THE JOB- 
BING TRADE. 


The labors of the secretary’s office have been 
materially lightened by the consistent and favora- 
ble action of the chairman of the proprietary 
goods committee of the_ National Wholesale 
Druggists’ Association. The disposition that 
has characterized the action of this official to 
render every assistance possible toward bring- 
ing our work to successful issue is referred to 
the membership of the Association for their 
gratitude and commendation. The gentleman 
referred to is Frank A. Faxon, of the firm of 
Faxon, Horton & Gallagher, Kansas City, Mo. 

In this connection it ought to be stated that 
every officer of the N. W. D. A. with whom the 
secretary has come in contact has proven him- 
self desirous of serving our cause, and has given 
cheerfully the assistance asked. The local job- 
bers’ associations of the United States, of which 
there are nine, have also treated this office with 
uniform cordiality and consideration, and have, 
almost without exception, expressed a desire 
to be ased for the purpose of advancing our 
cause. 

The individual jobbing houses of the country 
have in many helpful ways manifested an interest 
in our work, and while a loyalty of a few to the 
interests of the retail trade is open to suspicion 
most of them have given indisputable evidence 
of their fealty to our cause, and have convinced 
the secretary that they can be depended upon 
to do their whole duty by their respective pat- 
rons and the retail trade in general. 


GOOD WORK OF TRAVELING SALES- 
MEN. 


The secretary desires to direct your attention, 
in this connection, to the efforts of a large num- 
ber of traveling salesmen of manufacturing and 
jobbing houses who, by their considerate action 
in urging upon their patrons the claims of the 
National Association, have brought it into a de- 
gree of prominence to which it would have been 
difficult otherwise to attain. In this way much 
valuable assistance has been rendered the sec- 
retary’s office, and for the help thus given he 
desires to express his personal hearty apprecia- 
tion. 

After the adoption by the Proprietary, Asso- 
ciation at its June meeting of the resolution re- 
stricting the sale of proprietary goods to those 
who are not aggressive cutters many jobbers of 
the country expressed to the committee and the 
officers of our Association their approval of the 
resolution, and declared themselves in favor of 
its universal adoption, bespeaking for it on 
their own behalf careful consideration and de- 
claring their intention of making it, as far as 
their respective houses were concerned, thor- 
oughly effective. 


REVISION OF THE JOBBING LIST. 


The executive committee of our Association 
met in Chicago on the 7th of February last. 
The proprietary goods committee of the National 
Wholesale Druggists’ Association expected to 
meet in conference with the retailers a repre- 
sentative of the Proprietary Association of 
America, in order that the three committees 
might prepare a list of jobbers acceptable to the 
National Retail Druggists’ Association, the Na- 
tional Wholesale Druggists’ Association and the 
Proprietary Association of America. The work 
of the joint committee was completed after thor- 
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ough consultation, the absence of the committee 
of the Proprietary Association being explained by 
Chairman Faxon of the N. W A. to be due 
to the desire of that organization that the indi- 
vidual endorsement of manufacturers should be 
received, rather than to have a committee en- 
dorse the work for the Association. Previous 
lists were all carefully gone over and jobbers 
objectionable -to the retail trade were omitted, 
and some desirable persons added to the list. 
This list has been presented to the manufac- 
turers, and inasmuch as it contains a sufficiently 
large number of jobbers advantageously located 
to give them, the manufacturers, free access to 
every portion of the country through the whole- 
sale trade, no objection to it has been offered, 
many manufacturers on the contrary having ex- 
pressed their entire satisfaction with it. A copy 
of this list, corrected to date, is appended hereto, 


RELATIONS WITH MANUFACTURERS. 


On March 2d last the writer, under instruc- 
tions from the executive committee, addressed 
to each of the members of the Proprietary Asso- 
ciation of America two letters, one directing at- 
tention to the resolution adopted by the N. A, 
R. D. at St. Louis, requesting manufacturers to 
distribute their goods only through the jobbing 
trade and requesting a statement as to the atti- 
tude of the firm addressed toward the resolu- 
tion, the other requesting information as to the 
prices of their respective preparations, with the 
purpose of ascertaining whether the prices of 
these preparations exceeded $2, $4 and $8. Sub- 
sequently these letters were sent to all the 
manufacturers in the country, 334 in number, 
with the following results: 


RESULTS OF A CANVASS OF PROPRIE- 
TORS. 


Number favoring resolution and cumeoening a 
determination to be governed thereby, 171; 
number whose attitude toward the_ resolution 
was uncertain, 9; number who could not see 
their way clear to endorsing the resolution, 6; 
number who declared themselves unfavorable to 
the resolution, 5; number who made no reply 
whatever as to the resolution, 148. Number of 
those whose preparations are $2, $4 and $8 or 
less, 116; number whose preparations in whole 
or in part exceed $2, $4 and $8, 62; number 
whose products are not proprietaries and there- 
fore not adjustable to the schedule, but who 
favor the resolution, 33; number who failed to 
give the prices of their preparations, 120. 


NO EXCUSE FOR FAILURE TO RE- 
SPOND. 


In most cases two letters relating to each of 
these subjects were sent to the manufacturers, 
so that no excuse exists for the possible claim 
that the matter was not brought properly to 
their attention. It, should be remembered that 
these statistics were compiled in March, April 
and May last, and that they may not now repre- 
sent the attitude of the respective manufacturers 
toward the resolution in question. They do, 
however, represent their positions as to the 
prices of their preparations. 





THOMAS STODDART, 
of Buffalo, Delegate to the N. A. R. D. 


A BREAK IN THE PLEASANT RELA- 
TIONS WITH MANUFACTURERS. 


The only break in the pleasant relations that 
have existed between the secretary’s office and 
the individual proprietors with whom he has 
corresponded comes to light in the following 
correspondence: 

Potter Drug and Chem. Corp. 
Boston, Mass. 

Gentlemen: The National Association of Re- 
tail Druggists deprecates the unpleasant rela- 
tions that exist between yourselves and the 
Western Pennsylvania Retail Druggists’ Asso- 
ciation, a subordinate member of this organi- 
zation, It is sincerely hoped that some way 
may be found to prevent the continuation of a 
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Every druggist should keep 
constantly stocked with Abbey’s 
Effervescent Salt. It pays. 

Its rapid rise in popular 
favor has_ been phenomenal 
and is due solely to its =“ 
merit. No preparation bbey's 
on the market to-day Fifervescent 
has so thoroughly won: Salt 
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and is creating a large demand 
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far covered. Your wholesaler 

will fill your orders. 
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9-15 MURRAY STREET, 
NEW YORK CITY, N. Y. 


Sold in three sizes, retailing at 25c., 50c. and $1.00 per bottle. 
Trade price-list on application. 
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controversy that in the end must work to the 
disadvantage of all concerned. The chief cor- 
nerstone of the National Association of Retail 
Druggists is the mutual advantage of manufac- 
turers, jobbers and retailers in handling medi- 
cines. Any condition that disturbs the friendly 
relations that ought to exist between these 
branches of the drug trade is regarded by us 
as subversive of the ends of our organization 
and is by us deplored. 

In view of this sentiment of good will en- 
tertained by our organization toward all who, 
like ourselves, are engaged in handling medi- 
cines, and in order to further the ends of 
bringing into better relations those who, under 
proper conditions, are working for the ad- 
vancement of each other’s interests, our asso- 
ciation would be glad to render such service as 
lies in its power towards securing a satisfactory 
adjustment of the differences aforementioned. 

Yours very truly, 
Tuomas V. Wooten, Secretary. 





WM. C. ANDERSON, 
Brooklyn, N. Y., 
Chai:man Committee on Legislation N. A. R. D., 
Member of the Executive Committee. 


TELEGRAM OF RESPONSE OF 


DRUG CO. 


New York, April 1, 1899. 
Thos. V. Wooten, Secretary, Chicago: 

Letter twenty-eighth received. We resent boy- 
cott by Pennsylvania Association as unfair be- 
cause it does not include all, and because 
druggists go so far as to disparage remedies. 

ave always sympathized with efforts of re- 
tailers to better prices, but cannot risk our 
business on experiments. When a plan is a 
demonstrated success we will gladly consider it; 
nothing yet presented can possibly succeed. As 
to National Association of Retail Druggists, be- 
lieve it best to let matters settle themselves in 
Pennsylvania. If the local association can pre- 
vent sales of Cuticura we will admit it; if it 
cannot it will say so and quit. It will not be 
necessary then for other branches to repeat the 
experiment. Meantime we shall use every fair 
means to supply demand, and give notice that 
we shall not again hesitate for days to use de- 
partment stores and cutters to supply demand 
as we did in Pittsburg. 

(Signed) 

Potter Druc & CHEMICAL CORPORATION. 


POTTER 


_ The lack of consideration that had character- 
ized the action of this firm in its intercourse 
with the Western Pennsylvania Association was 
thus passed on to the National Association. As 
far as this office is concerned no further effort 
was made to adjust the matter, the secretary re- 
ceiving instructions to hold the matter. in abey- 
ance. On his return from the New York meet- 
ing of the Proprietary Association, Chairman 
Holliday reported its failure to receive any as- 
surances whatever that the matter could be 
amicably settled. 


NEEDS OF THE WORK. 


The experiences of the year in the secretary’s 
office have proven that the greatest need of the 
work is an efficient organizer to follow up by 
personal effort what is accomplished by corre- 
spondence and the distribution of literature. 


A great deal of the work done during the year 
has been lost because at the proper time some- 
one did not make use of the opportunity pre- 
sented of crystallizing the sentiment created so 
that an active organization for effective work 
might be formed. In nearly all cases this can 
be done best by an outsider, as experience has 
oem geig proven. Whatever dissatisfaction ex- 
ists in a local association it is generally partici- 
pated in by the a of the entire city, and 
the effectiveness of an organization and the 
—— of forming a new association is great- 
y lessened by reason of suspicion and lack of 
appreciation of each other that usually exists 
among druggists that have been working at cross 
purposes, 


RETARDING INFLUENCES. 


Another reason why an organizer is needed is 
that he may inform members as to the methods 
of the Association and correct any misapprehen- 
sion that may exist in reference thereto. In 
spite of all that has been published the plans of 
our Association seem to be imperfectly under- 
stood, even among druggists otherwise well in- 
formed. The best arguments in favor of affilia- 
tion with us are frequently lost sight of also, 
and the probability of getting out of an organi- 
zation really good work is minimized by a mis- 
conception as to the proper manner in which 
those plans can be made effective. 

Another need of the Association is a publi- 
cation regularly and in the most effective way 
possible of news notes and short editorials upon 
pertinent subjects relating to the welfare of the 
Association. Work of this kind done during the 
year has proven its value, but it could not be 
hae 4 with the requisite vigor because the 
secretary, not being able to devote his entire 
time to the work of the office, had no oppor- 
tunity to do the work himself, and no dhe not 
in thorough sympathy with our movement and 
not conversant with its many phases could do it 
with entire acceptability. 

This brings us to consider the 


CLERICAL NEEDS OF THE OFFICE. 


During the past year the help given the sec- 
retary has been satisfactory, but inadequate to 
the needs of the Association, and the work has 
suffered in consequence. The best that could 
have been done with the help at command has 
been accomplished. A good many things known 
to be advantageous to the success of the work 
have been neglected, a matter of necessity, and 
the secretary recommends that if the work is to 
be done in the manner most conducive to good 
results there must be an improvement in this 
direction. The correspondence ought not to be 
allowed to accumulate. Circular work and mat- 
ter pertaining to the carrying out of policies 
agreed upon by the executive committee should 
be pushed vigorously, and the over-crowded 
condition of the office, such as has characterized 
it much of the time during the past year, is not 
conducive to satisfactory results. 


ANOTHER NEED OF THE ASSOCIATION 


is a more general feeling of responsibility for the 
success of the movement on the part of indi- 
vidual members. As indicated elsewhere in this 
report the work done by individual retailers 
has been, in very many cases, wholly _satisfac- 
tory, but the disposition on the part of a large 
number of members is to wait for something to 
be done for them instead of taking the initiative 
for themselves. Efficient service, such as these 
druggists would be able to render themselves 
if they would only believe themselves capable o 
it, is neglected because it is considered im- 
possible of accomplishment, and barriers of straw 
are at times allowed to check the progress of 
association work. The secretary is aware that 
repeated failures in the past to correct bad 
trade conditions is responsible for this feelin 
of timidity, but this must give way to one o 
resoluteness and courage if the fight we have 
entered upon it to be won. 


SUITABLE QUARTERS FOR THE SEC- 
RETARY’S OFFICE 


is another need of the organization. During the 
first year but little attention has been given to 
this matter, but it is doubtful if ‘any mem- 
bers of the organization would feel satisfied with 
the present arrangement. The association has 
paid nothing for rental during the year, but the 
dignity of the organization demands that an im- 
rovement should be made in this respect. It 
as been aptly said that a man is usually taken 
at his own estimate of himself; the saying is 
equally true of an association. 

{n conclusion, the secretary wishes to say he 
has done his best to meet the requirements of 
the position he has held. He is not satisfied 
with the accomplishment, but he has that which, 
after all, is a man’s best reward, the feeling that 
he has done all that he could and is sure that 
his efforts have been appreciated. 


The secretary was interrupted several 
times during the reading of the report 
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by outbursts of applause, and at the close 
he was cheered repeatedly. 

President Hynson asked the delegates 
what disposition they wished to make of 
the report, saying “I am glad he has had 
this demonstration of how he is regarded 
by the members of the N. A. R. D. It 
may be necessary to take some formal 
action, but the manner in which you have 
received it must be as gratifying to him 
as it is to me. I will now entertain a 
proposition in regard to the disposition 
of this very able and comprehensive re- 
port of Secretary Wooten.” 

On motion of J. W. Seeley, of De- 
troit, the report was accepted and re- 
ferred to a special committee to report 
upon the recommendations contained in 
it at a later session. 

After some discussion regarding the 
secretary's omission to read the list of 
jobbers approved by the Association, in 
the course of which it was stated that a 
copy of the list was open for the inspec- 
tion of the delegates at any time, Chair- 
man Robinson, of the Committee on 
Credentials, read the following prelim- 
inary report: 


Preliminary Report on Credentials. 


Your committee, to whom have been referred 
the credentials of delegates to the N. A. R. D., 
beg leave to report that the number of delegates 
duly acomdined and present is 160. 

The following States and Territories are rep- 
resented, either by State or local associations: 


Alabama, Connecticut, Georgia, Illinois, Indi- 
ana, Iowa, Kansas, Kentucky, Maine, Mary- 
land, Michigan, Minnesota, Missouri, New 

















THOMAS LAYTON, 


of St. Louis, Delegate to the N. A. R. 


Member of Executive Committee. 


Jersey, New Hampshire, North Carolina, Ohio, 
Oklahoma Territory, Pennsylvania, Tennessee, 
Virginia, Wisconsin. 

In addition thereto accredited representatives 
are present from the American Pharmaceutical 
Association, National Wholesale Druggists’ As- 
sociation, The Proprietary Association of Amer- 
ica, The Society of Retail Druggists of the 
Province of Quebec. 


The reading of the names of the dele- 
gates, with the associations represented, 
was deferred, on motion of W. C, An- 
derson, of Brooklyn, until a later ses- 
sion. 
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Report of Committee on Trade-Marks and 
Patents, 


Chas. L, Hay, chairman of the Com- 
mittee on Trade-Marks and Patents, read 
the report of that committee, showing 
that the committee had presented a me- 
morial to the commission appointed by 
President McKinley to revise the patent 
and trade-mark laws of the United 
States, reading as follows: 

On behalf of the National Association of Retail 
Druggists, and through that body on behalf of 
many thousands of retail druggists throughout 
the United States, we ask that your committee 
endeavor to correct the evil which has proved 
most burdensome and most annoying in the 
whole question—that of granting a patent on 
the substance itself. We waive all discussion 
on the right to grant a man patents on a 
process originated by himself, or on the name 
given the substance, if original and distinguish- 
ing it as a substance made by that process and 
of that composition. The mischief to the con- 
sumer as well as to the druggist lies in the 
granting of a patent on the product itself, thus 
shutting out all from making it, even though 
by an entirely different process from that men- 
tioned in the patent. ‘This not only creates a 
monopoly but strangles competition and stifles 
invention. 

We trust your committee will be able to 
amend this by doing away with the patent on 
the substance, while still protecting patentees 
by providing an inspection system whereby an 
authorized commission could inspect the fac- 
tories of competing substances which might be 
suspected of infringing on the original patentee’s 
rights. This is a matter of so much import to 
the retail druggists of the United States that 
we trust your commission will endeavor to right 
the Plage complained of. We enclose a reso- 
lution which embodies the sentiment of our 
Association as well as that of the retail drug 
trade in general, 


The committee recommended the ap- 
pointment of an Agitation Committee, 
consisting of one member from every 
Congressional district in the United 
States, to agitate in favor of a revision of 
the trade-mark and patent laws, in so far 
as they apply to medicinal articles. 

[he report was accepted and referred 
to a special committee for consideration 
and report. 

The next matter presented was the 


Report of Committee on Legislation. 


W. C. Anderson, chairman of the Com- 
mittee on “Relations: of Pharmaceutical 
Education and Laws to the Drug Trade,” 
submitted a report in which the commit- 
tee state that, while the principal object 
of the N. A. R. D. is the dealing with the 
commercial side of pharmacy, the ques- 
tion of educational qualification was one 
of paramount importance, as_ bearing 
upon the commercia! conditions, for, with 
illiterate and uneducated pharmacists in 
the trade, it was doubly difficult to se- 
cure any kind of co-operation or any bet- 
terment of the evils from which the trade 
is now suffering. The committee brought 
up the subject of graduation as a pre- 
requisite for examination before a 
board of pharmacy, and recommended 
that the N. A. R. D. put itself on record 
as favoring the graduate requirement as 
a preliminary to examination by a board. 

The report was received with applause, 
tempered by some expressions of disap- 
proval, many members being in favor of 
shelving it, as they deemed consideration 
of such matters foreign to the purpose of 
the N. A. R. D. 


Discussion on the Refort. 

This report created some discussion. 
Chas. Gietner, of St. Louis, moved its ac- 
ceptance, with the thanks of the Associa- 
tion. R. I. Eads, of Indianapolis, moved 
to amend by referring the report to a 
committee for consideration, saying: 


Prof. Anderson is riding my hobby when he 
talks of pharmaceutical education and pharma- 
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ceutical legislation. I have been interested for 
ten years in the matter of securing legislation, 
and I think this report deserves more attention 
than filing it and printing it in the minutes. I 
would like to amend Mr. Gietner’s motion by 
moving that it be referred to a committee for 
consideration, and that that committee be also 
authorized to consider the feasibility of either 
drafting a pharmacy law for promulgation among 
the various shacueueniael societies in the 
United States or in concurring in the agitation 
of the American Pharmaceutical Association in 
the bill which they proposed two years ago for 
passage by Congress. We all know that it is 
almost impossible to pass a national pharmacy 
law, and that it would be pretty difficult to im- 
prove generally upon the text of the bill as 
drafted by the American Pharmaceutical Asso- 
ciation. But I would like to have this com- 
mittee appointed to consider the feasibility and 
the practicability of the adoption of a uniform 
pharmacy law by the various States. 


A. S. Parker, of Detroit, opposed the 
reference and said: 


This body is organized for the express purpose 
of considering the commercial features with ref- 
erence to the drug business. That applies also 
to the matter of pharmacy laws. We are also 
interested in educational matters, every one of 
us, but question very seriously the advisa- 
bility of dividing our interest between strict 
commercialism and education. 





CHAS, L. HAY. 
Dubois, Pa., 
Chairman Committee on Trade-Marks and Pat- 


ents, N. A. R. D.; First Vice-President 
Pennsylvania Pharmaceutical 


Association. 


Mr. Gietner also opposed the motion 
to refer the report to a committee, and 
Mr. Eads then offered to withdraw his 
motion. Professor Anderson was not 
pleased with this summary method oi 
disposing of his report and urged its 
consideration by a special committee. 
He said in part: 


As chairman of the committee I do not desire 
to enter into discussion regarding pharmaceu- 
tical educational laws at the present time. But 
I do contend that this body, having appointed 
this committee one year ago, as it did other 
committees, and this committee having taken 
the trouble to make a report, it should have the 
courtesy of that consideration which has been 
shown other reports which have been referred 
to committees for consideration and report. Why 
do you throw this one aside? I ask of this 
.body that they give this report the same con- 
sideration they have given others. Then if the 
members choose to discuss it, all right, or if 
they disapprove of the ideas in the report, all 
well and good. I am perfectly satisfied, and as 
chairman I speak for the whole committee; but I 
think it is an injustice to ask men to do. work, 
especially on a subject of this kind, which is 
difficult to present, and then have it shelved. 
I move to have this report referred to a com- 
mittee, and would so amend the motion before 
the house. 
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On motion of Mr. Seeley, of Detroit, 
who offered his as a substitute for all 
motions then pending, the report was 
accepted and referred te a committee 
without instructions. 

Frank H. Freericks, of Cincinnati, 
chairman of the Committee on [Irans- 
portation, made a verbal report, in which 
he expressed the thanks of the committee 
to Thomas J. Keenan, of New York, and 
L. Tillotson, of Chicago, for aid in se- 
curing reduced railroad transportation. 

The report was accepted and the com- 
mittee discharged. 


Special Committees Named. 


President Hynson interrupted the pro- 
ceedings at this point to announce the 
appointment of the following commit- 
tees: Committee on President’s Address, 
John C. Gallagher, New Jersey; S. N. 
Jones, Kentucky; John I. Straw, Illinois. 
Committee on Report of the Secretary, 
Wm. McIntyre, Pennsylvania; A, O. 
Zwick, Ohio; Judson B. Todd, New 
York. Committee on Report on Trade- 
Marks and Patents, L. K. Waldron, Illi- 
nois; Siegfried, Pennsylvania; 
Charles Fleischner, Connecticut. Com- 
mittee on Report on Pharmacy Laws and 
Education, R. I. Eads, Indiana; Chas. 
Gietner, Missouri; Thomas Stoddart, 
New York. 

After an announcemers by the local 
Committee on Entertainment, the report 
of the Committee on National Legisla- 
tion was called for. Owing to the ab- 
sence of the chairman, this report was 
not presénted. The report of the treas- 
urer was promised for a later session. 
After arranging for the election of dele- 
gates to the Committees on Nomina- 
tions and Resolutions, at the third ses- 
sion on Wednesday morning, the sitting 
adjourned, 


Third Session. 


Wednesday Morning. 


In opening the morning session on 
Wednesday, which was done at 9.15 
prompt, President Hynson made a state- 
ment to the effect that, as arranged the 
day before, the first order of business at 
this session was to be the reading of the 
completed report of the Committee on 
Credentials, but, if there would be no ob- 
jection, he would proceed with the sec- 
ond order first and ask the secretary to 
read the list of recognized jobbers. Sec- 
retary Wooten then read the list of job- 
bers by States as they were called for by 
the delegates. Ohio, Minnesota and New 
York had been disposed of in this way, 
when objection was made to the further 
reading of the list on the ground that 
the list was incomplete. Ihe report of 
the Committee on Credentials was then 
called for and Chairman Robinson sub- 
mitted the following, which had been ap- 
proved by his committee: 


ACCREDITED DELEGATES IN AT- 
TENDANCE. 


Connecticut Pharmaceutical Association: 
W.. Lowe, Chas. Fleischman, New Haven. 

Georgia Pharmaceutical Association: C. M. 
Crosby, Marietta; Geo. D. Case, Milledgeville. 
Illinois—Illinois Pharmaceutical Association: 
V. Simpson, m. Bodeman, Walter H. 
Gale, J. H. Keeling, Bruno Batt, W. H. Schnei- 
derkamp; Chicago Retail Druggists’ Associa- 
tion: John I. Straw, Bruno Batt, W. H. Gale, 
Wm. odeman, Thos. Wooten; Chicago 
Apothecaries’ Association: L. K. Waldron; 
Aurora Retail Druggists’ Association: Frank D. 
Rollins; Freeport Retail Druggists’ Association: 


John 
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WHY IS 


Y.& S. LICORICE 
A 


Definite Article... 
... Of Commerce? 


Y- & S. Stick Licorice, all sizes, 5 ib boxes; also put up in bulk cases of 25. 


| $0 and 125 Ibs. net. 
Corrugated Y. & S. Stick Licorice, packed only in boxes containing 80 sticks. 


’ Patented August 15th. 1899. 
f Acme Licorice Pellets, 5 Ib. cans and $c. packages, 40 to a box. 
Y. & S. Licorice Lozenges, 5 Ib. cans and 5 Ib glass jars. 
Manhattan Wafers, Pliable Licorice, 2% Ib. boxes. 
Powdered Licorice Root and Powdered Licorice Extract, in convenient 


packages, &c., &c. 


LS YOUNG & SMYLIE, 
BECAUSE IT IS 


THE | 


LICORICE 
\.OF THE WORLD! “4 
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James H. Keeling, proxy, Rockford; be 
County Pharmaceutical Association: ‘A. 
Flexer, Joliet; Henry County Retail Dru = 
sociation: i E. bate ge pl Retail Sane 
ists’ Association: iG. heeler; Rockf ve 
Retail Druggists’ Hosmer C. 
Porter. 

Indi ae 4 Fm, County Association: Leo 
Eliel, A. raham; Indiana Pharmaceutical 
poe ol A. Timberlake, F. H. Burton, J. 
M. Scott, F. W. Schultz, RP, Blodeau, Paul 
L. Ross, R. S. Eads, H. E. Glick; Bartholomew 
County Retail Druggists’ Association: Ernst 
Stahlhuth, Columbus; Hancock County Retail 
Drug Association: . C, Pilkenton; Jennings 
County Druggists’ Association: S. W. Storey, 
Vernon; Monroe Cpunty: C. M. Spicely; = 
fayette Pharmaceutical Association: i 
Leoman, 17 Hogan; Laporte Count ®t. 
—, Association: E. W. Meissner, Laporte; 

——_ County Druggists’ Association: H. 
rE. Graham; Marion County Retail Druggists’ 
Association: Frank Carter, Edward Ferger. 

Iowa—Iowa Pharmaceutical Association: A. 
H. Miles, Des Moines. 

Kansas—Kansas Pharmaceutical Association: 
Frank E. Holliday, L. Ardery, G. Gehring; 
Topeka Druggists’ Association: F. A. Snow. 

Kentucky—Kentucky Pharmaceutical Associa- 
tion: Simon N. Jones, John L. Clark, C. S. 
Porter, E. L. Peak, Verne Duscall; Louisville 


Fs 


Retail _Druggists’ Association: Addison Dim- 
mitt, E. G, Isaacs. ; 
Maine—Maine Pharmaceutical Association: 


Alex. M. Robinson, Bangor. 
Maryland--Maryland Pharmaceutical Associa- 
tion: H. P. Hynson, A. J. Corning, Baltimore; 
Baltimore Retail Druggists’ Association: Owen 
. Smith, John G. Beck. 
Michi igan—Michigan State Pharmaceutical 
= A Webber, Cadillac; Se 


Parker, Detroit; D. "E, Prall, Saginaw. Detroit 
and W ayne County Retail Drug Association: 
James W. Seeley, Chas. F. Mann; Jackson 


County Retail Druggists’ Association: Chas, F. 
Mann, Detroit; Saginaw Pharmaceutical Society: 
D. E. Prall; Thomb Pharmaceutical Associa- 
tion: Samuel Kidder, jr. 
Minnesota—Minnesota State Pharmaceutical 
Association: Wm. Gensewitz, Owatonna; 














WM. MUENCH, 


Syracuse, N. Y., President of the New York 
State’ Pharmaceutical Association, Dele- 
gate to the N. R: D. 


W. Reitzke, St. Paul; Thos. Voegeli, Minne- 
apolis. Minneapolis Retail Drug Association: 
Thos, Voegeli; St. Paul Retail Drug Association: 
Herman Rietzke. 

ee oe Pharmaceutical Associa- 
tion: John H. Allen, St. Louis; Thos. Layton, 
St. Louis; Chas. Gietner, St. Louis; Paul L. 
Hess, Kansas City. Kansas City Pharmaceutical 
Association: Paul L. Hess, E. Corcoran; St. 
Louis Apothecaries’ Association: Chas. Gietner. 
New MHampshire—New_ Hampshire Pharma- 


ceutical Association: Frank . Way, Man- 
chester, 

New se ile 4 Jerse Sa wdgy copy os As- 
sociation: Laird, John C. Gallagher, 
Jersey City: end Ry ‘Foulke. “Burlington County 
Retail Druggists’ Association: <dward B. 
ones, Wm. 


McIntyre, proxy; Jersey City Retail 
Jruggists’ Association: Chas. J. McCloskey. 

New York—New York State Pharmaceutical 
Association: Wm. Anderson, Brooklyn; 


Association: 


Thos. W. Dalton, Syracuse; Thos. Stoddart, 
Buffalo; Judson B. Todd, Ithaca; ag Muench, 
Syracuse; Felix Hirseman, New York; Thos. 
1; Keenan, New York; Andrew E. Hegeman, 

Brooklyn. Erie County Pharmaceutical Asso- 
ciation: Thos. Stoddart; German Apothecaries’ 
Society: Felix Hirseman; Kings County Phar- 
maceutical Association: Wm. Muir, Brooklyn; 
Syracuse Retail Druggists’ Association: Thos. 
W.. Dalton; Tompkins County Druggists’ As- 
sociation: Judson B. Todd, Ithaca. 

North Carolina—North Carolina Pharmaceu- 
tical Association: Bobbitt, Raleigh; W. 
M. Yearby, Durham. _ Asheville Retail rug- 
gists’ Association: W. C. Carmichael. 

Ohio—Ohio State Pharmaceutical Association: 
G. L.. Hechier, L. C. Hopp. Cleveland; M. 
Burkhardt, Dayton; F. Herbst, John Byrne, 
Columbus; O. N. pe Hillsboro. _ Cincin- 
nati Academy of Pharmacy: N. E. Smith; Co- 
lumbus Druggists’ Association: Geo. Matson, 
Jr., Charles atton; Dayton Retail Dru ists’ 
M. H. ‘Burkhardt; Hamilton Drug- 
gists’ Association: Charles Krone; Lima Phar- 
maceutical Association: H. F. Vortkamp; Ma- 
a County Retail Druggists’ Association: 
Carl Brenner, Youngstown. Retail Druggists’ 
Association of Hamilton County: A. O. Zwick, 
Otto Rauchfuss; Northwestern Ohio Retail 
Druggists’ Association: F. B. Stephens, Toledo. 

Oklahoma Territor —Oklahoma Pharmaceuti- 
cal Association: Donnelly. 

Pennsylvania—Pennsylvania Pharmaceutical 
Association: 'C. L. Hay, H. A. Kaercher, W. A. 
Rumsey; Erie County Retail Druggists’ Asso- 
ciation: Fred Nick; Philadelphia Association of 
Retail Druggists: Wm. MclIntyre, I, 
Perry, W. Poley, E, J. chee ag Jr.» V 
Rumsey; Western ea etail i 


gists’ Association: E, Garber, Allegheny; 
Henry J. Siegfried, Fisk. B. E. Pritchard, 
McKeesport. 

rc “an fae State Pharmaceutical 
Association: James L. De Moville; Nashville 


Retail a, Association: Max Bloomstein; 
a ruggists’ Association: Jessie Es 

Velson 

Virginia—Virginia Pharmaceutical Association: 
E. A. Craighill, ie” ob Norfolk Pharma- 
ceutical Association: M uattlebaum; Dan- 
ville Local Association: ‘DS A, Craighill, 

Wisconsin—Wisconsin Pharmaceutical Asso- 
ciation: A. A. Pardee, Madison; Madison Retail 
Druggists’ Association: A. A. Pardee; Milwau- 
kee Pharmaceutical Association: R. Dadd. 


DELEGATES FROM NATIONAL ORGANI. 
ZATIONS. 

American Pharmaceutical Association: Thos. 
Layton, St. Louis, Mo.; Lewis Hopp, Cleve- 
land, O.; E. F. Phillips, Armada, Mich. 

National Wholesale Druggists’ Association: 
M. C. Reter, i ae Ky.; Otto Stein, Cin- 
cinnati, O.; Wm Waldin , Toledo, 

Proprietar, Association of America: Frank i 
Cheney, Toledo, O.; Geo. A. Newman, Louis- 
ville, Ky.; A Duncan, St. Louis, Mo.; 
R. Kathrens, Bo ony Wis. 

Society of Retail Druggists of the Province 
of Quebec: W. H. Chapman, Henry Wiilles. 


On motion, the report was accepted 
and ordered filed. 

The selection of Committees on Nom- 
inations and Resolutions as made by the 
several State delegations was then taken 
up. The secretary called the roll of 
States, and as each State was named the 
member authorized to do so put in nom- 
ination the members selected to serve on 
the two committees. The first named in 
the following list was the choice for the 
Committee on Nominations; the second 
for the Committee on Resolutions: 


Committees on Nominations and Resolutions 


Connecticut.—Charles Fleischman, John W. 
owe. 
Georgia.—George D. Case, both. 
Illinois. — is egg J. H. Keeling. 
Indiana.—H Glick, F. W. Meisner. 
Iowa.—A._H. Fries 
Kansas.—F. E. Holliday, Lom chews, 
Kentucky.—Addison Dimmitt, S. N. Jones. 
Maine.—A. M. Robinson, caer 
Maryland.—O. C. Smith, J. G. Beck. 
Michigan,—A. S. Parker, A. H. Webber. 
Minnesota—H. W. Reitzke, Thos. Voegeli. 
Missouri.—Thomas Layton, Paul L. Hess. 
New York.—Wm. Muir, Thomas Stoddart. 
New Hampshire.—F. L. Way, both. 
New Jersey.—John C. Gallagher, C. J. Mc- 
Cluskey. 
North Carolina.—W. M. Yearby, J. Hale Bob- 
itt 
Ohio.—Alfred De Lang, Lewis C. Hopp 
Pennsylvania.—J. C. Perry, B. E. Pritchard, 
Tennessee.—J. Nelson, Max Blumenstein. 
Virginia.—E. A. jCraighill, M ]. Quattlebaum. 
Wisconsin.—A. Pardee, Robert M. Dadde. 
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No Report on Commercial Relations. 


Upon calling for the report of the 
Committee on Commercial Relations, it 
was discovered that nothing had been 
done by the committee, who considered 
that the matters coming within its prov- 
ince would be acted upon by the Execu- 
tive Committee. President Hynson ex- 
pressed his annoyance at the lack of in- 
terest in the affairs of the Association by 
this committee and uttered the following 
reprimand 

When I selected the members of this com- 


mittee I thought I was conferring some honor 
on them, and I feel it my duty to say that 





D. E.. PRALL, 
Saginaw, Mich., 
Member Executive Committee, N. A. R. D. 


when a man accepts a position on a committee 
in an association like this he certainly ought to 
do as much as reply to the letter of the chair- 
man of the committee. I do not know any one 
thing that retards the work of an association so 
much as this inactivity on the part of mem- 
bers of a committee. It is a fact that the re- 
port of a chairman is possibly the best, yet he 
might be helped many times by some of his as- 
sociates on the committees. You will excuse 
this interjection, but I think it a matter that 
ought properly be brought before you. 


The Committee on Form of Organiza- 
tion then reported as follows: 


Report on Form of Organization. 
By F. B. STEPHENS. 


The committee * * * believe that the pres- 
ent form of organization has demonstrated its 
adequacy to the requirements of the work of 
this body, and have at this time to suggest only 
two changes which it appears to the committee 
are calculated to add strength to the executive 
power of the Association, and to assure more 
effective work. 

We beg to recommend that section 2 of article 
1V., entitled “Officers,” be amended to read as 
follows: 

Section 2. This Association shall elect an 
executive committee of six members at each an- 
nual meeting. The president of the Associa- 
tion shall be a member of the executive com- 
mittee; and the secretary shall be a member 
ex-officio of the committee. 

The committee recommends the _ following 
amendment to the first section of the by-laws 
of the Association: ‘‘Delegates receiving appoint- 
ment as chairmen on standing committees at 
any annual convention, or otherwise in accord- 
ance with the constitution and by-laws, shall be 
entitled to all the privileges of membership in 
the Association until their respective successors 
are chosen.” 

Since the arrival of the members of the com- 
mittee at Cincinnati they have invited recom- 
mendations from delegates present concerning 
the form of organization, and would state that 
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( 
@ 4 THE TIME HAS COME 
To Keep in Touch with the Doctor! 


Steam and Electricity bring the ends of the earth into marvelously close connection. 
The MEDICAL ADVERTISING BUREAU brings the Progressive Pharmacist and the Busy Physician com- 
fortably close together. 

Expansion is the order of the day. The War with Spain drew the United States out of its 
traditional seclusion and fixed her greatness among the Family of the Nations of the World. 

The aggressively progressive methods of the MEDICAL ADVERTISING BUREAU have enabled many of its 
clients to emerge beyond the frontier of obscurity into WIDE-AWAKE PROSPEROUS PUBLICITY. 

The World of Medicine is ever eager for excellence, and is willing to pay for it. 

If you have a good thing which will bear careful scrutiny and investigation, the Doctor’s Recommendation 
Spells SUCCESS. 

We make the merits of more preparations known to the Doctor than any other firm. 

We advertise exclusively to the Medical Profession, and we enjoy the highest reputation for Energy, Enterprise 


t and Skill in the introduction of Pharmaceutical Products. 





We have an established record of Success. 
WRITE TO US AND WE WILL TELL YOU HOW WE DO IT. 





Correspondence with us does not imply any obligation to accept our services. 


MEDICAL ADVERTISING BUREAU, 100 William St., New York City. 
PD DI PD PD AD AD AD Cr Ca Ce Gene Car Car a Gar. Gar ae 


OVER 250,000 OuncES 


AN AMERIGAN COALTAR PRODUCT of PHEN ALGIN 


: i | 
Sp have been used by phy- 
CMl| sicians during the past 


year. We advertise 
THE ONLY 



























largely in Medical Jour- 


SYNTHETIC#STIMULANT oo Peig Ai nee 
* NON TOXICANTIPYRETICA Sieiaiad ait: baad 
~~ ANALGESIC. a9 | HYPNOTIC his best interests and 


a AN AMMONIATED PHENYLACETAMIDE,C.P those of his medical 


PHENALGIN may be used in all febrile conditions in friends by keeping Pue- 


= . . . . N 

which celerity and security are desired. It is especially al h nd. 
\sseful where the heart action inhibits the use of drugs “a always ° - 
which interfere with its normal functions. In dysmen- 


orrhea it secures prompt relief from the pelvic misery. PRICE, $1 .00 


a 2 GENEROUS SAMPLES FREE ToPHYSICIANS || per ouncein either pow- 


ETNA: CHEMICAL ¢ @: SNEW! YORK. US. A. der or 2%-grain tablets.. 


. REID, London, Englaad DEMARCHI gomnd sg og CENTRALLE 
W. WHITE, Bombsy, Indu. Baceos hie ae] 
H YDAUBE 6 CO. Valparaiso, Chilt. J ‘CARLOS, FELIX & co" ey DITTA. Musso” é CO. Teoria, Italy ‘ad 


Phenaigin may be obtained from any Druggist in the Werid. 
- SOLD BY ALL WHOLESALE DRUGGISTS. 
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the general response to this invitation has been 
an expression of opinion that the present form of 
organization is satisfactory to the constituencies 
they represent. 

The committee feels it proper, however, to re- 
ceive recommendations trom delegates during 
the sessions of the convention, and begs leave 
to be permitted to submit any further changes or 
amendments which it may deem worthy the con- 
sideration of the convention. 


The report was discussed by Mr. Stod- 
dart, of Buffalo, who asked whether the 
president of the Association, who was to 
be added to the Executive Committee, 
would have a vote in its deliberations. 
The same question was put with regard 
to the secretary. A member of the Com- 
mittee on Form of Organization replied 
that it was the intention of the commit- 
tee to give the president a voice and vote 
in the committee. The secretary would 
have a voice, but not a vote. 

As the report of ‘the Committee on 
Form of Organization contained an 
amendment to the constitution of the As- 
sociation, it was laid over for action at 
a subsequent session. 

After a statement by Mr. De Lang, of 
the local Committee on Entertainment, 
giving an outline of the programme for 
the afternoon and evening, which were 
to be given up entirely to pleasure, the 
report of the Committee on President’s 
Address was called for, and Chairman J. 
C. Gallagher, of Jersey City, responded 
with the following: 


Report of Committee on President’s Address. 


1. The recommendation of the president re- 
garding the Executive Committee and the duties 
2% the president—we recommend that this be 
referred to Committee on Form of Organization. 

2. That this Association believes that every 
jobber in the country should pledge himself or 
themselves to the Association to adhere to the 
resolution as adopted by the Proprietors’ Asso- 
ciation of America, to limit their sales to re- 
tailers who are not aggressive cutters, and re- 
fuse all sales to department stores. 

3. That this Association pledge itself to oppose 
substitution of every kind, and to give to those 
proprietors whe are in active sympathy with 
this organization their hearty support. 

4. Regarding finance, your committee believes 
it prudent to refer this matter to the Executive 
Committee. 

5. That this committee recommends that the 
Executive Committee be authorized to receive 
any donation from any person, firm or corpora- 
tion that is actually in aympashy swith the prin- 


ciples and objects of the 


On motion, the report was adopted. 


A preliminary report on the report of 
the Committee on Trade-Marks was of- 
fered by L. K. Waldron, who promised 
a final and complete report later. This 
took the usual course. 

The committee appointed to consider 
the ‘Relations of Pharmaceutical and 
Educational Laws to the Drug Trade” 
made the following report: 


Report of Special Committee on Report of 
“Committee on Relations of Pharmaceu- 
tical Education and Laws to the Drug 
Trade.” 


The committee submitted the following 
report, which was signed by R. I. Eads, 
Thomas Stoddart and Chas. Gietner: 


Your committee beg to say that, while we 
» pe with the report in that the principal work 
of the Association has thus far been devoted 
to an effort towards a restoration and mainte- 
nance of full prices on standard lines of goods, 
that we believe the subject of pharmaceutical 
legislation is highly pertinent to our prosperity; 
that the securing of uniformity of laws will be 
beneficial in improving the trade conditions by 
rendering it impracticable for the uneducated 
and nondescript to engage in the business; that 
it will tend to establish greater uniformity in the 
Practice of pharmacy throughout the country, 
and that it will elevate the mental and com- 
mercial status of those contemplating entering 
upon it as their chosen calling. 


BUT—(?) 


We believe that the subject of education could 
be dealt with to better advantage by our older 
and scientific contemporary, the American 
Pharmaceutical Association, therefore we recom- 
mend that this branch of the subject be referred 
to that body. 

We ‘aid suggest that if this committee be 
continued the committee to serve next year be 
instructed to examine carefully the existing laws, 
and to formulate a draft of a bill, or to accept 
such as already exist, for presentation to the 
next annual meeting of this body, which, if 
approved, be urged for enactment by the general 
assemblies of the several States as nearly in 
conformity with this draft as will meet local 
conditions. ; 

The report exhibits much careful consideration 
of the subject by the committee in its prepara- 
tion and is worthy of much commendation. 


Treasurer John W. Lowe presented his 
report, as follows: 


REPORT OF THE TREASURER. 
By Joun W. Lowe. 
RECEIPTS, 1898. 


Amount contributed at St. Louis........ $182.75 
Oct. 20—The “National Druggist’’....... 10.00 
ee Si—Prano: Batt, Chicago... .s..0510 2.00 
Milwaukee Pharm. Association 26.00 

© 31—Louisville Association.......... 50.00 





ARTHUR TIMBERLAKE, 


Indianapolis, [nd., Member Executive Com 
mittee, .N.. A. KD. 

Nov. 2—Rockford, Ill., Association..... 10.00 

“ 4—La Porte Co., Ind., Association 10.00 

Freeport, Ill., Association...... 10.00 

“© —%—Chicago Apothecary Society.... 25.00 

Western Penn. Association.... 50.00 









German. Apoth. Ass’n, N. Y.. 50.00 
Mahaska, [a., Co. Association. 10.00 
“ 10—Lafayette, Ind., Association.... 20.00 
St. Canis Apoth. Association.. 25.00 
Marion Co. (Indianapolis) Ass’n 25.00 
‘© 15—Minneapolis Association........ 25.00 
“Toruggiats . CACHE oecccccesce 30.00 
““ 17—Maryland State Association.... 25.00 
“© 19—Columbus Drug Association.... 50.00 
Baltimore Association .......... 50.00 
‘© 21—Vermillion Co. Association..... 10.00 
“*  23—Louisville Association, dues.... 36.25 
Louisville Association, contrib’n 16.75 
Scranton Association . woe §©=6 Sd 000 
“* 29—Illinois Association ..... 50.00 
“ 30—Erie Co., N. Y., Associat 25.00 
St. Paul Association, dues 12.00 
St. Paul Association, contrib’n 15.00 
Dec. 3—C. A. Bell, Bedford, ae dues.. 25 
M.M. Murphy, Delphi,Ind., dues 25 
“5 —Cleveland Association .......... 50.00 
““ - 8—Maine Association, dues........ 25.00 
‘© 42—Michigan Association, dues.... 57.25 
Weheebery, Ct... Asan; Gues.;;.. 6.25 
“ 13-L. P. Fluke, Farmington, 
SM Ge caganestenat ban 1.00 
Borough of Richmond, N. Y., 
Association, dues ........... . 4.50 


Dec. 183—Borough of Richmond, N. Y., 
Association, contribution .... 

Dayton, O., Association, dues.. 

Dayton, O., Ass’n, contribution 

** 15—Missouri Association .......... 
Madison, Wis., Ass'n, dues.... 

21—Jas. C, Koehl and Andrew Dar- 

rah, Newhall, Mo., dues...... 

W. F. Lytle, Dell Roy, O., dues 

“©  22—Dr. L. H. Smith, Hazelton, 
is Ns Avan ccdndeieescnete 
27—N. Y. German Apoth Soc., dues 
Cin. Academy a Phar., Ohio.. 


1899. 


Jan. &—Davenport, Ia., Ass’n, dues.... 
Davenport, fa., Ass’n, contrib’n 
H. J. Baumann, Dundee, LIl., 

MOMs cidacitce ce wcicsasémaaeaane 

H. J. Baumann, Dundee, IIl., 
COMURD ANON, cdesiccsadsscosscs 
7—Philadelphia Association ...... 

“ 9—St. Joseph Co., Ind., Ass’n.... 
Hartford, Ct., Ass’n, dues..... 
Hartford, Ct., Ass’n, contrib’n. 

2—L, Petero, Carlton, Minn., dues 
L. Petero, Carlton, Minn., cont. 

13—Freeport, Ill., Association, dues. 
Lima, O., Association, dues.... 

16—Kansas City, Mo., Ass’n, dues. 
Kansas City, o., Ass’n, cont. 

17—Wm. Howe, Hamilton, O...... 

18—Jersey City Association, dues.. 
Jersey City Association, cont.. 
Chicago Retail Ass’n, dues.... 

21—N.W.D. Retail Ass’n, Toledo. 
New Britain, Ct., Ass’n, dues.. 
New Britain, Ct., Ass’n, cont. 
29—Duluth, Minn., Ass’n, dues.... 
Duluth, Minn., Ass’n, contrib’n 
Kentucky Association, contrib’n 
Chaunte, Kan., Ass’n, dues.... 
Feb. 2—Floyd Co., Ind. (New Albany), 


ASSOCIAUION: GUE 6iccicciccces 

Floyd Co., Ind. (New Albany), 
Association, contribution .... 

. 4—Wisconsin Association, contrib’n 
= 7—Rhode Island Ass’n, dues..... 
“-10—Chicago Apoth, Society, dues.. 
Salt Lake City Ass’n, dues...... 

“ 14—Allegheny Co. (Pittsburg) Asso- 


CINON AMOS akc caivc aie sic niles ee 

Illinois Association 

“*  20—Labetti Co., Kan., Ass’n, dues 
Labetti Co., Kan., Ass’n, cont.. 
25—Thumb, Mich., Ass’n, dues.... 
Wisconsin Association, dues.... 
Houston, Tex., Ass’n, dues.... 
Neosko_ Valley, Chaunte, Kan., 
Association, dues ....cscccoee 
Syracuse Association, dues..... 
Mch. 6—Waverly Retail Ass’n, dues... 
A. E. Jopping, Kansas, cont... 

“* -10—Chicago_ Retail Ass’n,. dues.... 
W. B. Donaldson, Pierce, Neb., 





COMIIDUEON sv ccisccnsccscesewes 
“ -14—Louisville Retail Ass’n, cont... 
“© 17—Indiana Association ............ 
Burlington Co., N. J., Asso- 
PRUE AON) ve visiecicadcelscswae'd 


Wisconsin Ass’n, contribution. 
18—Lowell, Mass., Ass’n, contrib’n 
Hamilton, O., Ass’n, dues..... 
Hamilton, O., Ass’n, contrib’n.. 
19—Delaware Co., Manchester, Ia., 


ASSOCIATION, GUEB™ 6.06eccccccess 

“*  25—Rockford, Ill., Ass’n, dues..... 
San Diego, Cal., Retail Asso- 

CIRON, CUES .566c saccades sactecc 

San Diego, Cal., Retail Asso- 

ciation, contribution ......... 

Apr. 5—Winona, Minn., Ass’n, dues.... 


" 6—Wheeling, W. Va., Ass’n, dues. 
Mahoming Val., O., Ass’n, dues 
Mahoming Val., O., Ass’n, cont. 
Jacksonville, Fla., Retail Asso- 


DIOR HOMERS isbescsicecaccasvus 
Jacksonville, Fla., Retail Asso- 
ciation, contribution ......... 

“ 15—Schuylkill. Co., Ashland, Pa., 
SSOCIMILON, CUES. oncsescsiscccs 
Amsterdam, N.Y, Retail Asso- 
SE ci cacndonnanetadas 


Danville, Va., Retail Ass’n, dues 

North Dakota Association, dues 
Wichita, Kan., Club, dues...... 
Wichita, Kan., Club, contrib’n. 

San Joaquin Co., Cal., dues.... 

: San Joaquin Co., Cal., contrib’n 
** 22—Schenectady, N. Y., Retail As- 
SOCIAUON, GUED, cccccceseccsces 
27—San Antonio, Tex., Ass’n, dues. 
“  28—Topeka, Kan., Retail Ass’n, dues 
Topeka, Kan., Retail Ass’n, cont 


May 2—Alabama Association, dues..... 


6—Philadelphia Retail Ass’n, dues 
«« 8—Manhattan, N. ., Retail As- 
sociation, contribution ........ 

Ashland Ass’n, Lex., Ky., dues 

** 18—Leavenworth, Kan., Retail As- 
SUGTSISOR, GONE i. cascdnsscccecux 
Leavenworth, Kan., Retail As- 
sociation. contribution ........ 
Chaunte, Kan., Retail Associa- 
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MICAJAH’S 
MEDICATED WAFER S. 


UTERINE 


Endorsed by eminent practitioners and advertised extensively to, the Medical 


profession. 


You Will Have Calls For Them. 


They are packed in boxes which retail for $1.00 and are kept in stock by 
all principal wholesale druggists. Send us a list of your physicians and we will 
mail them samples and literature, mentioning your name. 


MICAJAH & @O., - + Warren, Pa. 


Prescription Blanks. J. B. Burr & Co., Hartford, Conn. 
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This is a handy 
size for office 
use. Always be- 
fore the doctor. 







This cut shows 
our Desk Blank 
and Cover, with 
same patent at- 
tachment, ster- 
ling silver cor- 
ners, made in 
several styles— 
Morocco, Mon- 
key and genuine 
Seal. Your phy- 
sician will ap- 
preciate a Desk 
pad as they are 
always before 
him ready for 
use. 
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Pocket Size, 5%x3%. The above cut shows Pad and Cover complete. Pad locks securely 
into Cover and each leaf is easily detached from pad. 










The size of this Desk Cover is 5x7 and blanks 
to fit are 414x6. 


OUR SPECIALTIES. 


Prescription Blanks in every style and size to order. 
Prescription Checks—an article which no druggist 
should be without; they are handsomely printed in three col- 
ors, numbered im triplicate and bound in books of 250 Checks 
This cut shows the Pad removed from Cover, also shows the attachment, each, thereby making them convenient to use. 
which is strong and simple to adjust. 












Pocket Size. 
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Before ordering your fall stock of Prescription Blanks, write us to send you samples of our new Patented Pad and cover; it is 
i; entirely new and can be secured only from us. It has met with great favor among the physicians who have used it and for the 
short time it has been on the market the sales have eclipsed even our highest expectations. We have many styles and sizes 
and we feel that if you will give usa sample order you will have better results than from anything of this nature you have ever used. 
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Minn., Retail Associa- 
HOM, CUES: .6500000 eos 
17—Akron, O., Ass’n, contribution 
27—Leo Eliel, ‘So. Bend Ind., cont. 
Chicago Retail Ass’n, dues.. 
Detroit and Wayne Counties, 
MASON MER -cituisasucanm anes aes 
28—Wisconsin Ass’ n, contrib’n.. 
Arkansas City, Kan., Retail As- 


16—St. Paul, 


SOCIRUON, GUBB sce csasccescvee : 


31—Monroe Go. Ind., Ass’n, dues. 


Minneapolis, Minn., Retail As- 
SOCIBUION, “GUCB vse tecccs scence 
Lowell, Mass., Ass’ n, contrib’n 


Oklahoma Association, dues.. 

St. Joseph Co., Ind., Ass’n, dues 
7—Peoria, IIl., Retail "Ass'n, dues. 
12—Missouri Association, dues..... 
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Sept. 


Oct. 


of Hartford, 


CHAS. A. RAPELYE; 
Conn., 
on Transportation, N. A. R. D. 


13—Connecticut Association, dues.. 
Danbury, Ct., Ass’n, dues...... 
lvanbury, Ct., Ass'n, contrib’n 
14—Illinois State’ Ass’n, contrib’n. 
15—Texas State Ass’n, dues........ 
W. J. Willke, Boerne, Tex., cont 
23—Nashua, N. H., Retail Asso- 
CEDENONT QUIEN 6 s5.5:56c0)s oninis e'00 0.015 
8—Norfolk, Va., Ass’n, dues...... 
12—Aurora, Ill., Retail Ass’n, dues 
Aurora, Ill., Retail Ass’n, cont. 
Cincin., O., Acad. Phar., dues 
16—Portsmouth, Va., Ass’n, dues.. 
20—Rhode Island Ass'n, dues...... 
22—Penn. Association, contrib’n.. 
24—No. Carolina Phar. Ass’n, dues 
. 10—Linn County, La Cygne, Kan., 
Association, dues ............ 
Linn County, La Cygne, Kan., 
Association, contribution ... 
15—Amsterdam, N. Y., Ass’n, dues 
Atchison, Kan., Retail Associa- 
CN NOE cacao satan 4eces ees 
20—Cumberland, Md., Ass’n, dues.. 
23—Tennessee Association, dues... 
28—N. Y. State Ass’n, dues...... 
29—Michigan State Ass’n, dues.... 
Wisconsin State Ass’n, cont.. 


4—Phila. Retail Ass’n, dues........ 
9—Tompkins County, N. Y., Asso- 
PEO, MOE <annsek san ouse wuss 
14—Scranton, Pa., Ass’n, dues..... 
Kings Co., 1 ie es Soc., dues.. 


15—Maryland Ass’n, contribution... 
N. Y. State Association, dues.. 
Kalamazoo, Mich., Retail Asso- 


CIRIOR, GMOD os cnccsevccecncess 
Jackson, Mich., Retail Associa- 
CO, MO can nae thessn cases céas 
19—Westchester County, N. Y., 
Association, Gtues* ......2..3. 


Nebraska State Ass’n, dues.... 
So. Dakota Association, dues.. 


Nashville, Tenn., Retail Asso- 
eS rrr rrr rrr re 
San Diego, Cal., Retail Asso- 
ciation, contribution .......... 
21—Burlington County, N. J., As- 
SGLIDGON, (ONES cosiccsncescosoee 
38—St. Louis Association........... 
Evansville, Ind., Retail Asso- 
CIATION, TUNES 4 0h0's:81900 60a in.0% 
Hancock Co., [nd., Retail As- 
SOCIAHON:, -AUCS cccckcseesoe en's 
Hancock Co., Ind., Retail As- 
sociation, contribution ....... 





Member of the Committee 


pPSores 
S ssssaa 


enwe- 
ovucoe 


5.00 





Oct. 3—Erie Co., N. Y., Retail Asso- 


ciation, assessment ....... 25.00 
Adams Cor Til., Retail “‘Asso- 

ciation, contribution ........ 25.00 
Jennings Co., Ind., Retail Asso- 

CHORD UGB acisissccbsciawestcncs 2.75 
Jennings Co.. Ind., Retail Asso- 

ciation, contribution .......... 5.00 
Erie, Pa., Retail Ass’n, dues.. 6.75 
Springfield, ., Retail Asso- 

CHEERIOS, GIUES, cisess c vicicnseeesicivins.s 4.25 
Detroit ‘and Wayne Co. ‘Retail 

ASSOCIATION, CUES. ..0...ci00c00008 2.00 
Philadelphia Retail Ass’n, dues 2.75 
Jackson, Tenn., Retail A&socia- 

tion, dues Dah eiten seated on datas 1.50 
Jackson, Tenn., Retail Associa- 

tion, Contribution...........++ 1.50 
Minnesota State Ass’n, cont.. 38.75 
Virginia Association, dues...... 31.25 


So. Carolina Association, dues 10.00 
German Apoth., N.Y. City, cont 55.00 
Chicago Apoth. Soc., contrib’n 25.00 


Baltimore Retail Ass’n, dues.. 27.00 
Sharp & Dohme, Baltimore, 
CTEM, ses sccvasecesnusns 100.00 
Muth Bros. & Co., Baltimore, 
COMETS Jo cicxcidscisalass cciets 50.00 
Parke, Davis & Co., contrib’n 250.00 
Farrand, Williams & Clark, 
Detroit, contribution ........ 25.00 
Hazeltine, Perkins Co., cont. 25.00 


Kansas State Ass’n, contrib’n.. 100.00 
Toledo, O., Retail Ass’n, cont. 30.00 


Wisconsin Association, dues.. 85.00 
Bartholomew Co., Ind., Asso- 

CIAMOMS) CUCSs csc ccicccwsiisecacves 2.75 

St. Louis Apoth. Soc., — 250.00 

Michigan State Ass’n, co “ 25.00 
Wms., Davis, Brooks *& Hinch, 

man Sons, Detroit, Mich..... i 

POPAP MOCOIIES v5'0:d.ciraa ven aiagiuarcasadlanuels $4,449.15 


The itemized account of expenditures 
was also given, showing that the amounts 
paid for printing, stationery, clerical as- 
sistance, expenses of delegates attending 
meetings of the Peneiviary Association 
made a sum total of $3,904.98, leaving a 
balance on hand of $544.17. 

President Hynson invited discussion of 
the report. 


J. H. Allen, of St. Louis—The $250 which ap- 
pears to the credit of the St. Louis Apothecaries’ 
Association was really received from the Western 
Jobbers’ Association, and came that way, but as 
it was necessary for it to come through some 
State association, Missouri was selected. There 
is another correction to be made. As far as the 
amount received from St. Louis is concerned, 
one of these contributions of $25, placed to the 
credit of the St. Louis Apothecaries’ Associa- 
tion, was received from the Jacob S. Merrill 
Drug Company. 

F, E. Holliday, of Topeka—I[n this connection 
I would like to make an explanation regarding 
that contribution of $250 made by the Western 
Jobbers’ Association. This occurred at a meet- 
ing called by that Association in St. Louis, at 
which Mr. Jones, Mr. Allen and myself were 
present. We had not money enough at that 
time to pay for the paper on which our pro- 
ceedings were printed. Mr! Dyche and Mr. 
Wooten gave a note to cover the expense, and 
the note was about to come due at the time we 
were in St. Louis. On my casually mentioning 
this to two members of the Western Jobbers’ 
Association, they said they had plenty of money, 
and if we would accept it they would be glad 
to give us the amount stated. We found that 
the temper of the Association was such that 
we were never willing to report it. We were 
afraid of it for a while, but now it is all right. 

President Hynson—The Chair would like to 
state in this connection, and possibly it is well 
known to all, that Johnson & Johnson, of New 
York, sent me a check for $75, and I returned 
it to them because at that time I was afraid it 
would not be accepted, and I took the re- 
sponsibility of returning it. I think they ought 
to have the credit of the subscription just as 
though it had been accepted. 

ic; ay, of Du Bois, Pa.—I move, if it is 
in order, so long as the jobbing houses which 
have contributed are mentioned in this matter, 
that those whose contributions have come in in 
a lump sum should also receive individual men- 
tion. I think the persons who had charge of the 
contributions will gladly give the names. It is 
entirely due, so long as some are mentioned, 
that all who contributed should have equal 
credit. 

President Hynson—That matter will come up 
when the acceptance of the report is before the 
meeting. If there is no objection the expenses 
of the Association will be summarized. 


On motion, the report of the treasurer 
was referred to the Committee on Audit 
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for report at a later session. It was so 


ordered. ; 
fhe report of the Committee on Re- 
port of the Secretary was here presented. 


Report of Special Committee on Report of 
Secretary. 
By Wm. McINTyRE. 


Your committee appointed to consider the re- 
port of your secretary, having carefully done 
so and weighed all the subject matters therein 
contained, have noted certain suggestions which, 
after careful consideration, have induced this 
committee to make the following 


RECOMMENDATIONS 

That said report be accepted, with thanks of 
the Association to the secretary for the most 
admirable manner in which his work was done, 
and the superior intelligence and industry 
therein displayed, and that steps be taken by this 
Association to give the secretary such reasonable 
compensation in the future as will enable him 
to devote his entire time and attention to these 
important duties; that he be given such office 
help as may be necessary to properly facilitate 
his work; that he be provided with a suitable 
office, and that in accordance with his recom- 
mendations measures be taken to provide the 
necessary funds to carry out these recommenda- 
tions of your committee. 

With reference to the controversy touched 
upon in the secretary’s report, as now existing 
between this Association and the Potter Drug 
and Chemical Corporation, this committee makes 
no recommendations, because it understands this 
matter is now in the hands of your Executive 


Committee for action. 


The report and its recommendations 
were formally adopted. 

Two amendments to change the name 
of the Committee on Relations of State 
Pharmaceutical Education and Laws to 
the Drug Trade were proposed here, and 
the shorter of the two, that offered by 
Mr. Muir, of Brooklyn, viz., ‘“Commit- 
tee on Pharmacy Laws,” was _ finally 
adopted. 




















WM. MUIR, 


of New York, Member of the Committee on 
Trade-Marks, N. A. R. D. 


The reading of communications was 
taken up next, and the following resolu- 
tion adopted by the North Carolina As- 
sociation was read by the secretary: 


Resolutions of the North Carolina Pharma- 
ceutical Association. 


Whereas, A number of manufacturers of pro- 
prietary or patent medicines have advanced the 
prices of their remedies not only to the amount 
of the revenue stamps but in many cases largely 
in excess thereof; an 

Whereas, Proprietary or patent medicines are 
being retailed by some dealers at or near the 
cost to the legitimate druggist, it is resolved by 
the North Carolina Pharmaceutical Association 
in convention assembled: 
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is a positive guaran- 
quality of goods on 
facilities are unsur- 
practically unlimited, 
and our products un- 
excelled. We have the largest and best 
equipped plant in the world for the manu- 
facture of high- meen Plasters, Asotbeant Cotton, Antiseptic 
Dressings, Hospital Supplies, and Surgical Appliances of all sorts. 
The wonderful growth 
in the output of our la- 
boratories is one of the 
best possible evidences 
that our goods give 
complete satisfaction 
to surgeon and patient. 
We sold two million 
: yards more of Surgical 
Dressings and 200,000 
pounds more of Ab- |, a oa Sai. 
sorbent Cotton in the _ sormview ofenarged factories and laboratories of J. Kilwood Lee Co., Conshohocken, Pa 
year 1899 than during 1897, and go0,000 yards more of Dressings 
and 125,000 pounds more of Absorbent Cotton in 1897 than in 1896. 
This alone proves the high regard in which our products are held 
by the medical profession. 

Let us send you our new Price-List. 


J. ELLWOOD LEE @CO., 


CONSHOHOCKEN, PA. 
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Leading Manufacturers of Antiseptic Dressings, Surgical Dressings, 
Absorbent Cotton and Hospital Supplies, Etc., Etc. 
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I. That we will not use our influence for or 
handle advertising matter of any remedy costing 
more than two-thirds of the retail price. 

{I. That we will use our utmost influence 
against any remedy that is sold to cutters in 
our vicinity. 

. That we earnestly request the manufac- 
turers and jobbers to protect us by making their 
prices not to exceed this schedule and to refuse 
to a goods to cutters. 

That we request the National Association 
of Retail Druggists to send a copy of this paper 
to each manufacturer and jobber of proprietary 
or patent medicines, or to use it in any manner 
it may deem best for the benefit of the retail 
druggists.’ 


The resolutions were referred to the 
Committee on Resolutions. 


The Phenyo-Caffeine Plan. 


The secretary then stated that he had 
a communication from the Phenyo-Caf- 
feine Co., of Boston, Mass., in which the 
firm named submitted a plan for dealing 
with the cut rate problem by means of a 
special billhead. The secretary’s state- 
ment brought Leo Eliel, of South Bend, 
Ind., to his feet, who said: 


I came here particularly to guard and ward 
off anything which shall commit this Associa- 
tion to the approval or acceptance of any propo- 
sition or plan whatsoever on this question. We 
have had all the experience in national asso- 
ciations in regard to plans that we want. Let 
us organize and keep up our organization. Let 
us be strong, and Jet us not in any way, shape 
or manner commit ourselves or approve of or 
in any way consider any plan to stop cutting. 
Let: us organize and be strong and show our 
teeth; that is ali that is necessary. 


President Hynson referred the com- 
munication to the Committee on Reso- 
lutions, 

Secretary Wooten read a communica- 
tion containing an article on a solution 
of the cut-rate problem by G. W. Cobb, 
ex- -president of the New England Retail 
Druggists’ Union, which took the usual 
course without discussion. 

Next came the report of the Executive 
Committee, which was read by the chair- 
man, as follows: 


EXECUTIVE COMMIT TEE’S REPORT 
THE DIVISION OF WORK 


provided ‘by the form of organization adopted by 
the convention which met in St. Louis last 
year divided in effect the work into two classes, 
that of organization and that of executing the 
policies approved by the convention. The work 
of organization has been wholly in the hands of 
the secretary except in such instances as are 
indicated in this report in which members of 
the Executive Committee have been able to co- 
operate with that officer. ‘here were placed 
in the hands of the Executive Committee at the 
conclusion of the sessions of the St. Louis 
meeting 


THREE PROPOSITIONS. 


The first resolution was that requiring pro- 
prietary manufacturers to limit the distribution 
of their goods to a list of legitimate drug jobbers 
as should be approved by a joint committee of 
the Proprietary ‘aouune of America, the Pro- 
eatery Goods Committee of the National 
Nholesale Druggists’ Association and the Ex- 
ecutive Committee of the National Association 
of Retail Druggists. That those manufacturers 
whose sales were mainly direct to the retail 
trade should not sell to the retailer at best dis- 
count; that the jobber should limit the sales of 
all proprietary articles to the legitimate retail 
drug trade, refusing to sell the aggressive cutters 
and department stores. + 

The second resolttiohjrequired manufacturers 
of propeetay articles, the price of which ex- 
ceeded $2, $4 and $8, to revise their prices to 
conform to these figures. 

The third resolution was that in which the 
National Association of Retail Druggists agreed 
to co-operate with the Proprietary Association 
of America and the National Wholesale Drug- 
gists’ Association in securing the abolition of the 
internal revenue tax on proprietary prepara- 
tions, failing in which the proprietors and the 
jobbers agreed to give their aid to the retail 
druggists in having the tax removed or reduced 
on household remedies of the retailers’ own man- 
ufacture. 


ACTION ON THE PROPOSITIONS. 


With reference to the last resolution concern- 
ing the stamp tax, it was early evident to this 
committee that the conditions existing, and 
which doubtless will continue for some time to 
come, make it practically impossible to secure 
either the al abolition or the revision of the war 
tax, 


MANUFACTURERS WHO COMPLIED. 


Concerning the second resolution, relative to 
a uniform price to the retail trade on proprietary 
preparations of $2, $4 and $8 a dozen, the Ex- 
ecutive Committee instructed the secretary to 
communicate the resolution to the manufacturers 
of proprietary preparations and asked their 
compliance with its terms. The result of this 
request has been in part submitted to the As- 
sociation in the report of the secretary. A num- 
ber of manufacturers promptly conformed to 
this request, and others have adjusted their 
prices to this schedule since these letters were 
sent out, and the list as officially known at the 
present time = those who have made their 
prices $2, $4 and $8 in recognition of the action 
of this Association and the request _of the com- 
mittee comprises the following: (Here follows 
a list which is incomplete, but it is sufficient to 
show that the request of the National Associa- 
tion of Retail Druggists is considered a proper 
one by at least a portion of the proprietary 
manufacturers.) 

The committee desires very emphatically to 
dispel any impression which may _ have _pre- 
vailed in any section that the adoption of this 








WILHELM BODEMANN, 


of Chicago, Treasurer of the Illinois State Board 
of Pharmacy and Delegate to the N. A. R. D, 


resolution was an indication to manufacturers 
whose prices were below the schedule of $2, $4 
and $8 to increase their prices to that schedule. 
Somewhat diligent inquiry has failed to reveal a 
single | instance in which this has been the case. 


THE SUPREME ISSUE. 


The power placed in the hands of the Execu- 
tive Committee gave it a certain degree of dis- 
cretion in the prosecution of its work. The 
earlier conferences had with proprietary manu- 
facturers and jobbers revealed to the committee 
the fact that these branches of the drug trade 
deemed the question of the maintenance of 
full retail prices on i adgreg preparations the 
supreme, issue of the hour, oy as overshadowing 
in importance to all branches of the drug trade 
any other proposition brought forward by the 
committee. Finding this willingness on the part 
of the manufacturer and the jobber to enter upon 
the consideration of the question of maintain- 
ing prices in a spirit of seriousness and sin- 
cerity, which promised far better results than 
have seemed possible to secure, the committee 
has deemed it wise to devote the greater part 
of its labors to the promotion of plans calcu- 
lated to secure this end. 


FIRST WORK OF THE COMMITTEE. 


Thé “frst work of members of the committee 
after. the adjournment in St. Louis was_ the 
meeting in Chicago in November, at which there 


were present F. E. Holliday, D. E. Prall and 
W. A. Dyche. At this meeting the general 
campaign of organization was gone over with 
the secretary at his request, and questions con- 
cerning the work of strengthening the organi- 
zation considered, as also the question of pro- 
ceeding upon the resolutions a the St. Louis 
convention. It was in accordance with the 
conclusions reached at this meeting that Chair- 
man Holliday, accompanied by Frank A, Fax- 
ton, the = a the. “a _— Pro- 
prietary Goods of the N. D,. A; ane W.. J. 
Walding, Toledo; M. N Niling, Philadelphia; 
G. elly, Pittsburg, and F. L. Carter, 
Boston, of the N oa , went to New York 
and Boston in December, where a _ conference 
was held with a number of the leading manu- 


_facturers of proprietary medicines, among them 


being representatives of the J. C. Ayer Co., 
Wells & Richardson Co., C. I. Hood & Co., 
Lydia E. Pinkham Medicine Co., F. E. & G. A. 
Greene and others. 


LESSONS OF THE CONFERENCE. 


The result of this conference with these repre- 
sentative manufacturers led to the conviction 
that much of the disorganized condition of the 
retail trade of the country has been due to the 
lack of an organization authorized to formulate 
and voice the needs of the retailer. * At 
the same time as this visit to Eile the 
chairman of the committee also visited the city 
of New York, where a number of new manu- 
facturers were conferred with, and Baltimore, 
where an effort was made to promote an ami- 
cable adjustment of the differences existing be- 
tween the jobbers and retailers of that. city. 
U pon returning a meeting was held in Chicago. 


THE CONFERENCE 
CHICAGO. 


The joint committee of the N. W. D. A, and 
the N. A. R. D. convened in Chicago February 
7 with all the members of the Executive Com- 
mittee present and with Chairman F. A, Faxon 
of the Proprietary Goods Committee; W. 
Walding, of Toledo, and President C. P. Wal- 
bridge, of es Louis, representing the N. W. 
DA. he committee believes that the 
list as siatieil will be found an eminently fair 
one and satisfactory to the proprietors, notwith- 
standing that the number of wholesale grocers 
who have been distributing proprietaries in 
places in which the manufacturers claimed the 
legitimate drug jobbers do not reach have been 
omitted from the list in its revision. The list 
was communicated to the individual members 
of the Proprietary Association of America, ac- 
companied by a form of approval by them, and 
its recognition was in all cases prompt and satis- 
factory. The list of jobbers was again approved 
by the Executive Committee and the Committee 
on Proprietary Goods of the N. W. D. 

on September 16 last, at which time it was found 
that some additions as well as removals were 
necessary. 


RESULT OF A DIRECT APPEAL TO THE 
JOBBERS OF CHICAGO 


Following the conclusion of the work of the 
joint committee in Chicago the members of the 
ag Committee, as also vice-president S. 

Jones, then in Chicago, and the members 
a the committee representing the N. W. D. A., 
were invited to become the guests for one even- 
ing of the Chicago Apothecaries’ Society. Be- 
sides the representatives of the three com- 
mittees and the members of the local society 
there were present at this meeting representa- 
tives of the Chicago wholesale drug houses. Ad- 
dresses were made at this meeting by Messfs. 
Dyche, Holliday, ‘hon and Jones, and - ay 
Faxon, Walding and Walbridge, and Mr. J. 
Peters, of Fuller & Fuller Co., Chicago. whe 
retailers presented to the jobbers present the 
efforts being put forth in all parts of the coun- 
try to improve the conditions of the retail trade, 
and a direct appeal made to the jobbers of 
Chicago to lend their active co-operation to 
these efforts. * *. * The result of this con- 
ference was a promise from the representatives 
of the Chicago jobbing houses to lend their co- 
operation to the retail trade in making effective 
the policies of the N. A. This meeting 
has, it is believed, proven of substantial benefit 
to the retail trade in the city of Chicago and in 
the. a ky = covered by the Chicago jobbers. 

In March last the 


WESTERN WHOLESALE 
ASSOCIATION 


met in St. Louis, which meeting Messrs. Holli- 
day and Allen, of the Executive Committee, and 
vice-president Jones attended. The proposals of 
the committee were cordially received by the 
jobbers, and every assurance of their support 
given, These assurances, we believe, have 
been, with very few exceptions, strictly ob- 
served. In this connection it is proper to state 
that the various local associations of jobbers 
have in every case been appealed to by the Ex- 
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Do 

you 
realize 
that 

an 
elegant 
package 


helps 
to 
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goods? 


Artistic Engraving. 


ELECTRIC POWER 
Presswork. 


We manufacture to order the finest 


Lithographic Labels, Wrappers, etc., 
and tasty 


PAPER BOXES AND CARTONS. 


No order is too large for our facilities. 

An experience of over twenty years in this line en- 
ables us to guarantee satisfaction and the fullest value. 

Advance copies may now be had of 136 pages of our 


20TH CENTURY 
CATALOGUE, 


containing the most elaborate collection of artistic lith- 
ographing in the line of Drug Labels. 

The complete book will be ready January 1, 1900. 

If already suited in the matter of design, however, 
we should be pleased to duplicate it for you. 

Our goods are the best and our prices the lowest. 

A share of your patronage is respectfully solicited. 


F. Huhn, 


MANUFACTURER OF SUPPLIES 
TO THE DRUG TRADE, 


American Label 


‘AND BOX 
Factory. 


72 and 74 Pine Street, New York. 


Kindly mention this Journal when writing to Advertisers. 








AMERICAN DRUGGIST AND PHARMACEUTICAL RECORD. 119 


ecutive Committee or by the local associations 
of retailers in the territory of such local job- 
bing organizations and have given, as a general 
rule, a satisfactory response to the request made. 


THE CAMPAIGN IN ST. LOUIS. 


The retail druggists of St. Louis, under the 
direction of the St. Louis Apothecaries’ Associa- 
tion, and encouraged by the promise of active 
support by the St. Louis jobbers, entered upon 
an active campaign for the suppression of ag- 
gressive cutting in that city and the establish. 
ment and maintenance of full retail prices on 
all proprietaries. This precipitated a fight of con- 
siderable proportions, whieh prominst’ every in- 
dication of success for the retailers until the 
situation was complicated by the going imto 
operation of a recently enacted law regulating 
the subject of so-called trusts. Through a mis- 
og ro enee ge of the facts the Attorney-General 
of Missouri was induced to institute suit against 
the druggists of St. Louis who are members 
of the St. Louis Apothecaries’ Association, and 
this legal question is now pending an adjudi- 
cation in the courts. The committee feels that 
it can make the statement upon thoroughly re- 
liable legal advice that there is not the slightest 
danger of the result being unfavorable to the 
retail druggists of St. Louis. oe 

he Proprietary Association of America held 
its annual meeting in New York June 6 and 8, 
to which the Executive Committee were invited 
to come as delegates from the N. A. R. D. 
Chairman Holliday attended the meeting. * * * 
The gmt resolution offered by fr. ee aK, 
Pierce was adopted: 
_That the members of the Proprietary Asso- 
ciation of America are in full sympathy and 
are ready to co-operate with the National 
Association of Retail Druggists in their ef- 
fort to stop the cutting evil and require the 
jobber to confine his sales to the legitimate 
channels of trade, refusing all orders from 
department stores and aggressive cutters, 
and further suggest as one means for accom- 
plishing this end that the National Asso- 
ciation of Retail Druggists should require 
their members to discourage the sale of all 
substitutes for standard proprietary articles 
in every ae rere way. And that we re- 
quire the National Association of Retail 
Druggists to notify the manufacturer of any 
jobber who violates his contract in this re- 
spect, with a view to removing him from 
the recognized list of jobbers. 


SUMMARY OF ITS MEANING. 


_ The full meaning of this resolution is shown 
in the following summary: The N. A. R. D., 
as a result of its work at the St. Louis con- 
vention, secured the adoption by the manufac- 
turers of an ae list of jobbers to whom 
their goods shall be sold at lowest prices. These 
—a upon penalty of being denied the privi- 
ege of buying from manufacturers, are enjoined 
from selling to aggressive cutters and depart- 
ment stores. Manufacturers exacting this ob- 
ligation from jobbers understand and agree 
that they themselves shall make no _ sales 
at any price to the objectionable classes named. 
The products of the proprietary manufacturers 
being sold at lowest _— only to jobbers, and 
those jobbers who sell the legitimate retail drug 
trade only, nothing but bad faith or treachery 
will prevent the success of the efforts of this 
body to put an end to price cutting on pro- 
prietary goods. It is believed that since the 
adoption of this resolution by the Proprietary 
Association of America, and the promise of 
loyalty which it has made possible to secure 
from the jobbing houses in certain sections, the 
work of establishing full retail prices is pro- 
ceeding as rapidly as is possible under the ex- 
isting conditions. It is also believed that 90 per 
cent of the members of the Proprietary Asso- 
ciation of America are now limiting the distri- 
bution of their goods to the jobbers approved 
by the joint committee, and are in other re- 
spects contemplated by the terms of the resolu- 
tion adopted complying with the request made 
of them on behalf of the N. A. R. D. 


DETAILS OF THE CUTICURA FIGHT. 


The-correspondence of the_secretary of this 
Association with the Potter Drug & Chemical 
Corporation concerning the controversy of that 
concern with the Western Pennsylvania Retail 
Druggists’ Association, having been placed in 
the hands of the Executive Committee for their 
attention, the chairman of the committee, on his 
way to the meeting of the Proprietary Associa- 
tion of New York, after a conference with Sec- 
say | Wooten, of Chicago, visited Pittsburg 
for the purpose of ascertaining the grievance of 
the druggists of that city and vicinity against 
the Potter Corporation, and the basis upon which 
they would be satisfied to permit the committee 
to propose a settlement of the controversy. On 
this visit to Pittsburg the chairman was ac- 
companied by Mr. Faxon, of the D 
who acquainted himself with the facts out of 
which the controversy grew and which justified 
the vigorous policy adopted and so courageously 


and successfully maintained by the Western 
Pennsylvania Druggists’ Association. 

Being fully advised of the facts of the con- 
troversy, a meeting was sought and obtained by 
the chairman of this committee and Messrs. 
Faxon and Walker, of Albany, N. Y., of the 

. W. D. A., with a representative of the Potter 
Drug & Chemical Corporation in New York 
city. The entire controversy was gone into in 
detail, and the causes of the action of the 
druggists of Pittsburg, and the justice of such 
action, clearly presented to the representative of 
the Potter Corporation. This representative ex- 
fee agreed to submit the proposals made in 
ehalf of the N. A. R. D. and N. W. D. A. and 
to have a response communicated promptly to 
the chairman of this committee and to the 
chairman of the Proprietary Goods Com- 
mittee of the N. W. D. A. No response to these 
proposals was ever made, and no communica- 
tion concerning this proposal has been received 
by either person. As a result of the action of 
the Potter Corporation in selling cutters in 
Pittsburg and in otherwise violating this agree- 
ment with the National Wholesale Druggists’ 
Association, the Potter Corporation was shortly 
after the conference with their representative in 
New York 


DROPPED FROM THE REBATE LIST OF 
THE N. W. D. A. 


The Executive Committee feel that the cour- 
ageous position of the Western Pennsylvania 
Druggists’ Association in firmly and unani- 
mous!ly opposing the attitude of the Potter Drug 

Chemical Corporation is justified by every 
principle of right and equity, and that this or- 
ganization in its effort to establish the prin- 
ciple for which it has been so bravely fighting is 





W. A. DYCHE, 


of Chicago, Ill., Member of the Executive Com- 
mittee, N. A. R. D. 


entitled to the active and united support of re- 
tail druggists in every community throughout 
the country. That they are receiving such sup- 
von is well evident from the fact that the job- 
ying trade covering five or six States no longer 
deem it profitable to carry in stock the products 
of the Potter Corporation. The retail druggists 
of other sections are gradually awakening to 
a full appreciation of the significance to the 
drug trade of the attitude of the Potter Cor- 
poration and of the fact that the cause for 
which the druggists of Pittsburg are fighting 
is a common cause, and that success in Pitts- 
burg means success in similar contests which 
may occur in any community. 


N. A. R. D. AND THE A. PH. A. 


The chairman of the committee attended the 
annual meeting of the American Pharmaceutical 
Association at Put-In Bay September 1, at 
which were present also President H. P. Hyn- 
son and Vice-President S. ie =: The work 
and purposes of the 'N. A. R. D. were pre- 
sented to the American Pharmaceutical Asso- 
ciation through the Section on Commercial In- 
terests, and in the absence of Chairman Joseph 
Jacobs of that section the proceedings of the 
section were practically placed in the hands of 
the representatives of the N. A. R. D. It is 
believed that the members of the American 
Pharmaceutical Association were at this meeting 
made fully familiar with the aims of the N. A. 
R. D., and that their support of its efforts as 


represented by the action of its members in 
various sections of the country will be more cor- 
dial and efficient in the future. 


THE CONTEST IN THE STATE OF NEW 
JERSEY 


over affiliation with the N. A. R. D. was of such 
a nature as to justify, it seems to the committee, 
a direct appeal to the druggists of that 
State for their support in our work. Feeling 
that the opposition to the Association might 
be the result of a lack of understanding of the 
courtesies of the N. A, R. D., the committee 
addressed a circular letter to the druggists of 
that State communicating to them the facts re- 
garding the plans and the work of this Asso- 
ciation, and urging them to attend the special 
meeting of the New Jersey Pharmaceutical As- 
sociation and discuss the question of affiliation 
with that body on its merits. The committee 
desires to express appreciation of the earnest 
work of many druggists in that State, through 
whose efforts New Jersey had been added to 
our membership rolls. 


ECONOMY WiAS PRACTICED. 


This outline of the work of your Executive 
Committee represents all that seems possible 
under the conditions prevailing at the time of 
the creation of the committee and which have 
existed since. The provision for finances for 
the work of the officers of the Association made 
at St. Louis compelled the adoption of a policy 
of greater economy than was consistent with 
the work that should be undertaken by those 
entrusted with the execution of the plans of the 
Association. The committee believes that with 
the limited expenditure the results accomplished 
have ‘been gratifying. The members of the com- 
mittee have not hesitated whenever it seemed 
necessary for the advancement of the interests of 
the Association to sacrifice their time and their 
means to that end. 


RECOMMENDATIONS OF THE COM- 
MITTEE. 


In addition to the execution of the duties im- 
»osed upon it by the action of the convention at 
Be. Louis the committee has carefully studied 
the features of strength and weakness in the 
work of the Association as they have presented 
themselves during the past year. The committee 
feels confident that the form of organization 
adopted at St. Louis is adequate to meet the 
requirements of the Association and to carry 
out the work entrusted to its officers. It seems 
to the committee eminently desirable, how- 
ever, that a change be made which would make 
the president of the Association an active mem- 
ber of the Executive Committee, and that the 
secretary should at least be a member ex- 
officio of this committee. 


IMPORTANCE OF THE WORK OF OR- 
GANIZATION. 

The success of the efforts of the Executive 
Committee is so essentially dependent upon the 
thorough and general organization of the drug 
trade of the country that the committee feels 
itself justified in urging that this convention 
take such action as will enable the work of or- 
ganization to be effectively carried out during 
the succeeding year. The most acceptable plan 
for prosecuting this work, it seems to the com- 
mittee, would be for the Association to com- 
mand the entire time of the secretary of the 
Association, constituting him the general or- 
ganizer, compensating him in such sum as to 
secure the greatest results that may be pos- 
sible. It is believed that the secretary can con- 
duct this work of organization with far better 
results than could be secured by the employ- 
ment of some other person as_ general or- 
ganizer. This, of course, would require pro- 
vision for such office assistance as would en- 
able the secretary to spend at least half his 
time in the field in the work of establishing 
new associations and strengthening those al- 
ready in existence. The committee feels that it 
canndt impress too strongly the importance to 
the success of the plans of the N. A. R. D. of 
this work of thorough organization. * * * 


COMPENSATION FOR THE EXECUTIVE 
COMMITTEE. 


The provision made at St. Louis for meeting 
the expenses of the Association for the first 
year contemplated a considerable sacrifice on 
the part of those executive officers elected at 
that time. It is hardly necessary to say that 
every officer has given freely of his time and 
means when occasion seemed to demand in 
order to promote the work confided to him. 
While this was acceptable to the Association 
then, the committee believes that the Associa- 
tion in providing for the work another year 
should not require any officer to devote his time 
to its interests without adequate compensation. 
The committee therefore feels it its duty to 
recommend to the Association that the Execu- 
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tive Committee be authorized to compensate 
the secretary for the work placed in his hands, 
and such members of the Executive Committee 
as may be entrusted by the committee with the 
performance of special or general duties for 
the time devoted to such duties. 


INCREASE IN THE ASSESSMENT. 


To meet the expenditures required by a more 
aggressive policy of organization of the druggists 
of the country, and to adequately compensate 
the officers for the work required of them, the 
committee desires to recommend to the Asso- 
ciation that the assessment upon members of 
affiliated bodies be made 50 cents for the fiscal 
year beginning January 1, 1900, and ending De- 
cember 1, 1900. * * * 


AID FROM OUTSIDE SOURCES. 


In this connection the committee desires to 
state that shortly after its organization there 
were tenders of financial assistance from others 
than retail druggists who expressed themselves 
as desirous of promoting the policies of the 
N. A. R. D. in the belief that the success of 
this Association meant a substantial advantage 
to themselves. The committee considered the 
question of accepting such donations, and at its 
meeting in Chicago February 7, established the 
rule that in view of the terms of the constitu- 
tion which provided that financial support should 
come from associations in membership, that such 
donations should be tendered to some associa- 
tion in membership and its acceptance be left to 
such associations. -_ 


At the suggestion of the president, it 
was moved to refer the valuable report 
of the Executive Committee to the Com- 
mittee on Resolutions, and the com- 
mittee, on the motion of Judson B. Todd, 
of New York, was tendered a rising and 
unanimous vote of thanks and approval. 

The delegates from Pittsburg here 
made an effort to bring up the Cuticura 
matter in open discussion. Mr. Pritch- 
ard, of the Western Pennsylvania Retail 
Association, made the statement that his 
Association had reached the limit of its 
influence in the fight with the Potter 
Drug and Chemical Corporation, and he 
wished to be heard from in regard to it, 
stating that he should ask the N. A. R. 
D. to make the Western Pennsylvania 
fight a ational issue. A motion by Mr. 
Stoddart, of New York, that the matter 
be referred for consideration to the 
Committee on Resolutions prevailed, 
however, and it was so disposed of. 


Time and Place of Next Meeting. 


The Chair announced that the time and 
place of next meeting had been left to 
the Executive Committee for reasons of 
policy. Matters might arise during the 
year which would affect the desirability 
of meeting at any certain place fixed in 
advance. 

Secretary Wooten read a communica- 
tion from the Proprietary Association of 
America stating that the next meeting of 
that Association would be held at Niag- 
ara Falls, October 10 to 14, 1899, and 
asking that the N. A. R. D. nominate 
delegates to attend. The communica- 
tion was received and the request com- 
plied with. 


Report of Committee on Audit. 


Felix Hirseman, of New York, sub- 
mitted the following report, in behalf ot 
the Auditing Committee: 


We have carefully examined the receipts and 
vouchers for expenditures incurred to date, and 


have found them correct. Summary: 
AGT PCMS LRG sees sane os aids das oe ey asians $4,449.15 
GURL: CRPCMONUTCS 5:6 cc5iso ens. 0se00aseses 3,904.98 
BSAIANCE “Eh PREASUTH 5 cess oeiconsacwis'ee $544.17 
submitted, 


Respectfully 
A. J. Kaercher, Chairman. 
Felix Hirseman, 

Theo. Rectanus, 
F. D. Werner, 
J. H. Keling. 


(Signed) 


RECREATION. 


The session was adjourned at 12.45 
o'clock, and the afternoon and evening 
were devoted to a trolley ride and enter- 
tainment provided by the druggists of 
Cincinnati, whose hospitality during the 
entire sitting of the convention was sim- 
ply bounded by the capacity of the visit- 
ors in the broadest sense of the term. 

Accepting the invitation of the com- 
mittee of local druggists, the delegates, 
accompanied by their wives and sweet- 
hearts, boarded street cars at 1 o'clock 
on Wednesday afternoon and rode to 
College Hill, where a dainty luncheon 
awaited in the Linden Hotel. The hos- 
pitality of the druggists of Cincinnati was 
thoroughly enjoyed. Luncheon over, the 
delegates again boarded the cars for a 
long ride through the suburbs of Cin- 
cinnati, stopping a short time at the Zoo 
and returning to the city after dark. 
The entertainment did not end on the 
return to the city, for immediately after 
dinner at the hotel the delegates were 
taken to the Grand Opera House, where 
they enjoyed the performance of “The 
Liars.” Many of the delegates took ad- 
vantage of an invitation courteously ex- 
tended by Prof. John Uri Lloyd to visit 
the famous Lloyd library of pharmaceu- 
tical, botanical and medical literature. 
The library is situated on Plum street, 
near Court, and is housed in a three- 
story building. It is in charge of Dr. 
Wauboldt, a most courteous and erudite 


gentleman, who knows many Eastern 
languages. The library is particularly 


rich in early works of botany and _ phar- 
macy, and contains many rare pamphlets. 
It is Prof. Lloyd’s intention to issue re- 
prints of some of the rarer early works 
on Flora Americana in the form of 
“Bulletins of the Lloyd Library,” and 
those interested will be glad to learn 
that one is now nearing completion. 
Pharmacists who are in possession of 
odd volumes of drug journals, old bo- 
tanical or medical pamphlets or odd 
drug literature of any kind will confer a 
benefit on the profession by sending 
them to Prof. Lloyd, who will accept 
anything of this kind that is offered. 
The library is open to pharmacists at all 
times, and is well worth a visit. 


Courtesies of the Wm. S. Merrell Co. 


Many courtesies were extended to the 
visiting delegates by the Wm. S. Mer- 
rell Chemical Co., of Cincinnati, whose 
representatives were assiduous in their 
attentions. A bowling tournament was 
arranged by C. G. Merrell at the West 
End Club, which was participated in by 
the following delegates: W. M. Yearby, 
Raleigh, N. C.; F. B. Stephens, Toledo, 
O.; C. G. Merrell, Cincinnati; W. L. 
Leuchtenberg, Cincinnati; J. Hal. Bob- 
bitt, Raleigh, N. C.: T. J. Keenan, New 
York; Leo Eliel, Cincinnati; Ed. Voss, 
Cincinnati; Dr. R. S. Fairchild, Cincin- 
nati; W. I. Reineman, Cincinnati; A. H. 
Burdsal, Cincinnati; Dr. Henry Cop- 
leston, Cincinnati; A. B. Grahain, Cin- 
cinnati; W. F. Knemoeller, Cincinnati; 
F. W. Meissner, La Porte, Ind.; A. Tim- 
berlake, Cincinnati; Charles Fleischner, 


New Haven; J. H. Linneman, Louis 
Klayer, W. W. Parker, . Vork- 
ampf, Ralph Freeberg; J. H. Schulte, H. 
Brakenman, Cincinnati; J. W. Lowe, 
New Haven, Conn.; Chas. Diehl, Cin- 
cinnati. 


Special cars were provided for visitors 
to the laboratories of the W. S. Merrell 
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Chemical Co., and a large number of 
delegates accepted the courtesy and in- 
spected the extensive plant of the con- 
cern. Refreshments were served and the 
visitors conducted over the establishment 
by the officers of the firm, who showed 
them the improved modern machinery 
used by the W. S. Merrell Chemical Co. 
in the extraction of the well-known 
“green fluid extracts.” Enormous vac- 
uum extractors and percolators were 
seen, and many improved, apparatus for 
the mixing of powders for moistening 
and maceration previous to percolation. 
Several stages in the manufacture of the 
expensive salicylic acid derived from the 
natural oil of wintergreen interested 
many of the visitors, while the process 
of pill and tablet manufacture by the use 
of improved modern machinery attracted 
the special attention of the druggists. On 
leaving, each member of the party was 
presented with a package of one of the 
specialties of the firm. This did not com- 
plete the hospitable attentions of the 
firm, for under the guidance of Dr. Fair- 
child several parties were taken on trol- 
leys to Fort Thomas, Kentucky, a United 
States Army post, where the Forty- 
eighth Regiment is being recruited. The 
first monument erected to the heroes 
who fell in the war with Spain is at 
Fort Thomas, and two finely ornamented 
Spanish cannon captured at Santiago are 


mounted nearby. The cannon are of 
bronze and bear the date ‘Barcelona, 
1768.” 


fourth Session. 


———_ 


Thursday Morning. 


President Hynson opened the morning 
session at 10.30 o’clock. By previous ar- 
rangement, this was an open session of 
the Committee on Resolutions in charge 
of Simon N. Jones, chairman of that 
committee. He read a preliminary draft 
of the resolutions which would be offered 
for adoption by his committee, and the 
entire forenoon was occupied in the dis- 
cussion of the various resolutions. 

At this session the 


Report of the Committee on National 
Legislation 


was presented by M. A. Burkhardt, act- 
ing chairman. Mr. Burkhardt explained 
that he had undertaken the duties of 
chairmanship at the last minute, and had 
therefore been unable to prepare as care- 
ful a statement as was desirable. The ac- 
tion of the convention in placings the 
work proposed to be taken up on the 
stamp tax in the hands of the Executive 
Committee left the Committee on Na- 
tional Legislation, so far as this particu- 
lar work was concerned, dependent upon 
suggestions from the Executive Com- 
mittee. The committee proposed a re- 
affirmation of the stand taken on the war 
tax at the St. Louis meeting. Ihe chair- 
man pointed out the fact that the United 
States granted product patents on me- 
dicinal preparations, and suggested that 
the next legislative committee appointed 
be instructed to appear before the Com- 
mission for the Revision of the Patent 
Laws with a memorial upon this sub- 
ject. It was also suggested that the 
sense of the convention be taken upon 
the National Pure Food Law for the 
guidance of the Legislative Committee 
during the next year. After discussing 
the matters brought before the delegates 
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Essays on Practical Topics. 


Brief, bright essays on subjects of interest to pharmacists 
are invited for the Prize Essay department of the AMERICAN 
Druecist. For every article printed, long or short, the 
AMERICAN DruGoist will fortnightly pay $5.00. 

Our object in inaugurating the Prize Essay Column was, 
as we have repeatedly urged, to secure the co-operation of 
our readers in making each issue of the AMERICAN DRUGGIST 
a practical means of enriching the general fund of informa- 
tion regarding druggists’ methods and pharmaceutical man- 
ipulation, and our success has been well demonstrated by the 
many valuable papers already printed. 

For the convenience of new readers and others who have 
not heretofore taken an active interest in the Prize Essay 
= T AND LUNGS Column, we may state that preference is given to articles 
i THROA descriptive of new apparatus or of pharmaceutical contriv- 

vnitorly Donets! ances; notes on new methods of preparing galenical com- 
pounds; dispensing difficulties solved; hints on window 
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sting Disease 
Wa - pebility. dressing; the care of the soda fountain; the best method of 
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NpICATED IN toilet preparations, perfumes, soda syrups and medicinal pre- 


mr nr } STOMACH parations. 
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nore “~ to articles of special merit, so that intending contestants 
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c Those intending to compete are again reminded that com- 
paratively brief and business-like essays will be regarded by 
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pers on abstruse matters or of a purely scientific character. 
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by the Committee on’ Resolutions and 
agreeing on the general line of policy to 
be pursued, the meeting adjourned until 
2 o'clock p. m 


fifth Session. 


Thursday Afternoon. 


The afternoon session was called to or- 
der by President Hynson at 2.30 o’clock. 
Before proceeding with the regular or- 
der of business, President Hynson an- 
nounced the presence of Cyrus P. Wal- 
bridge, president of the National Whole- 
sale Druggists’ Association, In intro- 
ducing him to the assembled delegates 
Mr. Hynson said: 





Gentlemen, we have with us this afternoon the 
president of the National Wholesale Druggists’ 
Association, Cyrus P. Walbridge, of St.- Louis. 
I want to introduce Mr. Walbridge to you as 
representing a type of manhood which is par- 
ticularly attractive to us at this time. The con- 
ditions and troubles which have transpired in 
St. Louis are well known to you. Before the 
enactment of the anti-trust law Mr. Walbridge’s 
position and the position of his house (J. S. 
Merrell Drug Co.) was unquestioned, and even 
after the enactment of this anti-trust law Mr. 
Walbridge was man enough to still refuse to sell 
to cutters, the anti-trust law to the contrary 
notwithstanding. I have great pleasure in in- 
troducing to you Cyrus P. Walbridge, president 
of the National Wholesale Druggists’ Associa- 
tion. (Applause.) 


From the President of the N. W. D. A. 


After these complimentary words of 
introduction, so cordially expressed, Mr. 
Walbridge turned to the assembled dele- 
gates and said: 


Mr. President and Gentlemen: I am very 
thankful to you for this pleasant reception and 
for the very confplimentary remarks, of your 
president. JI want to assure you that I am not 
here as president of the National Wholesale 
Druggists’ Association. I am_here as an indi- 
vidual and as a friend of the National Associa- 
tion of Retail Druggists. (Applause.) tf 
thought it wus at all necessary I would go 
further and say that I was here as an advocate 
of the National Association of Retail Drug- 
gists. (Applause.) But I think you are entirely 
capable of taking care of yourselves, and do 
not imagine you need any outside advocates. 
The reference of your president to the position 
of the house which I have the honor to repre- 
sent, the J. S. Merrell Drug Co., was taken 
simply because we believed it was right. We 
have sympathized with this movement on the 
part of the retail druggists from the beginning, 
and we have sought only to get our share of 
improved conditions in the drug trade. We 
have supported your association because we be- 
lieved it was based on right principles. We be- 
lieve first that. you are organized aright; that 
your organization is on a conservative basis; 
that it is upon a plan which brings conservative 
men to the front—men who have succeeded in 
their own business and who are therefore capable 
of steering the business of a great organization. 


THE BUSINESS END OF THE PHAR- 
MACY. 


Then we believed in it because we knew it was 
based upon things which were absolutely nec- 
essary to oa communities of this country. We 
believed, and we knew, that the registered phar- 
macist, a man skilled in the compounding of 
drugs, was absolutely necessary to our com- 
munities. We knew that the skilled ,pharma- 
cist could not maintain himself —_— upon 
prescriptions. We knew that no community 
could sustain a mere apothecary; that to sustain 
themselves in these communities they must 
have in their places and be able to sell those 
multitude of articles such as druggists’ sun- 
dries, patent medicines, toilet articles and things 
that have been known to the drug trade, and 
the drug trade only, since the time to which the 
memory of man runneth not to the contrary. 
Ve knew that the sale of these articles was 
necessary to maintain the skilled pharmacist in 
every community. 


EVIL WORK OF DEPARTMENT STORES. 

Now, we discovered that some department 
Stores representing great capital had put in 
these articles and were giving them away for 
the purpose of inducing people to go to their 
Places so that they might sell them other articles 


which would average up the profits of the con- 
cern. We discovered that some great retail 
drug stores in the larger cities had imitated this 
example, and that they began giving away those 
things that are necessary—I insist upon that. 
that are necessary—to enable the skilled phar- 
macist to maintain himself in this community. 
They began giving these articles away to induce 
people to go to their stores, expecting, of course, 
to average up the profits by the sale of other 
articles, the prices of which are not generally 
known in the community. We saw that if this 
practice was continued the result would be 
eventually, as_a matter of course, the elimina- 
tion of the skilled pharmacists. We discovered 
that it would result eventually in centralizing 
the dispensing and the compounding of drugs 
into the hands of the great pharmaceutical 
manufacturers and the doctors. I do not wish 
to reflect upon the doctors, but we believe as 
between the life of human beings and the man 
who prescribes for the life of a human being, 
that there should be another man there to 
eliminate possible errors. We believe that 
there should be a buffer between the man who 
prescribes the medicine and the man who takes 
the medicine, and that is the skilled pharmacist. 


STAND SQUARE TO THEIR POSITION. 


I have taken longer to explain this position 
than I expected; but that is the reason we took 
the position we have, and I want to say to you 
that we are willing to pesky in that position, and 
if the laws of the land say that we as the owner 
of the stock in our store, that we have not 
control of that store and the stock that we have 

aid for; if the laws of the land say that the 

State can take that stock from us and give it 
to any man on the face of the earth, then the 
laws of this land do not protect the citizens of 
the land. (Loud applause.) 


N. A. R. D. A GREAT ORGANIZATION. 


If you applaud me that way I am afraid you 
will get me into making a speech, and I do not 
want to do it. I am on my way here to the 
meeting of the National Association of Whole- 
sale Druggists, and I want to get the sentiment 
of this great organization—it is great now, and 
its future greatness will depend on the wisdom 
of the gentlemen composing it; and I want to 
say to you that I believe every wholesale drug- 
gist in the United States should support this 
movement to the last minute that the law will 
allow, and I believe that that support should be 
withdrawn only when the courts of the land say 
it is illegal. In this anti-trust wave which is 
sweeping over the country we have a multitude 
of laws. Some of them are good and some of 
them are bad. Only the courts can discriminate 
between the good and the bad, and I for one 
will say that the court shall tell me what to do, 
but until they tell me I shall do what my con- 
science and judgment dictate for me to do. 
(Applause.) 


GRATIFIED AT APPROVAL OF RE- 


TAILERS. 
I am more than pleased to find that this 
sentiment meets your approval. I did not 


suppose I stood alone; I did not flatter myself 
to the extent of believing that I was unique in 
having a proper sentiment on this question, but 
I am abundantly gratified to know that you ap- 
prove it, because it is evident that some have 
not the courage of their convictions and are 
willing to take the excuse of law to refrain from 
doing that which they know in their conscience 
is right. (Great applause.) Further than this, 
gentlemen, I have nothing to say. I am on my 
way to the meeting of the National Wholesale 
Druggists’ Association. I cannot speak for 
that association. 3ut as an individual I shall 
go there with identically the same sentiments 
that I have expressed to you. (Applause.) I 
shall return to my private business and_ shall 
there execute, as long as the courts of Mis- 
souri allow me, identically the sentiments I have 
expressed to you. (Applause.) 


Chemically Pure Walbridge. 


President Hynson called upon Wilhelm 
Bodemann, of Chicago, to respond to the 
address of Mr. Walbridge, and he did it 
in a neat and finished manner. Mr. 
Bodemann said: 

I will do that very briefly. I move that Cyrus 


P. Walbridge’s name be changed to “Chemically 
Pure Walbridge.’”” (Laughter and applause.) 


The Cuticura Matter Up Again. 


After an invitation by Mr. Walbridge 
to the Association to be represented by 
delegates at the meeting of the Whole- 
sale Druggists’ Association. at Niagara 
Falls, October 10 to 14. which was ac- 


cepted, the president called upon E. C 
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Garber, secretary of the Western Penn- 
sylvania Druggists’ Association, to read 
the correspondence which had passed be- 
tween his Association and the Potter 
Drug and Chemical Corporation. The 
correspondence referred to was then read 
in full by Mr. Garber. 


Conditions in Western Pennsylvania. 


The information supplied by Mr. Gar- 
ber was supplemented by B. E. Pritchard, 
of McKeesport, Pa., who spoke as fol- 
lows: 


Gentlemen, I want to say to you that the re- 
tail druggists of the western part of Pennsyl- 
vania are in better condition to-day than they 
have been for twenty-five years. I have been 
in the retail drug business for thirty-six years. 
I have never found a time when I could say 
to my customer that I did not keep a certain 
article and could give a good reason for it, that 
I lost him. My customers have always been 
willing to take my word and have stood by me, 
and I want to assure you that we have in the 
association of Western Pennsylvania pretty 
nearly three hundred men coming as near to 
that standard as it is possible for three hundred 
men to come. I believe I gave you to under- 
stand by exhibiting our membership card this 
morning what we have accomplished. I under- 
stood from Mr. Wooten’s remarks this morning 
that he thought we were endeavoring to dis- 
courage national organization. We want to en- 
courage local organization first, and then we 
want each local organization to join the national 
organization. We have pol our business 
inside of the limit as far as we can reach it, 
but when we get to the extent of our limit 
some wholesale house comes in to supply those 
outside of our limit. 

ur association proposed to the Philadelphia 
Retail Druggists’ Association that we should 
carry our dominion as far east as Harrisburg, and 
make an effort to get into our ranks every druggist 
as far east as that point, and then ask the 
Philadetphia organization to bring into_ their 
ranks every druggist as far west as Harris- 
bur When we have accomplished this we 
shall have gained all we are seeking. If they 
get a man in their organization as we have in 
ours, to give his entire time and personal atten- 
tention to bringing members into the eastern 
organization, so that they can get organized as 
well, we can bring N08 whole State into line. 
If all the members of this Association could be as 
well organized as the western part of Pennsyl- 

binesray is they would be satisfied to pay $2 a 

ear to the "Nisinaal Association if necessary. 

f sie rstand that the Executive Committee of the 
National Association are undecided about asking 
members to pay fifty cents a year as an as- 
sessment to this Association. If you could see 
the success we have made in our association you 
would not be satisfied to be out of this Associa- 
tion. Our membership fee is $1 a month from 
every member, and this national organization 
blushes to ask fifty cents a year from each mem- 
ber. (Applause.) 


Professor Lloyd to the N. A. R. D 


There was a slight break in the pro- 
ceedings at this point to allow Professor 
John Uri Lloyd, of Cincinnati, who is 
held in so high esteem by druggists 
everywhere, to address the meeting. Af- 
ter a few words of introcaction, in which 
President Hynson referred to Professor 
Lloyd’s great reputation as a pharmacist 
and literateur, Professor Lloyd said: 


Mr. President and Gentlemen: I have at- 
tended this meeting several times before and 
sat on the outskirts of the hall listening to your 
deliberations. I have been out with some of 
my friends—for we have many friends here, we 
of Cincinnati—showing them some of the sights 
to be seen in the outer portion of the city. I 
have not heard the addresses which have been 
made to you concerning the subject in which 
you are chiefly concerned, so that I cannot for- 
mulate in my mind the substance of the work 
you have done; but I can say to you that which 
I believe, so far as I am concerned, you will 
have to do if you succeed. * * * You will 
have to get a fair profit on the goods that you 
sell, that is necessary. How can you accomplish 
this? In my opinion you cannot do this as 
long as you have among you people who, how- 
ever they may look at the right or wrong in the 
matter, are willing to sell certain substances 
and certain drugs at cost. You will have in 
some way to arrange so that your business will 
be protected. It cannot be protected by coming 
here in your meeting and saying that you will 
do so and so and go home and do something 
else. Excuse me for speaking very plainly. I 
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SPEGIALTIES FOR FALL TRADE. 


W. R. WARNER & CO.’S W. R. WARNER & CO.’S 
ORIGINAL Kissingen and Vichy. 


Lithia Water Tablets. etacianaien =~ narra 


COMPRESSED EFFERVESCENT TABLETS. 











Our little booklet, ‘‘ Lithia and Its Place in Medicine,’’ 
Dr. Wm. T. Cathell’s Essay on ‘* Obesity,” 


; iis bound in book form, sent free on request. How many can 
tion to your physicians? you use for distribution to your physicians? 


PILLS, Elix. Salicylic Comp. 
Sugar or Gelatin Coated. a~--FOR RHEUMATISM. 


Our list is a complete formulary of standard pill recipes, 


tells all about them. Shall we send you some for distribu- 








including 
Pil. Cascara Cathartic, Pil. Arthrosia, Pil. 
Antiseptic Comp., Pll. Peristaltic, Pil. prepared by W. R. Warner & Co. Any other with similar 
Digestiva, etc., etc. name is an imitation. Specify W. R. W. & Co. and save 


There is only ONE Elixir Salicylic Comp. and that is 


Specify ‘‘ Warner” on your orders. your physicians disappointment when they prescribe it. 








W. R. WARNER & CO., PHILADELPHIA, NEWYORK, CHICAGO. 
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SOMETHING NEW! 
BURKHAM’ 5 —— 


CLAM 
poLLON CaP 


TRADE PRICE-LIST. i ig f i ish- 
naearoroe wai It is having a big run in all fine establish 


Sabetad Seteten, ge dor. —_ ments where hot drinks are sold. A morning 
n “ 3. o 
Quart “ “ 7.20 bracer, settles the stomach, clears the brain 


For sale by all Wholesale Druggists and quiets the nerves as nothing else will. 


and Suppl o 
—— HOW TO MAKE IT.—Fill a small thin glass one-third 
LIEBIG’S EXTRACT OF BEEF. (surnuam’s BRAND.) full BURNHAM’S CLAM BOUILLON, add two tablespoon- 
3 or. Jars, 1 Dozen in Box, per dozen, . $3: fuls of fresh milk or cream, after which fill the glass with 
8oz. “ 1Dozen “ “ * ‘0 63s oiling water; season to suit the taste with butter, pepper 
a - * * and celery salt. 


LIEBIG’S EXTRACT OF BEEF. (wuts ox Branp.) ‘ 
2 oz. Jars, 1 Dozen in Box, per dozen, Attractive Fountain Signs for same mailed on appl'cation. 
" ozen 


; a= = 
;» * 2 | eg y ; 
; = ae = 33 “ . 
BURNHAM’S FLUID BEEF. (:npivipuat viats.) 
1 Gross in a Box, Per Gross. ............s000- $3.60 8 ad - ,] 


BOVINO. (FoR FOUNTAIN USE.) 


5 Pint Bottles, Packed one in a Box. - $4.50 each. 53- 6 1 Gansevoort Street, N EW YORK. 


J 





Ee ee SER ER EE ee 


— 





ea SE aR EH 








es 





oe. os ) os o 8 8 0 0 0 0. 2 0 Oo > 8 Do dD do 8d 8. HH Hreqes'd 








ee ee a ee Ee ae ee ee: Se ee ee ee eee eee 2 
eee ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee 


ee ee ee ee Be ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee) 


i 
: 
: 
: 


Kindly anntien this mien when ities to Advertisers. 












believe you will have to face that issue to 
begin with, oes pon cannot be protected as long 
as those who do not come here but stay at 
home, thousands who are not in this room, do 
not agree with you, and can get these goods to 
sell to your customers at the reduce prices. 
Am I not right about that? We have in this 
country only a few hundred wholesale drug- 
gists. In my opinion these men, with a few 
exceptions, are ‘honestly desirous that you 
should make a good profit on the substances 
that you sell. I can speak for all of those in 
this city I think. We have been through the 
mill here, we wholesale druggists—for now I 
am included among the wholesale druggists—and 
we have tried to stand by the retailers in the 
city. I believe I can state for all our Cincinnati 
wholesale druggists that I believe they will do 
exactly what they tell you they will do in the 
way of endeavoring to benefit the pharmacists 
and endeavor to secure you a profit on your 
goods; and you can rest assured that the whole- 
sale druggists throughout the country will be as 
conscientious in their desires to aid you; and 
then you will have to arrange it so that the re- 
tailer will not cut the throat of his brother re- 
tailer. It is simply a — of business and of 
honor—honor comes first and business second. 
I am of the house of Lloyd Bros., of Cincin- 
nati. I can say to you that the firm of Lloyd 
Bros. is most intensely in earnest, and has been, 
and the record will show that it is in favor 
of helping the retail druggists to make a living 
in an honorable manner. I can say the same 
for the other wholesale druggists in Cincinnati. 
What more can we wholesalers do than ask 
you to formulate some plan by which a whole- 
saler can help the retailer to make an honest 
living, and a good one? It remains for you and 
for the committee of the National Wholesale 
Druggists’ Association to formulate some plan— 
not to form a combination or a trust—which will 
present itself favorably to the wholesale drug- 
gists grtncge and we will say, “Why, that 
is the proper thing to do; there is no doubt 
about it.” We want to help the retailer to help 
himself. The success of the retailer is the suc- 
cess of the wholesaler, and he will do it on his 
own account. e will not say that we will do 
a certain thing and then go back home and do 
something entirely different. That is what you 
must avoid. (Applause.) 
I wish to greet Fae harmacists heartily. I 
“‘have many dear friends in pharmacy, and I 
know how hard they work for a living. I know 
where their living has gone, and I know how it 
can be brought back to them. The first thing 
is justice to your fellow man—do the right thing 
for your fellow man, say that here which you 
will do at home, and if you will do that and 
set the example you will ultimately succeed. If 
you do no* do it in my opinion you will fail. 


Milwaukee Wants the Next Meeting. 


Robert M. Dadd, of Milwaukee, Wis., 
then appeared before the convention and 
requested that the next meeting be held 
in the city of Milwaukee. He read an in- 
vitation from the Milwaukee Business 
Men’s League, and also an invitation 
from the Mayor of the city. 


Generous Offer by Pabst Brewing Co. 


At this point Secretary Wooten read a 
communication from the Pabst Brewing 
Company, of Milwaukee, in which that 
company offered to pay to the treasurer 
of any druggists’ association 10 per cent 
of the purchase price of each cask of 
“Best” tonic purchased by any retail 
druggist during the month of October, 
1899. They also offered to contribute to 
the National Association of Retail Drug- 
gists an amount equal to 20 per cent of 
every cask of “Best” tonic subscribed 
for by retail druggists during the meet- 
ing. The orders must be filled during 
the month of October and reported to 
the Pabst Brewing Company by the 
wholesale druggist filling the order, and 
the secretary of the N. A. R. D. to fur- 
nish a list of the subscribers. 

This offer was quickly taken up by the 
delegates of several associations. The 
Marion County Association, of Indiana, 
ordered fifty, the Western Pennsylvania 
Association 100, Michigan Association 
fifty. A number of delegates subscribed 
and before the convention adjourned up- 
wards of $1,500 had been assured to the 
Association. 





RESOLUTIONS ADOPTED BY THE 
ASSOCIATION. 


President Hynson here announced the 
presentation of the resolutions and sug- 
gestions proposed by the Committee on 
Resolutions, and asked for their adop- 
tion by the Association as a whole. The 
recommendations of the committee fol- 
low: 

AMENDMENTS TO CONSTITUTION. 

Upon the recommendation of the Committee 
on Form” of Organization, your committee 
recommends: 

First. That.the amendment proposed to arti- 
cle IV. of the Constitution, which is as follows, 
be concurred in and the Constitution so 
amended: 

“Sec. 2. The Association shall elect an execu- 
tive committee of six members at each annual 
meeting, to which shall be added the president 
of the Association, with voice and vote, and 
also the secretary of the Association, without 
vote. 

We also recommend that the convention con- 
cur in the amendments proposed to the first 
section of by-laws of the Association as follows: 

“Delegates receiving appointment as chairman 
on standing committees at any annual conven- 
tion, or otherwise, in accordance with the con- 
stitution and by-laws, shall be entitled to all 
the privileges of membership in the Association 
untif their respective successors are chosen.” 
APPROVAL OF PRESIDENT HYNSON’S 

RECOMMENDATIONS. 

The committee has given careful consideration 
to the statement in the address of the president 
relative to the policy which should be observed 
with respect to advertised proprietaries, and 
recommends that the Association emphatically 
express its approval of the sentiment which he 
voices. The committee believes that a distinct 
order for a distinct article should be filled by 
the delivery of the article requested. 

The committee deems it eminently desirable 
in this connection to recommend that the Asso- 
ciation give expression to the position of the 
retail druggists with reference to so-called “‘sub- 
stitution.’ 

The committee believes that practically no per- 
son dealing at retail in proprietary medicines in 
the United States is chargeable with the dis- 
honest policy of substitution, ‘‘except depart 
ment stores and aggressive drug cutters.” The 
unfair competition established through the. privi- 
lege to buy leading proprietaries in unlimited 
quantities accorded in the past to those 


BRIGANDS OF TRADE AND CORRUPT- 
ORS OF COMMERCIAL INTEGRITY, 
and which the retail druggists have found it 
impossible to meet, has demanded that, as a 
last and only means of self-preservation, the re- 
tailer promote the sale of preparations of his 
own manufacture and sell them to his customer 
in open competition with those proprietaries 
offered to the public at prices which return 
little or no profit. No honest druggist will sub- 

stitute, for 


SUBSTITUTION MEANS DISHONESTY. 


But so long as proprietaries are sold to the 
cutting bandits to be retailed at prices which 
defy absolutely competition in the sale of such 
articles, just so long will the retail druggist find 
it imperative to enter the ranks as manufac- 
turer, on a smaller scale, and in honest and 
honorable competition sell a product that affords 
such profit as will enable him to maintain him- 
self as a useful member of society. Prior to the 
advent of department stores and aggressive drug 
cutters the term “‘substitution,” as employed in 
the drug trade, was practically unknown, and 
your committee believes that when, through 
joint efforts of the National Association of Re- 
tail Druggists, the Proprietary Association of 
America and the National Wholesale Druggists’ 
Association, these trade disturbers are elimi- 
nated the term will not again be heard. 


WHO ARE THE SUBSTITUTORS? 

The committee has considered the resolution 
adopted by the Proprietary Association of 
America at New York, June 8, 1899, as contained 
in the report of the Executive Committee. The 
committee commends the spirit of that resolu- 
tion and believes its adoption has materiall 
advanced the common efforts to maintain full 
retail prices on proprietary medicines, and 
recommends that the Association instruct its 
officers and members to give zealous and alert 
co-operation in the work of making the terms 
of the resolution universally effective. 


EXTENT TO WHICH LOCAL ASSOCIA- 
TIONS ARE BOUND BY ACTION 
OF NATIONAL BODY. 


The committee feels that the Association 
should at this time give official expression on 
the subject covered by President Hynson in 
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his recommendation that “There should be no 
doubt as to how far the members of the State 
and local associations are committed to the 
»olicy and rulings of this body,” and it submits 
i the approval of the Association the following 
resolution: 

Resolved, That the success of the plans of 
this Association, being dependent upon the 
ready and cordial co-operation of the affiliated 
organizations which sn integral parts of 
this central body, that such affiliated organi- 
zations should recognize the action of this 
Association and its executive officers as en- 
titled in the fullest measure to their approval, 
and the unanimous co-operation of their 
members. 


SUPPORT FOR THE JOBBER. 


The suggestions in the address of President 
Hynson the committee approves, and recom- 
mends that the association concur in the senti- 
ment that “Should we not allow the jobber to 
remain in full possession of that domain of trade 
which by custom and right seems to belong to 
him, provided he is willing to grant to us that 
which is ours by equal right and custom as time 
henored?” 


ST. LOUIS RESOLUTIONS REAFFIRMED. 


The committee further recommends that the 
Association reaffirm its position with respect to 
the rights of the drug jobber, as expressed in 
the resolution adopted in 1893 at St. Louis, as 
follows: 

Resolved, That we maintain that the sev- 
eral rights and privileges of the jobber and 
the retailer shad be preserved. 

We demand that the wholesale druggists 
confine their sales to the legitimate retail 
drug trade. 

We understand the jobber to be one who 
distributes to retail druggists, to manufac- 
turers for manufacturing purposes and to 
nonconsumers. 


THE APPROVED LIST OF JOBBERS. 


The committee commends the effort made dur- 
ing the past year by the joint committee of this 
Association and the National Wholesale Drug- 
gists’ Association to prepare and maintain an 
approved list of drug jobbers, and recommend 
that the associations in membership in this body 
be prompt to bring to the attention of the 
Executive Committee any changes which they 
may deem necessary for the fulfillment of the 
purposes of the preparation of such list. By 
such diligence and active co-operation can the 
efforts of the National Wholesale Druggists’ 
Association to aid the National Association of 
Retail Druggists be made more promptly and 
generally effective. 


STATE AND LOCAL’ ASSOCIATIONS 
ASKED TO CO-OPERATE. 


The committee further recommends the adop- 
tion of the following resolution: 

Resolved, That the Executive Committee 
is hereby directed to secure from State anc 
local associations affiliated with this Associa- 
tion a list of local jobbers acceptable to these 
several associations, and that from such_ in- 
formation a list of jobbers be gp a 
copy of which list is to be forwarded to every 
member of this organization, with the state- 
ment that it will be considered an evidence 
of loyalty to this Association if the houses on 
this list are given a preference, and— 


A HINT FOR MANUFACTURERS. 


Resolved, That the promoters of the new 
remedies and specialties be requested to e¢on- 
fer with the Executive Committee of this 
Association regarding their control before 
they are put upon the market, and that indi- 
vidual druggists represented by this Associa- 
tion be requested to give preference to such 
goods as receive the endorsement of this 
Executive Committee. 


PROVISION FOR FUTURE WORK. 


Upon the recommendation of the Executive 
Committee your committee begs to recommend: 
That the convention approve the recom- 
mendation of the committee to make the assess- 
ment for the fiscal year, from January 1, 1900, 
to December 31, 1900, 50 cents for each member 
of the Association in membership. 

Your committee deem this provision for funds 
essential to the success of the plans of the 
Association during the coming year. 

2. We recommend that the convention. approve 
the suggestion of the Executive Committee, that 
the secretary shall devote his entire time to the 
work of promoting organization throughout the 
country, and that the Executive Committee be 
instructed to provide the secretary with ade- 
quate means for a most vigorous prosecution of 
this work. , 

3. We approve the recommendation of the 
Executive Committee, that members of that com- 
mittee delegated to perform the duties of the 
committee be compensated for the time actually 
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spent in the execution of such work; that the 
compensation of the executive officers shall be 
fixed at $10 per day and mileage when in actual 
service of the Association. 


FOR REVISION OF PATENT AND TRADE- 
MARK LAWS. 


Upon the recommendation contained in the re- 
port of the Committee on ‘lrade-marks and 
Patents and the recommendation of the Com- 
mittee on National Legislation your committee 
begs to recommend the adoption of the tollowing 
resolutions: 

Resolved, That it be the sense of this con- 
vention that no imported pharmaceutical 
products should be accorded a greater meas- 
ure of legal recognition by the Government 
of the United States than such product is 
accorded by the country of its origin. 

Resolved, That the singling out of trade- 
mark and proprietary medicines for the im- 
position of a special war tax, while refusing 
to place a similar tax upon articles of other 
kinds enjoying a like legal protection from 
the Government, is unjust taxation. All 
taxes should be equally distributed, and the 
Committee on National Legislation is in- 
structed to prepare and submit a memorial 
to the Congress of the United States asking 
the abolition of the special war tax on medi- 
cinal preparations; that in the event such 
removal of the tax is not deemed expedient 
by-the Congress at this time, then that such 
a revision ot the war revenue tax be had as 
will extend the burden of the tax to ali 
trade-marks or patented products, thus les- 
sening the tax on medicinal preparations 
and equalizing the burdens of taxation. 


A SYSTEM OF MARKING ADVISED. 


Resolved, That the retail drug trade, being 
greatly desirous of promoting, by every 
ethcient method, the maintenance of full re- 
tail prices on proprietary goods, suggest to 
the manufacturers of proprietary preparations 
as one means of keeping their products 
from the hands of aggressive cutters, as also 
to protect themselves against frauds that are 
perpetrated on manutacturers of standard 
proprietary articles, that some method might 
be adopted with great advantage to all 
branches of the trade for numbering, marking 
or ettectively identitying the packages ot 
their products by which the goods may be 
traced from, the original purchaser to the 
proprietor. Some manufacturers have em- 
ployed similar plans with benefit to them- 
selves, and it is believed’ that general adop- 
tion of such plans would materially promote 
the success ot the efforts of this Association 
to maintain full retail prices on proprietary 
goods. 

The committee has read the correspondence 
of the secretary of the Association with the 
Potter Drug and Chemical Corporation con- 
cerning the relations existing between that con- 
cern and the Western Pennsylvania Retail Drug- 
gists’ Association, and the report of the Execu- 
tive Committee relating to the ineffectual ef- 
forts of its chairman to effect an amicable ad- 
justment of the differences between the parties; 
and it has also heard a statement from the 
Western Pennsylvania Retail Druggists’ Asso- 
ciation of the causes which induced that Asso- 
ciation to assume the attitude which its mem- 
bers have consistently maintained toward the 
preparations of the Potter corporation. 

The committee, after full consideration of the 
facts, believing that the attitude of the Potter 
Drug and Chemical Corporation violates all 
those business customs essential to the mainte- 
nance of the respective rights of the different 
branches of the drug trade, recommends that 
this Association direct the attention of druggists’ 
associations to the aggressive hostility of the 
said concern to the interests of retail druggists. 


Estimated Expenses of the Year. 


Mr. Holliday, chairman of the Execu- 
tive Committee, in conformity with a 
motion by Professor Anderson, intro- 
duced at a previous sitting, presented the 
following estimated expenses of the As- 
sociation for the ensuing year: 


Secrminta iB POI D pais <ieisie0isaiec boas ees ee ieee $2,000 
ABSISTRRD BG. SOUR OIREG so 9kc sic csi sins ceseciee ; 
BET BE. BURG aio. 0 6's. 5 s.015)0:4's,0;0:0'5\9:0 610 2,000 
Traveling expenses of secretary........... 1,000 
Compensation and traveling expenses of 
Executive Committee..........ccecscccece ;000 
AER Naina oss visaisae onsen ae viaieisins ws seie's 300 
Sea. vc adanihnsddvdthesetaksencessadan $7,300 


On motion, the secretary was author- 
ized to send to the affiliated bodies a 
sufficient number of the resolutions re- 
lating to the Potter Drug & Chemical 


Corporation to supply a copy to each 
member of the affiliated bodies. 

Mr. Seeley moved that a vote of thanks 
be tendered to the donors of special gifts 
to the Association, and a vote of thanks 
to the firms that have so liberally con- 
tributed to the funds of the Association 
through the local organizations, which 
were carried. 


Officers for Ensuing Year. 


John C. Gallagher, of Jersey City, N. 
J., Chairman of the Nominating Com- 
mittee, brought in the following report. 
Every name as announced was greeted 
with cheers, that of the President and 
Secretary being especially well received. 

The following were named for the sev- 
eral offices: 

President, Simon N. Jones, Louisville, 
Ky.; vice-presidents, Wm. C. Anderson, 
Brooklyn, N. Y.; Thos. Layton, St. 
a Mo.; Alex. M. Robinson, Bangor, 
Me. 

Secretary, Thos. V. Wooten. 

Treasurer, Chas. T. Heller, St. Paul, 
Minn. 

Executive Committee: F. E. Holliday, 
Topeka, Kan.; H. P. Hynson, Baltimore, 
Md.; J. W. Cheswright, Pittsburg, Pa.; 
D. E. Prall, Saginaw, Mich.; A. limber- 
lake, Indianapolis, Ind.; Alfred De Lang, 
Cincinnati, 

On motion, the secretary cast an affrm- 
ative ballot for the nominee for presi- 
dent, and he was declared elected after 
the usual formalities. 

Mr. Hynson then introduced his suc- 
cessor, and Mr, Jones acknowledged the 
honor conferred upon him in the follow- 
ing words: 


Speech of the Incoming President. 


Gentlemen of the National Association of Re- 
tail Druggists: This compliment comes to me 
entirely unexpected. I have never assumed the 
position of a presiding officer in any organiza- 
tion, and I look upon your action as a com- 
pliment not only to me but to my local asso- 
ciation and a State association which has so 
nobly stood by me and done everything I asked 
for. They have never questioned anything I 
have done. If I said it was all right it went. 
I feel this action as a compliment to them as 
well as to myself. However, gentlemen, in as- 
suming this position I appreciate the respon- 
sibility involved in it, and I believe there is 
going to be a great deal of work for us as things 
narrow down—small things are more _ trouble- 
some than large ones. It is often said that when 
a man goes home from his club he has no 
trouble to find his house, but finding the key- 
hole is awful. 

I want to say in advance that you may know 
how I feel about the work of this Association, 
that it may be I will be a little too aggressive 
for some of the more conservative members of 
the Association. I have definite ideas of what 
I believe belongs to the retailer. It may be ex- 
treme, but believe we ought to concede to 
the jobber what belongs to him, and to the 
proprietor what belongs to him. I expect, as far 
as the National Association of Retail Drug- 
gists comes under my province as president, 
that we. shall have everything which belongs to 
us. do not think we want any more than 
that. I feel very grateful to you, gentlemen, 
for this recognition, and I hope that I will be 
able to give you such service as may be ac- 
ceptable to you. I ask your indulgence for 
such rulings as I may make, because I am 
not a parhamentarian. I have been a worker 
all my life in the ranks, and was never elevated 
to a position of this kind before. I will do the 
best I can to give you the ,benefit of what m 
head and heart dictate, and what little money t 
have in addition, and that is all I can do for 
you. I thank you, gentlemen. (Applause.) 


Address by the Retiring President. 


In resigning the gavel, retiring Presi- 
dent Hynson, turning to Mr. Jones, said: 


It is with great pleasure that I place in your 
hands this emblem of your authority, this beau- 
tiful gavel which was donated to us by the 
Apothecaries’ Society of St. Louis, and I want 
to say to you, sir, that if you receive the same 
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kind consideration from the members of this 
Association which I have experienced you will 
give up the chair with such pleasure as makes 
your heart beat rapidly, for must turn from 
my colleagues who face me now, for I fear I 
should unman myself. The office of president 
of the National Association of Retail Druggists 
has been the greatest honor conferred upon me, 
and I shall always be proud, and my children 
will be proud, and those that follow, to know 
that I was the first president of the National 
Association of Retail Druggists. Gentlemen, 1 
thank you. (Applause.) 


On motion, the rules were suspended 
temporarily and Secretary Wooten cast 
the ballot of the Association for the fol- 
lowing gentlemen: 


First vice-president, Wm. C. Anderson, 

Brooklyn, N._Y.; second vice-president, Thos. 
Layton, St. Louis, Mo.; third vice-president, 
Alexander M. Robinson, Bangor, Me.; secre- 
tary, Thos. V. Wooten, Chicago, IIl.; treasurer, 
Chas. T. Heller, St. Paul, inn.; Executive 
Committee—F, E. Holliday, Topeka, Kan.; 
P. Hynson, Baltimore, Md: J. W. Cheswright, 
Pittsburg, Pa.; D. E. Prall, Saginaw, Mich.; A. 
Timberlake, Indianapolis, Ind.; Alfred De 
Lang, Cincinnati, O. 


A Plea for Loyalty from New York. 


The officers named were declared 
elected. Felix Hirseman, of New York, 
and F. B. Stephens, of Ohio, escorted 
First Vice-President Anderson to the 
chair, who acknowledged the honor of 
election in a neat speech, assuring the 
president and other officers of his hearty 
support. He said: 


I will assist him and the other officers in every 
possible way, and endeavor to reflect the credit 
due this organization in the State I represent— 
the Empire State of the Union. (Applause.) 
There is one word I would like to leave with 
you, and that is one which is dear to every 
American—the one thing which has been in- 
strumental in advancing our great nation and 
placing it, as it stands to-day, at the 
head of the nations of the world—and 
that is “Loyalty.” To-night I would say 
to the members of this organization, take 
home with you the words of your first president 
—be loyal to yourselves, loyal to your business, 
and above all be loyal to this grand organization 
of ours and place it in a position where its in- 
fluence will be felt to the fullest extent and its 
hopes accomplished. (Applause.) 


Secretary Wooten Receives an Ovation. 


The remaining vice-presidents made 
similar acknowledgment, and then came 
the installation of Secretary Wooten, 
whose appearance was the signal for an 
outburst of cheering and applause. In 
taking the office for another year, Mr. 
Wooten said: 


THE TRIUMPH OF PRINCIPLE. 


Mr. President and Gentlemen: J have had 
lenty of time in which to prepare a speech, 
ut I have had a good deal to do and have not 
done it. I rather wish I had prepared an elo- 
quent address to deliver to you on this ecca- 
sion, because your cordiality, it seems to me, 
justifies it fully. But I want you all to know 
that I appreciate this evidence of your approval 
of my work. am almost surprised myself to 
find how much it means to me and how this 
work has become a part of myself almost. Some 
time ago, when I was not so busy as I am now, 
I used to read Emerson occasionally, and 
Emerson says some things worthy of a good 
deal of thought. He says that we imagine that 
a great many things are going to give us per- 
manent satisfaction, but that after all the only 
thing that will ever bring us satisfaction—peace 
as he calls it—is a triumph of principle. I 
have become interested in one principle more 
than in any other, and that is the principle of 
justice. The city of Chicago is placarded with 
the title of a book recently issued, “Justice to 
the Jew.” I have not seen anyone who has 
read the book, or talked to anybody about the 
book, but every time I see that sign I change 
it to read “Justice to the Retail Drug Trade 
of America.” (Applause.) You may rest as- 
sured that I will give my best efforts during 
the coming year, as during the past year, to 
securing for the drug trade of America that to 
which they are entitled—proper remuneration in 
proportion to the exactions of the business in 
which they are engaged. When I was elected 
a year ago to this position I did not make much 
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BOGERT’S 


BEADED TURNED 
WOOD DRUG BOX 


; Fifteen sizes in stock, % to 8 oz. 


M Improved appearance apparent to all. No sharp corners, inside 

i or outside. Cover and body always make a neat joint. When used 

; with a band label, the bead at joint tells exact point to cut 

label to remove cover. No advance in price over old style box. 

f In polished finish this box makes a handsome appearance for toilet 
or tooth powder. 


Thirteen sizes in stock—No. ooto No. 8, 





CHEMISTS’ PILL BOXES. 








WOOD TURNING of all kinds, Plain, Polished or Enameled. 
TURNED WOOD BOXES, ANY STYLE, SHAPE OR QUANTITY. 


‘ 

§ 

; If you want a Turned Wood Box for anything, or anything in the Turned Wood line, write for samples and prices. 
1 

* 

3 


BOGERT & HOPPER, OANEW VORK.U.S.A. 


Mills: Maine, New Hampshire and Vermont. Cable Address: ~ on New York, 





(3-16 Shell) 
Seven sizes in stock—-1 dram to 4 ounces. 


VIAL CASES. 


Five sizes in stock—'% dram to 4 drams. 


SCREW COVER BOXES. 


























You Need Colors. Why? 


Because the up-to-date druggist can make his own Toilet 
Waters and Extract better and for only a fractional part of the 
; present cost, if he uses our formulas, which are mostly syn- 
} thetic products and gathered from the Perfumer’s Supplier. 


Then, color with our GREENS, VIOLET, RED and PINK, 
all of which are fast-to-sun, stainless, non-poisonous and 
miscible in Alcohol, Water, Acid and Alkaline. 


We quote below a few of the formulas in which we have BA TH GE MS| 

i interested most of the leading druggists in the United States: Canna aie 
{ BOSTON CARNATION PINK EXTRACT, acknowledged Ww wo LET. .] 
i equal to the best French and American makes, STHERO / 
costs you to make per pint, © © « 0 SAS . we RIS 
i Boston CARNATION PINK WATER, costs you to a 

make per gallon, > » 
LiInac WATER, in itself as a bend: of aes costs 
} you to make per gallon, . . 1.90 
1 LiLac EXTRACT, eight times stronger ‘tom the 

water, costs you to make pint, . ° 3.05 
VIOLET WATER, made on the basis of all the New 
; Violet, costs you to make gallon, ° . 2.40 





VIOLET EXTRACT, eight times per than de 
H water, costs you to make a pint, ° ° - 4.30 
VIOLET WitTcH-HAZEL, the latest money-maker, 
costs you to make a gallon, . . « © » 
All these can be made ready for the market in 20 minutes. 
We furnish the above formulas and others, FREE to pur- 
chasers of an assortment of our colors and oils for the above, 
amounting -. — which investment will net you up- 
, wards of $100 
1 You Make Your Own Cough Mixture, Why Not Make the Above ? 


EVERGREEN CHEMICAL CO., Color Makers, 


36 Lime St tondoricce’ cal.” 134 FULTON ST., NEW YORK. 
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Crab-Apple Blossom, Jockey Club. 


With the above, we give you with first order 
50 5-cent packages Fragrant Breath Perfume, 
or 1 dozen 25-cent bottles Roman Floral Bath 


OUR PERFUMES EQUAL THE FINEST 
DOMESTIC OR IMPORTED IN BOTH 
QUALITY AND STYLE. 


JOHN BLOCKI & SON, 


56 Fifth Avenuc, Chicago. 


Kindly wention this Journal when writing to Advertisers. 









300 Per Cent Profit! 


COSTS $16.25. SELLS $48.00. 


SPECIAL OFFER. 


Good only till December 25, 1899. 










To introduce our line of 


JULES THERON’S PERFUMES 


we offer the following; 5 pounds of any of the 
followin a. eran packed in %-Ib. bot- 
tles, at $3.25 a lb. 








Violette de Parma, 
American Beauty Rose, 
Maid of Honor Rose, 
Gloire de Dijon Rose, 
Lilas France, 

Queen Louise, 
Carnation Pink, 

Peau d’Espagne, 














































Essence 
Concentree 


Maid of Honor 


_ TRADE MARK 
+ 


JULES Theron 
rans, ' 
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of a speech, but I took occasion then and there 
to urge each member of that convention to go 
home and go to work with his local organiza- 
tion. _I am very much gratified that you did 
what I asked you to do, and the results we have 
seen here by the reports of the secretary and 
treasurer. | am going to ask you to-day to 
do the same thing, only I want you to work a 
little harder this time so that next year our re- 
sults may be greater than they have been this 
year. 

A year ago, when I took the office of secre- 
tary of this Association, I had everything to 
learn; office work was new to me. [ had not 
done anything of that kind before. I had had a 
good deal to do with the details of various 
kinds of businesses, but the work of getting the 
most out of the position of secretary with the 
— help offered to me was something I had 
to learn from the start. It has been more em- 
barassing than it will be now, of course, on 
that account, but the problems that present 
themselves are greater than before. The ne- 
cessity of carrying out that which we had pre- 
pared ourselves to do during the past year will 
be harder than ever before, and I shall expect 
greater help on the part of the membership of 
the Association to be given me now than they 
ever have given before. And when I write to 
the members of this association that the National 
Executive Committee in their wisdom has de- 
cided that such. and such things shall be done 
| shall expect you to use your utmost efforts 
to see that their plans are carried out. If you 
do this I assure you that the results will be 
entirely satisfactory. Gentlemen, I thank you 
again for your cordial reception. (Applause.) 


Mr. Wooten Pleasantly Surprised. 


It was at this point that a pleasant sur- 
prise, which had been planned for him 
by a few of his friends in the Associa- 
tion, was sprung upon Mr. Wooten 
Wm. Bodemann sought the recognition 
of the Chair, before the remaining ofh- 
cers could be installed, and delivered 
himself of the following little speech: 


A year ago when this convention went to St. 
Louis | had the pleasure of rooming with Mr. 
Wooten. When he retired at night he pulled 
off his vest and pulled out an old timepiece 
which was a _key-winder. I asked him why he 
kept this old key-winder, and he said it was 
out of loyalty to his father. You are all. satis- 
fied and convinced that he has_ showed this 
same spirit of loyalty to the National Associa- 
tion of Retail Iruggists. You all seem to be 
of the opinion that ‘Mr. Wooten is perfect to a 
fault. We in Chicago know ‘better than that. 
One thing that is wrong with him is that he 
does not thave any idea of time. You saw a 
little while ago that he did not know when it 
was time to applaud. (In an absent-minded 
moment he applauded his own nomination.) 
I do know, however, that he does not know 
when it is time to stop work. Sometimes that 
man has been so tired from work that he did 
not have the energy to wind up his old key- 
winder. Therefore, when it was suggested that 
the National Association of Retail Druggists 
should hand Mr. Wooten a memento of our ap- 
preciation of his loyalty I said: “Why not give 
him a stem-winder, the stem-winder that he is?” 
and as a testament to Mr. Wooten I am de- 
lighted and proud to ask Mr. Timberlake to 
come forward and complete the work. (Three 
rousing cheers for Mr. Wooten were given.) 


Presentation by Mr. Timberlake. 


As Mr. Bodemann finished speaking, 
Arthur “Timberlake, of Indianapolis, of 
the committee of five, who arranged for 
the presentation, advanced to the plat- 
form and, handing to Mr. Wooten a 
case containing a gold watch and chain, 
said: 


Mr. Wooten—The members of this Associa- 
tion, particularly the members of the “Old 
Guard,” who stood shoulder to shoulder at the 
organization meeting at St. Louis, feel that 
they cannot allow another year to pass_with- 
out presenting you with some tangible evidence 
of the high esteem in which they hold you as a 
man and of the deep appreciation they have 
for your unselfish devotion and loyalty to the 
interests of the National Association of Re- 
tail Druggists. The inscription on the watch 
which T now have the honor to present to = 
in behalf of the delegates is “A token of 
teem presented to Thos. V. Wooten, Secret tary 
N. A. R. D., by delegates of annual meeting, 
Cincinnati, October 3-6, 1899.” We hope you 
will be spared to wear it many years and _ to 
serve for an equal length of time the organiza- 
tion of retail druggists of the country. (Ap- 
plause.) 
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A Feeling Acknowledgment. 


Mr. Wooten was visibly affected, and 
it took him some time to recover. In a 
voice touched with feeling he said: 

Fellow Druggists—I have often heard it said 
by gentlemen in similar positions, ‘Words fail 
to express my feelings.’”’ 1 never knew just what 
that meant until now. My father’s watch has 
been a very great source of satisfaction and 
comfort to me because he was broken up by 
his loyalty to a cause that failed—the Southern 
Confederacy. have honored my father because 
of that loyalty, and I assure you no compliment 
you could possibly er could be more appre- 
ciated by me than the fact that you believe I 
have been loyal to your interests and will con- 
tinue to be so. I want me to know that, from 
the depth of my _ heart thank 7" for this 
evidence of appreciation, ca that I shall be all 
the more inclined to give the work the very 
best that is in me. (Great applause.) 

The members of the Executive Com- 
mittee were then installed into office, 
Chairman Holliday making acknowledg- 
ment for his colleagues. 


Votes of Thanks 


and substantial recognition of services 
rendered were then expressed to the 
local Committee of Entertainment, the 
local press, the pharmaceutical press, to 
the secretary, and to the stenographer, 
Miss Fay B. Edsall. In seconding the 
motion by Mr. Prall, of the Executive 
Committee, to vote the thanks of the 
Association to the pharmaceutical press, 
Mr. Seeley of Detroit, said: “In second- 
ing that motion, I wish to say that the 
druggists of the country are largely in- 
debted to the pharmaceutical press for 
the information they have received rela- 
tive to the work of the Association, I 
believe that this Association will be more 
than willing to pass a vote unanimously.” 

Before final adjournment, Assistant 
Secretary F. L. Way, of Manchester, 
N. H., gained the floor and proposed a 
rising vote of thanks to Colonel John W. 
Lowe, of New Haven, Conn., the retir- 
ing treasurer. In proposing this recog- 
nition of Mr. Lowe’s valuable services, 
Mr. Way said: 


While we have expressed our thanks to the 
outgoing officers of this Association, I wish to 
say that there is one officer who, "during the 
past year, has had a good deal of’ work to do, 
and who has done it gratuitously and cheerfully. 
{ refer to Col. John W. Lowe, of Connecticut. 
I think he is deserving of more than a vote of 
thanks, but I understand there is no appropria- 
tion made for the services rendered by the 
treasurer. Surely it is an arduous office to 
hold, and perhaps the first year it has been 
more trying to the official than it will be in the 
ensuing years. I believe that we should extend 
to our ex-treasurer, John W. Lowe, a hearty 
vote of thanks for ‘his loyalty to our interests 
and for the hard work he has done during the 
past year. 


The motion was put and carried unani- 
mously. In rising to acknowledge the 
compliment, Colonel Lowe expressed his 
regret that increasing pressure of busi- 
ness prevented his taking the office for 
another year. 

This concluded the work of the con- 
vention, and the meeting adjourned sine 
die. 


The appointment of 
; Standing Committees 


was left to the incoming president. 
Chairmen of committees have been ap- 
pointed as follows: 

Committee on National Legislation: 
Thomas Stoddart, Buffalo, a 

Commercial Relations: Jesse L. Nel- 
son, Jackson, Tenn, 

Pharmacy Laws: John W. Lowe, New 
Haven, Conn, 


land, O. 
Audit: A. H. Miles, Des Moines, Ia. 





Mf should be understood that the prices quoted in this report 
ave strictly those current in the wholesale market, and that 
higher prices are paid for retail lols. The qualily y 
goods frequently necessilates a wide range of prices, 





New York, Oct. 10, 1899. 
Condition of Trade. 
N OTWITHSTANDING the interrup- 


tion to business caused by the two 

days’ holiday devoted to the recep- 
tion of Admiral Dewey by the city, the 
aggregate business done during the past 
fortnight has been very satisfactory in- 
deed. One of the most cheerful features 
of the transactions is that the majority of 
them were made upon a rising market, 
the only really important decline having 
been that of quinine. Opium, which or- 
dinarily offers room for some interesting 
comment, has been almost at a standstill; 
there is a growing conviction that when 
a change comes it will not be toward a 
higher plane of prices. The entire line 
of American roots seems to be in a very 
firm position, and the only questionable 
point in the position of these roots is that 
of senega. The details of such market 
changesashaveoccurred are given below: 


HIGHER. LOWER. 
Buchu leaves, short. Alcohol. 
3alsam fir. [pecac. 

Castor oil. Linseed oil 

Cocaine. Quinine. 
Coca leaves. 
Ergot. 
Glycerine. 
Golden seal. 
Gambier. 
Santonine. 
Senega. 
DRUGS. 


Alcohol has eased off slightly in price 
under the influence of sharp competition, 
and we quote $2.42 to $2.44 for grain, less 
the usual discount. Wood alcohol has 
been advanced 5c. on the lower grades. 
We quote 80c. for 95 per cent. 

Cocaine has again advanced, and is now 
quoted at $5.45 to $5.70 in bulk, and even 
at these figures quotations are made 
“without offer,” showing that the manu- 
facturers contemplate the possibility of a 
still further rise in price. 





PAGE and a half of each regu- 

lar issue of the American 
Druggist is devoted to a market 
review along the lines above indi- 
cated. Hundreds of our readers 
have saved many times the price of 
the subscription by means of the 
information contained in this de- 
partment. 
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Transportation: Lewis C. Hopp, Cleve- 
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SAXLEHNER’S SPRINGS YIELDING THE HUNYADI JANOS WATER. 


Hunyadi Janos 


“The prototype of all bitter waters.” The Lancet, London, 1896. 


‘“Hunyadi Janos” is the only water exported from Hungary under the name 
‘“Hunyadi.” It is the only genuine ‘‘Hunyadi” water. 
No druggist should be without it, it being a household article, well advertised 


and always in demand. 


For prices and terms apply to 


ANDREAS SAXLEHNER, 130 Fulton Street, New York. 
Branch of the Firm of ANDREAS SAXLEHNER, Budapest. 


Sole proprietor of the springs in Hungary yielding the Hunyadi Janos water. 


Kindly mention this Journal when writing to Advertisers. 
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ULyssEs G. MANNING, 


Advertising Ideas. 


Under this heading we shall conduct a practical discussion of store 
methods and advertising for retail druggists. The Department Editor 
will be pleased to criticise advertisements, suggest improvements and 
answer all questions coming within the scope of this department, pro- 
vided they are accompanied by the name and address of the writer. 


DEPARTMENT EDITOR. 

















TO MAKE BUSINESS THRIVE. 


OWEVER much a druggist may 

| wish to emphasize the professional 

side of his business, he must not 

overlook the purely commercial part of 
it. 

He is a business man engaged in com- 
petition with other business men, most 
of whom are ready to avail themselves 
of anything that will give them an ad- 
vantage. Merit is not as potent a fac- 
tor in commercial success as it once 
was. This is deplorable, but none the 
less true. 

High, character of stock and service 
does not count as it should. Worthy 
stores and worthy men get overlooked 
in these hustling days unless they do 
something to attract attention to their 
worthiness. The admirable features of 
your business will have no existence 
for a large share of the public until you 
make their existence known. Letting 
people know why your service or goods 
are desirable is advertising. The mission 
of this department is to help you give 
your business proper publicity. It was 
the first department of this character in 
any drug journal. It has been and is 
broader in its scope than advertising de- 
partments usually are. 

It is intended to give assistance to 
everything that pertains to business 
policy or advertising. When a store is 
rightly stocked and rightly conducted 
right advertising will always make it 
thrive. 

If your business deserves to grow and 
does not, or does not grow fast enough, 
it is probable this department would be 
of service to you. Its editor has a rec- 
ord of over four hundred letters received 
from readers, who state that they have 
received practical and profitable help 
from the suggestions given them. Short 
articles on some phase of advertising or 
some question of business policy are 
given in every issue. Advertisements are 
criticised and instructions are given for 
their improvement. Advertising cam- 
paigns are mapped out. Unique methods 
employed by druggists throughout the 


country are noted. Window displays are 
described, etc. 

The intention is to give readers a gen- 
eral survey of what is going on in these 
directions, and to supplement this help 
by experienced advice. You are at liberty 
to ask as many questions as you like, or 
to apply for any special information that 
‘comes under the scope of this depart- 
ment. 

et se ; 

The American Druggist offers a prize 
of two dollars, in books, for the best 
contribution to this department each 
issue. This contribution may consist 

of advertisements, circu- 
— lars, booklets, etc. It 
Pri y may be a letter describ- 
” —_ ing business or adver- 
tising methods that you have found 
profitable. It may be a description of 
effective window display. Usually the 
award goes to the correspondent send- 
ing the best ad or batch of ads, but any- 
thing else that would be helpful to read- 
ers of the department will receive careful 
consideration in awarding the prize. 


se SF 


Prize Advertisement. 


The American Druggist offers 
a prize of books to the value of $2, 
each issue, for the best retail drug- 
gist’s advertisement. The prize this 
time ts awarded to Ed. M. Swasey, 
with the Owl Drug Co., San Fran- 
cisco, Cal. 


et FF 


Honorable Mention 


is accorded the following persons on ac- 
count of the merit of advertising matter 
submitted by them for this issue: 

John R. Thomas, Allegheny, Pa. 

H. F. Ruhl, Manheim, Pa. 

W. I. Benedict, Belding, Mich. 


es F 
CRITICISM AND COMMENT, 


A Good Booklet. 


Editor Advertising Ideas: 

I enclose our last booklet, a short story of our 
prescription department. We are the largest 
drug concern west of Chicago. We do more 
advertising than any — company I know of. 
Ve use 67 on a week in the Los Angeles 
“Times,” and 2,000 squares (a square is seven 
lines agate) in each of the San Francisco - 
pers, and are about to go in heavier. We 
first-class, legitimate drug business, and bdiove 
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in telling the world about it through the pa- 
pers. We are now using a large catalogue con- 
taining sixteen half tones of our stores and la- 
boratory. We have the largest sign on the Pacific 
Coast, painted on_ the wall of our laboratory. 
It is "48x165 feet—7,980 square feet. The letters 
in the word “Owl” are 44 feet high. Samples 
of our newspaper ads are enclosed. We talk 
straight and give prices. More than satisfied 
with results. Ep. M. Swasey, 
Adv. Mgr. Owl Drug Co. 

San Francisco, Cal. 

The booklet sent was the best piece of 
advertising matter submitted for this 
issue. In our reproduction it is neces- 
sary to set in condensed form without 
regard to original arrangement. A few 
of the pages are omitted. 


PRIZE ADVERTISEMENT. 





Dependable 


Drugs 
we 


WHERE TO GET THEM 


Dependable Drugs 


In using the adjective ‘‘dependable” to 
describe our drugs, we desire it understood 
in the strongest sense. 

Drugs so absolutely pure and fresh that 
health and even life may depend upon 
them. 

Drugs in perfect condition to produce 
active medicine which properly intluences 
the parts of the human organization for 
which it is prescribed. 

Drugs you can depend upon. 





Prescriptions 


The prescription department of the Owl 
drug store is as clean as a careful house- 
wife’s kitchen. 

It is not hid away in a dark corner, but 
is right in the center of the store, well 
lighted and open to public gaze. 

It was built large and roomy to accom- 
modate half a dozen clerks if necessary. 

The walls of this department are cov- 
ered with shelves containing every drug 
and medicine used in compounding pre- 
scriptions. 

Every hour of the day and night two ex- 
perienced and registered pharmacists pre- 
side over this department. They are men 
of years whose experience covers many 
thousand prescriptions. They know their 
business and know it well. They do noth- 
~ else but put up prescriptions. 

Setter, purer and fresher drugs than our 
clerks put into prescriptions are not made 
nor produced. 

We buy the best that money can obtain, 
for that is the only kind people will use 
and keep on using. 


Our System 


When a customer comes into our store 
with a prescription to be filled the clerk 
writes the customer’s name on a blank slip 
and pins it to the formula. 

A coupon numbered, for instance, 1, is 
pasted on the formula; the second coupon 
numbered 1 is attached to the same slip, 
while a third coupon also numbered 1 is 
given to the customer. 

The formula and name slip are sent to 
the prescription room. 

The formula is immediately Sg prop- 
erly labeled, numbered and checke 

by checking we mean that the ek who 
fills the prescription reads aloud the name 
and quantity of the ingredients he has 
used while his assistant compares them 
with the original formula. 

1 possible errors are thus avoided. 

The prescription and checking clerks 
write their names on the label as a guar- 
antee that the prescription has been prop- 
erly filled. 

When ready for delivery the medicine 
with the name slip is set aside in a pre- 
pared place. 

Before the customer receives his prescrip- 
tion he must produce the coupon. [f the 
coupon number is the same as that on 
the name slip there is no possibility of de- 
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: RR is MEDIES ;: 
‘ * (STAMPED AS REQUIRED BY LAW) ® 
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e are offered to the Retailer at such low prices, per dozen, that they yield him a handsome profit. e 
e Radway’s Ready Relief, 50c. bottles................. per doz. $3.90 . 
e Radway’s Ready Relief, $1.00 bottles............... “* 7.80 e 
\ e Radway’s Sarsaparillian Resolvent, $1.00 bots “ “ 7.90 : 
» POY © PI, BEC: BOMBS 0000 cccer cl sseesees seaccecs oe 1.60 - 
y é These goods always give satisfaction and are staple articles, For over fifty years they . 
} @ have proven steady and ready sellers, owing to their intrinsic merits and the unremitting adver- x 
tising given them. é 


We are glad at all times to furnish druggists with new and attractive advertising matter 
with their imprint, free of charge, on application. Large, accurate Thermometers for outside § 
display, Picture Cards, etc. 1900 Almanacs, and Booklets in English, German, Spanish, 
Portuguese and French now ready. 


RADWAY & CO.., 55 tim street, NEW YORK CITY. = 
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As PALATABLE AS A DELICIOUS GONFECTION 
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—— YET POSSESSING THE oe 
TO ANY TO ANY 
mvanuscist PROPERTIES OP AN IDEAL LAXATIVE, "amc 
, neewe, _ GOMPLETE EVAGUATION = NOT FOLLOWED BY CONSTIPATION~- “one 
; —— Avoids all straining. a 
WITH OUR Does not disturb digestion. WITH OUR 
COMPLIMENTS. Produces well formed and painless stool. COMPLIMENTS. 


Preserves normal calibre of the lower bowel, without irritation. 

Most valuable in constipation of pregnancy and for unloading thé 
intestinal tract of children, 

Positively compels patient to go to stool daily, thus establishing 
regularity. 

1 Boz. Boxes, - $4.15 ORDER FROM YOUR JOBBER. 

1 Doz. Boxes(smart), 2.08 CHAS. ROOME PARMELE CO., 36 PLATT STREET, NEW YORK, 


Kindly mention this Journal when writing to Advertisers. 
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livering 
party. 

The Owl was the first drug store in San 
Francisco to use this system. 

In eight years we have never made a 
mistake, a fact which proves the accuracy 
of our way. 

The original formula is numbered with the 
same number as the medicine and filed 
away in a large scrap book. 

Should the owner at any future time de- 
sire this order refilled it is only necessary 
to send us the number which is always 
written on the box or bottle containing the 
medicine. 

It is an individual number which always 
represents a particular formula, 

very formula has a different number. 


the prescription to the wrong 


Acctiracy 


Every prescription is filled exactly as 
ordered by the doctor and brought to us 
by the customer, 

We never substitute one drug for some- 
thing “just as good.” 

Je are never “just out’ of anything. 
We can always supply exactly what is re- 
quired. 

Every clerk in our employ is a registered 
pharmacist and thoroughly competent to 
conduct any drug store department. But 
we consider it an unsafe policy for them to 
fill prescriptions and wait on customers at 
the same time. 

Prescription clerks attend strictly to pre- 
scription business and the store clerks 
wait on trade. 

By keeping these departments separate 
public safety and convenience is assured. 


Prices 


The practice of charging all the traffic 
will bear has never characterized the Owl 
Drug Company’s stores. 

Dependable drugs at reasonable prices 
have made our business grow from one 
small store to three thriving stores. 

fe were the first to cut the price of 
patent medicines. We are still selling pat- 
ent medicines at cut prices, saving medi- 
cine buyers from 10 to 40 per cent. 

So it is with our prescription business. 

The character of the drugs used and the 
amount of labor required regulate the cost 
of each prescription. 

There are so few alike it would be im- 
possible to quote general prices, but we 
are pleased to give a price on any particu- 
lar prescription presented. 


Cipher Prescriptions 


Cipher prescriptions are written in char- 
acters unknown to the general druggist and 
intended for the individual druggist who 
holds a key thereto. 

he only reason a doctor writes cipher 
rescriptions is to compel the patient to 
ecome a customer of the individual drug- 
gist. 

Doctors who write cipher prescriptions 
— receive a commission from the 
ruggist who oy up the prescription. 

Druggists who pay commissions to doc- 
tors are oapeled to charge higher prices 
for filling prescriptions. 

We do not fill cipher prescriptions— 
neither do we pay commissions to doc- 
tors. Honest doctors will not accept a 
commission. 


Convenience 

The telephone hangs to the partition of 
the prescription room—anxious and patient 
for prompt service. : 

Do not hesitate to ring up South 356 in 
all cases—urgent or otherwise. Our mes- 
sengers will call for orders, large or small, 
and deliver them far or near. 

The Owl is open every minus of the day 
and night. 

Ready, accurate and reasonable. 


Written and designed by Ed. M. Swasey, San 
Francisco, 1051 Market street. 





The booklet was printed on heavy 
buff paper and was neat and attractive. 
The matter is good, though some of the 
sentences are a trifle vague. The news- 
paper ads sent are about what cut rate 
advertising should be—a brief introduc- 
tion followed by descriptions and prices. 





The success of the Owl Drug Co. and a 
number of similar concerns is sufficient 
evidence of the power of good advertis- 
ing. These concerns have been helped 
by the cut price idea, but an equal 
amount of enterprise would bring a large 
measure of success whether prices were 
cut or not. 
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Striking Wrapping Paper. 


Commenting on an article recommend- 
ing distinctive wrapping paper that re- 
cently appeared in a trade journal, Mr. 
A. RK. Otis, Kendallville, Ind., says: 

“T have used red wrapping paper ex- 
clusively for three years, and find it a 
mighty good advertisement. Nearly 
everybody for miles around knows my 
wrapping paper and recognizes it at 
sight.” 

Many have used this idea with profit. 
Have the paper striking and distinctive. 
If red, have it very red. 


es Fe 


Too Modest. 


Editor Advertising Ideas: 

Enclosed find three ads, which please criti- 
cise. { don’t think them good enough for com- 
petition. Your department has done me much 
good. I have many favorable comments on my 
ads. Also won fifth prize, Class C, in Kodak 
Contest. W. I. Benepict. 

Belding, Mich. 

Mr. Benedict’s ads were worthy of 
being entered in the competition, Two 
of them were as good as some that have 
received the award. The ad on toilet 
cream is the most effectively displayed; 
the one on beef, iron and wine the 
strongest in argument. Either of these 
ads will sell goods. I believe it would 
pay this advertiser to adopt a distinctive 
style of display, and then adhere to it. 


se Fe 


Making Your Ads Prominent. 


Prominence in a newspaper ad is se- 
cured by recourse to contrasts. The 
strongest contrast can always be secured 
by use of a distinctive type style. Get 
some type for your exclusive use. It 
will cost but a little, and if the faces are 
selected with a view to getting as far 
away as possible from the type used by 
the paper the result will be that your 
ads will stick out like a fly in the cream. 
The Chicago branch of the American 
Type Founders’ Co. recently issued a 
circular called “Type Styles for Re- 
tailers,’ which I think can be had by 
anybody who writes for it. 


Ft 


H. F. Ruhl, Manheim, Pa., submits 
two ads. The one on cider preservative 
is excellent. Another on kodaks is 
good, but is too crowded, part of it being 
set in nonpareil type. The ad should 
have been condensed or else had more 
room given it. The cuts used help the 
ad, as they illustrate adequately the ar- 
ticle talked about. 


I deaeceeapineny of druggists have 
profited by the advantages de- 
rived from reading this depart- 
ment, which forms a part of every 
issue of The American Druggist. 


Our Portrait Gallery 


[Contributions for this column are in- 
vited. For available articles dealing with 
the news of traveling salesmen payment 
will be made. | 











GEO. F. MOULTON, 
With Henry Allen, New York. 


Geo. F. Moulton has been identified with the 
drug, sundries and glass ware trade for the past 
22 years. For seven years Mr. Moulton was with 
Dean, Foster & Co., of Boston, and for the past 
15 years has been with Henry Allen, 138 William 
St., New York, one of the oldest importing and 
manufacturing houses in the line. Nearly all this 
time has been spent in traveling, and probably 
no salesman now in the business has a wider 
reputation or is more widely known among the 
retail and jobbing drug trade of the United 
States and Canada. 

Mr. Moulton’s researches among the sanguine 
retailers and wily jobbers have carried him into 
every State in the Union and every province in 
Canada, and he is so favorably known that what 
he says “‘goes’”’ without question. He is 45 years 
old, but looks not over 30 and feels as frisky 
as a yearling. He says, however, that in his 
line the glories of the road, when orders were 
plenty and large, have departed, and instead of 
the trade rushing blindly into the drummer’s 
net they now have to be angled for in a gcien- 
tific manner, and it’s hard work to land them 
even then. 








NEW YORK, A. G. Miller, who looks after 


Kesson & Robbins. one tae ae iovleaen 
travelers whose business called them to town 
during Dewey week. 
HE above column shows the 
character of matter presented 
in the Drummerdom Department in 
each issue of The American Drug- 
gist and Pharmaceutical Record. 
Through this department the 
Knights of the Grip keep in touch 
with each other, while their friends 
in the retail trade are kept posted 
as to their doings and sayings, 
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Celerina 


MEDICAL PROPERTIES: 
Nerve Tonic, Stimulant and Antispasmodic. 


FORMULA—Every fluid drachm represents five grains each of 
Celery, Coca, Kola, Viburnum and Aromatics. 


INDICATIONS—Impotency, Spermatorrhoea, Loss of Nerve 
Power (so usual with lawyers, preachers, writers and business men), 
Nervous Headache, Neuralgia, Paralysis, Dysmenorrhoea, Hysteria, 
Opium Habit, Inebriety, Prostatitis, Dyspepsia, and all Languid 
or Debilitated Conditions of the System. 





Indispensable to Restore a Patient 


After Alcoholic Excess. 


DOSE: : One or Two Teaspoonfuls three or more 
«| times a day as directed by the physician. 


PRICE-LIST. 


PER BOTTLE (Half-Pound Bottles only), $1.00 
PER DOZEN, : . . 8.85 


Gelerina is kept in stock by Wholesale Druggists 


generally throughout the United States, to whom all orders for 
less than gross lots should be sent. A sample bottle will be 
sent free to any physician who desires to test it, if he will pay 
express charges. 


TO PHYSICIANS: If your Retail Druggist does not happen 
to have CELERINA in stock, get him to order it for you, or 
order it yourself from the nearest Wholesale Druggist. 


RIO CHEMICAL CO,, St. Louis, Mo., U.S.A. 


LONDON, 36 Basingball St. PARIS, 5 Rue de la Paix. 
Lyman, Knox & Co., 374 St. Paul St., Montreal, General Depot for Canada. 

















UCH has been said by Retail 
margins of profit on proprie 
tention to the fact that in the case of 
Canadensis this claim does not hold. 
druggist a very large profit, as a large 
about as follows: 


B §.H. Kennedy’s Extract of 
Aqua, . .. . 


M. Sig.: Use as an inject 


S. H. Kennedy’s Pinus Canaden 
commended by Dr. J. Marion Sims 
profession in those diseases where a 
indicated, especially as to its wonder 
We have received thousands of testi 
those obstinate and annoying diseas 


which the “flesh is heir’? have had 
than Gonorrhoea and Gleet. We 


out seeing some new “infallible” remedy, but upon trial it usually gives dis 
old routine treatment, as laid down in the text books, with varying success. 
is generally surprised and delighted with the result. 

S. H. Kennedy’s Extract of Pinus Canadensis contains all the elements 
itritating astringent in the Materia Medica. It constringes the mucous mem 
producing effects of the ordinary astringent. 

You will note that in the above combination only two ounces of S. H. 














above prescription makes an eight-ounce combination, for which you generally 
which contains twelve ounces, only costs you a little over $1.00, you see you 
ally very much smaller, your profit is correspondingly larger. We also man 
on orders of lots of three dozen or more, which lots can be made up of quan- 
wholesale druggists. On orders direct from us a discount of J0 per cent 


RIO CHEMIC 


LONDON, 36 Basinghall Street. ST. LOU 


Kindly mention this Journal when writing to Advertisers. 
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Druggists concerning the narrow Al t : C di | 
tary medicines. We wish to call at- C rns OF la 
S. H. Kennedy’s Extract of Pinus Uterine Tonic and Restorative. 


— ‘ ‘ ‘ Prepared from the Aletris Farinosa or True Unicorn. 
This ~ anh article which yields the INDICATIONS—Amenorrhoea, Dysmenorrhoea, Leucorrhoea, 
proportion of the prescriptions are 





Prolapsus Uteri, Sterility, to PREVENT Miscarriage, etc. 
DOSE: One Teaspoonful three or four times a day. 


UNRIVALED AS A UTERINE TONIG stoprctssd'ana'*e: 


cessive Menstruation. 


It restores normal action to the Uterus and imparts vigor to the 
entire Uterine System. 


Pinus Canadensis, 2 ounces | avetris CoRDIAL 


is prepared from the Aletris Farinosa, or TRUE unicorn combined with aro- 
matics. There has been and still exists much difficulty among herb-gatherers 


6 0 lJ Nt C e S and druggists to determine the difference between the true and false unicorn, 
u 8 8 and hence the merit of the true unicorn is not generailyknown to the profession. 
Having made an exhaustive study of the true unicorn, and the results of very ex- 
tended tests being eminently satisfactory, we are now warranted in offering to 


the profession the ALETRIS CORDIAL. Weknow that those physicians who 
will test it clinically will be much pleased with its action in diseases cf the female 
generative organs. 


Where women have miscarried during previous pregnancies, or in 
any case where miscarriage is feared, ALETRIS CORDIAL is indi- 


sis is the preparation SO highly te- — and should be continuously administered during entire gesta- 


Prepared Exclusively for Physicians’ Prescriptions. 


and other prominent members of the | 10 puvsictans—tryour Reta 


Druggist does not happen to have ¥ , 
ALETRIS Sco ORDIAL in eck, ae PRICE-LIST, Half-Pound Bottles Only, 


non-itritating mucus astringent is | Msi Sons wine | Per Bottle, $1.00 
sale Druggist 


ful efficacy in Gonorrhoea and Gleet. | jtaszsimtesesseen | Per Dozen, 8.35 


‘i ? ‘ ‘ ? vill pay the express charges. 
ALETRIS CORDIAL is kept in stock by Wholesale Druggist all 
monials testifying to tts value in throughout the United States, to whom ail orders for: less than ‘grees ‘lots ‘should 


be sent. 


es. Probably no two diseases to | RIO CHEMICAL CO., St. Louis, Mo., U.S.A. 
mote remedies suggested for ther | iyman, knox & Co, 374 St Paul St, Montreal, General Depot for Canada 
tarely pick up a medical journal with- 
appointing results, until at length the physician in despair settles down to the 


When, however, he tries S. H. Kennedy’s Extract of Pinus Canadensis, he 




















necessary to combat these diseases successfully, as it is the only reliable non- 
brane and stops the profuse secretion without the irritating and stricture- 


Kennedy’s Pinus Canadensis are used, at a very small cost to you, and as the 
receive about $1.00 to $4.50, and as the original bottle of Pinus Canadensis, 
make a very large profit, and as the proportion of Pinus Canadensis is gener- 
ufacture Celerina and Aletris Cordial. A discount of 5 per cent is allowed 
tities of each. All orders for less than gross lots should be made through 
and 2 per cent is made. 


AL COMPANY, 


Is, MO. MONTREAL, CAN., 374 St. Paul Street. 


Kindly mention this Journal when writing to Advertisers. 
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RETAILERS PROFIT 1007 


DON’T STEP ON A RAT 


TO KILL IT. 





As vermin extirminators are in demand twelve months in the year it would be well to include 


STEARNS’ ELECTRIC RAT AND ROAGH PASTE 


in making up next order to your jobber. This preparation is now being extensively advertised in 
many of the best daily papers of the country, also in the 


LADIES’ HOME JOURNAL 
andthe NEW YORK LEDCER MONTHLY, 


the housekeeper’s most popular magazines. 


Retails at 25c. a box. Retails at $1.00 a box. 


Suitable for Hotels, 
&ce. 


Price, $1.50 per doz. 
1-2 gross, less 5 % 

Price, $9. doz. 

1 gross, less 10 % rice, $9.00 per doz 


Packed one gross in Packed one dozen in 
ES pire Wi 
a case TS, Meas a case 


weighing 40 pounds. £ y weighing 22 pounds. 


Some strong points for your consideration about 


STEARNS’ ELECTRIC RAT AND ROACH PASTE. 


It is exempt from the stamp tax. 


It is positively guaranteed to kill all kinds of 1ats, mice, cockroaches, waterbugs and other vermin. 

No bad odors from rats after having been killed by this preparation, which is a very important 
advantage it has over other articles in use for similar purposes. 

In the event of your being unable to procure it from your jobber, we will on receipt of 25 cents 
in stamps, send prepaid to any druggist two 25-cent boxes of STEARNS’ ELECTRIC RAT AND 
ROACH PASTE. 


In ordering direct mention the AMERICAN DRUGGIST. 


STEARNS’ ELECTRIC PASTE CoO., 
197 Randolph Street, Chicago, III. 
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Three Big Premium Offers 


i 
( 
t . 


vie “. 





MS a oom a ic , i we aN 


TO LEGITIMATE DRUGGISTS. 


Good with First Orders 


_ SURE (URE 
).- CATARRH, ) STHMA, 


HAY (EVER, i 
Von \EAKNESS, ) ' 

\ HEADACHE, 4 He ee 
) SORE [HROAT Gc. | 4 ; 


CUTTERS CANNOT OBTAIN THEM. 


Reduced illustration of a handsome metal counter display stand beautifully Mthographed in 


colors. One dozen Smith’s Improved Menthol Inhalers in each. Smith’s Improved 
Menthol Inhaler. The best Menthol Inhaler in the world; deservedly 
popular, and retails on sight at 25 cents, 


FIRST OFFER. BUY AT $2.00—-SELL AT $4.00. 





1 Goren Siniti's Improved Menthol Thales: ...<....<0.c.0sscessessessassccssesessesscassécsescssetscaasae Cost $2.00 Sell $3.00 
es A RRM Noo cs cas icc auinnis spews one soa seas es caid cases wes otisu ss SUNeeStakeiexts peausleseeNewelueSeunseeeesielencuse 1.00 
PNGE AIO tee soem goss oasis seria ccicvapeu se snansecireseesensnesisslece des che ueeaciesvn riadece saueeusctiadielseeass evacuees $2.00 

$4.00 $4.00 

SECOND OFFER. BUY AT $5.70—SELL AT $12.00. 

$ dozen Smith’s Improved Menthol Inbalers..................ccceccccccscccsccsssccsccsccscccovecesscsess Cost $5.70 Sell $9.00 
Uh REMARRIED yrris a Sse Sos e cS e ev easy essence sass sev aNe seat cccuoDesaseaseasaice sackedeecs sete sMceseweeseneleses .00 
PE UMMN ME cea cton sages ecayssuses secon cos asusSueseasionsscesssaseca sacs cst sopiien ts asuecosssiorssasiesawonwsacceaseosecesuses $6.30 





$12.00 $12.00 


THIRD OFFER. BUY AT $10.80—SELL AT $24.00. 


GC dozen smith Ss tinproved Menthol Tihalere: .oi3:.5..5<.0.c00ss00sececcaasonssssnssceccsecdcoscuscetess Cost $10.80 Sell $18.00 
AGT IRs oaceacicecserscncecscsssntsssesosessvoséseteicncstorechorsosecssscsscnavaeseucssesussdovcceseusvenas sce 6.00 
BML BONO Gre sesecsecseocesesnsestacesecneasecneusis paces SU sneenesitane cosdsasesseseeececcgeusetssusudsenasaassnsasessss $13.20 





$24.00 $24.00 


HOW TO ORDER AND HOW GOODS WILL BE SHIPPED. 


Fill in the coupon below, cut it out and send it to your jobber. He will fill your order, countersign the coupon and send 
it tous. We will then ship you the premium at once, third-dozen, one dozen or two dozen as the case may be, carriage prepaid. 
As the season for the sale of Menthol Inhalers is at hand, we invite you to order at once. REMEMBER, this offer is not 


good after November 15, 1899. 


Fill in this coupon and send it to your jobber. No premium given without a coupon. 


aero ¥ : ; and until Noy. 1, 1899. 


DEPARTMENT STORES AND AGGRESSIVE 


Smith Inhaler Co., 20 Merrimac St., Boston. 








NS ec gcie va sv Beccw wen capers kn tu sane au oe ealsiss dee sb asiade esane Saban s acute neaeaneerasmeeesaun ves RES setck dow snes ucuceesieiiasiesavwem eaves 1899. 


Name of Jobber. 
ance aaa meamectana a 
Gentlemen—-Please ship with our next order 
sassoewes dozen Smith’s Improved Menthol Inhalers @..............0++ 
Soeasoaes dozen to be delivered by Smith Inhaler Co. Free. 


Preee eee TCOPCOereereere ri rrr rrr errr rier errr 


STICK YOUR LABEL. = =§«-_—«_—«_—————=—=—=—s«=—s=—«=—s=s*=C*C*C(C(C cette ete c ccc scccccrsccccrecesccccccesscsssseneeseeeseeeee cesses sane cecesceeees 
Ose cccccccccecevecccccccccccccccesvessececccesesceceecne . seine Soom 


Prices: 1 dozen $2.00, 3 dozen $1.90, 6 dozen $1.80. JOBBER will please fill in below in ink, a member of the firm or some- 
one with authority to do so signing. Then forward to Smith Inhaler Co., 20 Merrimac St., Boston. 


Order shipped.......... pcatuesdanasiecpise cessan woe 1899. Gok Oy Deecivesesteke eastern Jateueh ake caega tis sevaecadswausacsscatsadevectevadeeeees 
Ppe Jobber sign here. 

NO PREMIUM OFFERS ACCEPTED Naame ike maciie bi mea tise 

DEPARTMENT STORES GR AGGRESSIVE CUTTERS:  cccescccissscvcscccccccccccecdscscsecsccccacccconsscscouescssevecccsssscocsace 


Name of salesman. 
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Real Violets 


PRESERVED IN SUGAR. 


SLOEOOY YP 


The Daintiest Breath Pastille. 



















mal “See w 


me VIOLETS 


» OST OELICATE & RECHERC, 
) BREATH PASTILLE 


= ME > y 
GUNUFACTURED By Waraicx Bros LOnoon “fj ‘| 



























Packed one dozen in a box; one-gross and five- 
gross boxes in a case. Retail price, 10c.a box. A 
very ready seller and very profitable to the drug- 
gist. Include a sample order to your jobber. 


WE ARE MANUFACTURERS AND DISTILLERS OF 


ESSENTIAL OILS. 


Perfumers’, Soapmakers’ and Confectioners’ Raw Materials. 


FLORAL WATERS, 
FRUIT OILS, 
SWEET ALMOND OIL. 


VIRGIN OLIVE OIL. 


FILTER PAPER, CAPPING KID, SPLIT SKINS, BEAUDRUCHES, VANILLA BEANS. 
DEPOT FOR “IRON JELLOIDS.” WRITE US FOR QUOTATIONS. 


Warrick Freres Co. (Inc.), New York. 


Office, 85 MAIDEN LANE, NEW YORK. 


Manufactory and Distillery, Grasse, France. Warehouses, London and Paris. 


Kindly mention this Journal when writing to Advertisers. 
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LAZELL, DALLEY & CO. 


BEG TO ANNOUNCE THAT THEIR 


1899 Holiday Line of Periumes 


IS NOW READY. 


The assortment contains 
Five Styles to Retail for 25c., 
Seven for 50c., 
Several for 75c., 





AND 


a large assortment to retail for from $1.00 to $2.00. 


DESICNED TO RETAIL AT POPULAR PRICES, afford- 
ing the dealer a handsome profit, and put up in attractive styles, 
we are confident these goods will give entire satisfaction. 


BEFORE PLACING YOUR ORDER FOR HOLIDAY 
PERFUMES let us send you one package of each, of 25 styles, 
Nos. 300 to 324. The amount of such a sample order will be 
about $15.00 list. 





HOLIDAY PRICE-LIST ON APPLICATION. 





LAZELL, DALLEY & CO., 


Manufacturing Perfumers, New York. 


Kindly mention this Journal when writing to Advertisers. 
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BROMO- CELERY to the Front!! 


Consumers buy Bromo-Celery because they prefer it. The trade buy Bromo-Celery be- 
cause it is well advertised and a good seller at a good profit. 


SPECIAL OFFERS. 


_ Offer No. I. 4 doz, Bromo-Celery, toc. size, at $o.70—$2.80 
b I 5 25c. ‘*§ ‘© 1.75— 1.75 
Bromo-Celery, Net > “ soc. * * 3.60— 1.80 


$6. 35, as follows: ‘ee * ee roc, ** Gratis. 








Offer No. 2. 7 doz. Bromo-Celery, toc. size, at $o.70—$4.90 
2 ae 25c. oe ae ee 75— 2. 50 


Bromo-Celery, Net I 50¢. 3.60— 3.60 
$12.00, as follows: $12.00 
Less 5 per cent...... .60—$11.40 





1-6 doz. Bromo-Celery, $1.00 size (3{ ), Gratis. 





Offer No. 3. 13 doz. Bromo- Celery, 1oc. size, at $0.70—$g. 10 
3% “ es lege. SS ee — Gis 
Bromo-Celery, Net Ls “  50c. “* “ 3.60— 3.60 


$20.00, as follows: “ = © OO" “ bv hy 


$20 00 
Less Io per cent...... 2 00—$18.00 
1-6 doz. Bromo-Celery, $1.00 size (34) Gratis. 








Above specified quantity lot orders may be changed or exchanged for Bromo-Celery equivalents at any time to suit 
your trade. Special offers on $50.00, $100.00 and up quoted on application. 


MORLEY DRUG CO., - - Chicago. 
pono EXTRACT OF 


ese° WITCH-HAZEL 


MADE EXCLUSIVELY FROM TRUE WITCH-HAZEL 
TWIGS OR BRUSH. 











MORLEY DRUG @® 


picadgo 15 PER CENT GRAIN ALCOHOL. 





Absolutely Free from Wood Spirits. 
DISTILLERIES 


HUBBARD 


mae Every package shipped subject to Buyer’s Approval. 


S. W. GOULD & BROS., 


DISTILLERS OF WITCH-HAZEL EXTRACT 
AND DRUG MILLERS MALDEN, MASS. 





Write for samples and quotations. 


MORLEY DRUG CO., Distributors, Chicago. 





Kindly mention this Journal when writing to Advertisers. 
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Vou can own 
an International 
Mail Order Business. 











Must Be Quick. 


I have the selling of a most desirable mail order business—toilet and 
medicinal specialties, The goods have been sold in every portion of the United 
States and Canada, and also in Mexico and South America. Have recom- 
mendations and testimonials from almost every country and province on the 
continent. Cash sales to date, about sixty thousand dollars. Profits so far 
withdrawn, twelve thousand dollars. ‘ 

The buyer has specially good opportunity to develop the business in 
the Latin-American States; no competition there; plates for new Spanish 
literature now ready. 

One particular department of the business has a magnificent field in 
this country; the trade is an exclusive one and as yet hardly touched, 
while there are 28,400 easily-reached customers who need the goods. The 
business is equipped with good literature, a printing press and a variety of 
special machines. 

It can be conducted anywhere by anybody possessed of business intel- 
ligence, It is offered for sale because the present proprietor has another 
business which so entirely demands his time and attention that he is reluc- 
tantly compelled to part with this one. This business will be sold to some 
one within the next month. More definite information on application. Don’t 
write unless you mean business and have the money. Will be sold for 
cash only. 


PRICE, $3,500. 


ULYSSES G. MANNING, - - - South Bend, Ind. 
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COODS CUARANTEED. 











The Best... 
Money-Making BU 
Offer ever made the 


_ _ Drug Trade. 


Your Address on a Postal Card Brings It. 


THE P. ss ABBEY CO., 


Seeey Praperheionn, Win eh. KALAMAZOO, MICH. 


OmMmaH2rParcgng no0odo 











COODS GUARANTEED. 


newt sane ever FI E-TY PER CENT PROFIT, 9 °s27uizre* ; 
7 
NR The Gem Nail Clipper 
VA 
\ 

















Some retail druggists sell a gross a 


week right along, Every druggist 
[ can sell some of them. A sample 





ordet will prove this. Order now; 
don’t let your competitor get ahead 








< { of you. 
; COE MANUFACTURING CO., 50 Warren St., New York. 


DON'T SELL COUNTERFEITS. “4 


The GENUINE Gaudichaud’s Compound Extract of Sandalwood 
bears this trade-mark, and is prepared from the original recipe of 
the late Dr. Craven, Surgeon in the United States Army. 

A reliable and safe remedy for all diseases of the urinary 
organs. 


GEO. C. GOODWIN & CO., Boston; 











ADE-M4 
we Re 


GAUDICHAUD 


SESELEEEE EEE SESE EEEEEE 


SARGENTIS 


FFFFFTFTIFTITTFTTFFIFSS 
M. A. SARGENT, 


SOLE PROPRIETOR 
AND 

M : 
4N UractuReS 























Selling 


CHAS. N. CRITTENTON CO., New York; hous. 


WILLIAMS MFG. CO., Cleveland, 
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MELACHOL. “txster ror | 
e TABLET FORM. i 
Liquid Form. { 
MELACHOL is a preparation containing important chemical constituents of healthy blood. 
The name is derived from two Greek words meaning Black Bile, as one of its striking therapeutic | 
qualities is its derivative action on the liver. a 
MELACHOL, effervescing tablet form—sach tablet contains thirty-five grains of Phosphates | 
with Nitrates of Sodium combined. |! 
MELACHOL, liquid form—is a chemical combination of Phosphates with Nitrates of Sodium, 
eighty-five grains to the fluid drachm. 
(he diseases in which Melachol is indicated are Constipation, Prostatitis, Cerebral, Uterine, 
and Hepatic Congestion, Neuralgia, Rheumatism, Albuminuria, and Skin Eruptions, and in all wast- 
ing diseases and genera! functional disturbances. In cases of dissipation, either alcoholic or 
venereal, it meets the physiologic necessities and restores the functional activities. 
When used as a laxative, it is both safe and effective, and being derivative in its nature, is pe- 
culiarly adaptable to every condition in which this action is required, whether direct or adjuvant. 
It should be taken largely diluted in water, unless other remedies be used with it which afford 
the desired dilution. 
MELACHOL may be given in conjunction with any other tonic that the case in hand may 


PHASELIN 
IN TABLET AND POWDER FORM. 


Tablet Form. 

PHASELIN is the principle of a bean (Dolikos) growing wild in Mexico, long known as a pow- 
erful adjustant of intestinal disorders. 

Its signal therapeutic power is expressed in its general effect upon all of the gastric functions. 
It is soothing to an irritated stomach, whether from acute or chronic causes. 

It has been proven that PHASELIN is an effective digestant of all the elements entering the 
organism, both animaland vegetable; it relieves Dyspepsia, Flatulence, Colic and other intestinal 
disorders. 








Powder Form. 
In Lesions, Ulcers, Skin Diseases—dust over surface; in inflammations, use warm poultices over 


RHEUMAGON. 


} 
The name RHEUMAGON is derived from two Greek words, signifying activity in rheumatic | 
| 








affections. | 

It is composed of Sojium Iodide and Sodium Phosphate combined in accordance with their rela- i 

LTE PHARMACAL CI { tive values as remedies in the diseases for which it is recommended. ’ } 
LTA P H ARMA VA V. p It is an efficient stimulant to the entire lymphatic apparatus of the glands and their appendages | 
| in the skin, mucous and serous membranes, It is, therefore, indicated in Rheumatism, Otorrhea, i 

LOUIS U.S.A Gout, Scrofuia, and every variety of blood poisoning. i ; ; ‘ 
a \ RHEUMAGON is compatible with all remedies, but should not be mixed with Strychnine in I 

r\ pat solution. } 

1 

T 


Liberal samples to physicians on payment of express charges; literature on application to 


ALTA PHARMACAL CO., St. Louis, U. S. A. | 


ALPHABETICAL INDEX TO ADVERTISERS. 
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OUR HYPODERMICS 


are made very porous—that is one reason why they are so quickly soluble. 
| The other reasons are that the material is thoroughly triturated and 
the diluent is carefully selected with a view to preservation of the medica- 
ment, quick solubility and freedom from irritating properties when used 


hypodermically. 
Doctors who have once used our hypodermics will have no other 


brand—hence our tablets 


SELL THEMSELVES. 


No argument, no time, spent in trying to prove their superior solu- 
) bility, accuracy and uniformity. Our full line case—1o2 tubes—sells to 
the trade at $14.00, less trade discount. 
Your order is respectfully solicited. 


SHARP & DOHME 


BALTIMORE 










































te aS EH DIFA)YS 


—f Do You Know Your Own Stock? 


Know all about it? Where and when you bought it? What it cost? Every- 
thing about it? We doubt it. Very few druggists do unless they use the 


AMERICAN DRUGGISTS’ PRICE BOOK A. 


It only costs a dollar—it helps 
you know where you are at, 
commercially. A very important 
thing in these troublous times. 

The cut shows how the pages 
look. There are 200 of them, 
4x7 inches. The book is printed 
on good quality writing paper, 
is bound in grain seal leather. 
We will send it by mail on re- 
ceipt of $1.00. -Thousands of 
druggists use it, all like it. 


American Druggist Publishing Co., 66 West Broadway, New York, 
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Without Any Question 





Holiday Giit 
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THE TWO BEST SELLERS LAST WINTER WERE 


CLEVELAND'S LUNG HEALER, 256, 





Write to us for our Special 


Holiday Offer. 





AND. 





We sell to druggists 3 
only. 





| 
ecco | 


B. D. BALDWIN CO., 


Manvfacturers of 
FINE PERFUMERY, 
6 & 8:Market Street, 


ESTABLISHED 1875. 


Chicago. 








Manufacturing Chemists, 


3 CLEVELAND'S CELERY COMPOUND TEA, 256, 


| This winter they will go like “ hot cakes,” 
as they will be advertised more exten- 
sively than ever. 
jobber for them. 


Do not fail to ask your 


DISTRIBUTING AGENTS: 
CHAS. N. CRITTENTON CO., New York. 
GEO. C. GOODWIN & CO., Boston. 





SOLE PROPRIETORS: 


QUINE & BOWEN, 


ROCHESTER, N. Y. 





Every “Up-to-Date Druggist” 


Should Make New Friends, Capital and Reputation 
..BY PRESCRIBING... 
9 


THE POCKET TTL 


HEADACHE—2 powders 15 minutes apart. 
HAY FEVER—Before meals and bedtime, 
CATARRH—Powder every four hours. 
ASTHMA—See directions. Simple, sure, 
DIARRH@A—Powder every four hours. 
HEAD COLDS-Powder every four hours. 
“GRIP ’—Powder in hot water (see directions) 
MENSTRUATION—See directions. 
NEURALGIA—2 powders 15 minutes apart. 








Some of its 
“Shortstops.” 


SOLD IN 10c. and 25c. PACKAGES. 
COSTS 75c. and $2.00 PER DOZEN. 


Complete directions in every package. Attractive display and circu- 
lating matter furnished upon application. 


THEZSORANCEINE CHEMICAL COMPANY, 
16 MICHIGAN AVENUE, CHICACO. 





SPECIMEN EXPERIENCES, 


Mr. E. B. Heimstreet, Janesville, Wis., 
one of the best known and most respected 
druggists of the West, says: ‘Experience 
with ‘Orangeine’ since its first public ap- 
pearance shows a remarkable combina- 
tion of curative power in all its different 
applications.” 

The Chicago Times-Herald says: “In 
the light of actual results, every dealer 
and every physician should discover for 
themselves and proclaim far and wide the 
distinctive merits of ‘Orangeine’ and its 
great usefulness to humanity.” 

Mr. Chas. Frohman, the great theatrical 
manager, says: .“I have personally ex- 
perienced such quick and lasting relief 
from pain and lassitude by the use of 
‘Orangeine’ Powders, as directed, that I 
shall place it in every dressing-room in 
every theatre under my control.” 

Lady Stanley, the charming wife of the 
great explorer, said to an enquiring 
Aimerican in London: “I feel it my duty 
to publicly and privately tell everybody 
what wonderful comfort and health they 
can find in ‘Orangeine.’ ” 


FF 


SOME OF ITS PROMOTERS. 


Among the stockholders are Mr. Wil- 
liam C. Procter, general manager of the 
Procter & Gamble Co.; Mr. A. L. 
Thomas, of Lord & Thomas; Mr. F. B. 
Smith, vice-president of the A. C. Mc- 
clurg Company; Mr. Clarence M. Wooley, 
secretary of the American Radiator Co.; 
Mr. C. P. Van Schaack, of Messrs. Peter 
Van Schaack & Sons, and Mr. Alfred L. 
Baker, president of the Chicago Stock 
Exchange. 


Kindly mention this Journal when writing to Advertisers. 
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DRUG STORE OF C. E. BALL, HOLYOKE, Mass. THE FINEST STORE IN NEW ENGLAND. 


FIXTURES DESIGNED AND MANUFACTURED BY THE 


OCHESTER SHOW CASE WORKS 


ManufacturersaoU Nigh crase Fixtures, Show Cases and Prescription Desks. 


If you are in the market for anything in this line, 
get our prices before letting contract. ——_, 


NO DISSATISFIED CUSTOMERS ON OUR BOOKS. 


OLDEST AND BEST SHOW CASE HOUSE IN WESTERN NEW YORK. 





ROCHESTER SHOW CASE WORKS, 
SMITH SHELDON, Prop. ROCHESTER, N. Y. 





Kindly mention this Journal when writing to Advertisers. 














